QLOGY DEPARTMENT 


* * 
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R. E. Olds was 84 years old June 
3, “feeling better than I have in 
several years.” 

* 


* + 


Coal miners work underground, 
but are given the idea that the 


sky's the limit on wages. 
* “ * 


Brokers say this is the 13th bull 
market since 1900. The longest ran 
from Oct. 27, 1923, to Sept. 3, 1929. 
The shortest, April 8, 1939, to Sept. | 
12, 1939. 

* 


7 * 


Wolf Cry Muted 


Bad news for romeos who equip 
autos with a wolf whistte~is con- 
tained in a decision by Judge John 
L. Kelly of Buffalo city court. 
Pointing out that fines up to $200 
are permitted in city ordinances, 
Judge Kelly suspended sentence on 
Douglas Faller, 18, accused of 


sounding such a device in down- | 


town Buffalo. Police Commissioner | 
Thomas J. McMahon then issued a 
special order against vehicles hav- 
ing wolf whistles. 

* * 


Trucks for U. S. 


The House Thursday appropri- | 
ated $128,308,000 for 6,000 new) 
Army trucks, spare parts and com- | 
bat vehicles as a first step in re-| 
placing all World War II trucks 
with vehicles capable of operating 
on any terrain. 

About 300,000 transport vehicles | 
are now operated by the Army. 
When the bill reaches the Senate | 
some Washington authorities ex- 
pect that body to restore the $110,- 
000,000 for tanks which the House 
eliminated. 


7 


Top Cars 
New car registrations for two 
months, plus 47 states for March 
and 29 for April: 
1948 
Pos. 
1— 198,871 
2—133,023 
3— 95,016 
4— 70,432 
5— 65,820 
6— 61,999 
7— 49,615 
37,666 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Nash 
Hudson 
Chrysler 
Mercury 
Kaiser 
DeSoto 
Frazer 
Packard 
Cadillac 
Willys 


23,341—12 
28,471—11 
9,589—16 
16,805—13 
5,371—18 
10,999—15 
12,296—14 
5,309—19 
Crosley 3,716—20 
Lincoln 5,925—17 
Total All Makes 
944,692 781,430 
For further details see page || 
22, today’s issue. 


20— 





| to approach, 


| be substantially above that of May. 


| than they got a year ago. 


cent of capacity last week after a 
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'Near- Peak Outp ut 
‘Due as Chry rs 


Plants Seine | 


Only 70,536 Vehicles 
Built Last Week 
Because of Holiday 


| RETURN of Chrysler Corp. to 
production this week should 
| send the U. S. industry’s pace near 
| previous postwar records, if other 
|makers can maintain their recent 
high rates. 
| Only 49,786 cars and 20,750 trucks 
-a total of 70,536—were turned out 
last week because of the Memorial 
day and Chrysler shutdowns, ac- 
cording to Automotive News esti- 
mates. 

Last week’s combined total of 
70,536 units compared with the 
previous week’s revised output of 
88,512 vehicles, which included 
60,717 cars and 27,795 trucks. 

With Chrysler back at work after 
|a 3%-week. stoppage, industry ob- 
servers were anticipating a speedy 
}upturn in production which may 
| threaten alltime records. 
+ * * 

AD CHRYSLER’S 20,000 cars 

and 5,000 trucks a week been 
|added to production the week be- | 
fore last, more than 113,000 vehicles | 
would have been built in that week 
alone. 

Production of 1949 Ford cars, 
moreover, still has not reached | 
half of capacity. Gradually in- | 
creasing schedules on the new | 
Fords add to the optimism for | 
new industry records in July and 
August. 

The Chrysler strike kept output | 
in May well below earlier 1948 lev- | 
els. U.S. makers during May pro- 
duced 224,463 cars and 110,638 trucks 
for a total of 335,101 units, revised 
tabulations show. 

Barring another coal strike and a 
|} sudden turn for the worse in the 
| steel supply outlook, auto industry 
|observers look for U.S. production 

if not exceed, 500,000 
units a month in both July and Au- 
gust. With Chrysler resuming opera- 
tions, June’s outturn is expected to 





* 


Fae cuaie see production in 
this country passed the 1,500,000 
|mark for 1948 last week. At this 
| time in 1947, car output still was 
12,500 units short of that mark. 


Steel industry spokesmen agreed 
last week that steel supply pros- 
pects were the brightest they had 
been in some time, despite the 
heavy demand. Steel users were 
said to be receiving far more steel 


* * 


Pittsburgh reported that auto 
makers were clamoring for more 
steel, but the mills said they still 
could not meet this demand. 


Steel production was at 96% per- 





(See OU TPU' .- , Page | 34, Col, 1) 
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president; John J. Cahill (Ford), 
Pierce (DeSoto), 
| vice-president. William A. Plunkett stays as 
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Chrysler Reopens Today; 


UAW Pact Runs to 1950 








HEAD MASSACHUSETTS DEALERS—New officers of the Massachusetts State Automobile 


Dealers Assn., 
William H. Bassett of Brockton, 


Salem, treasurer, 


elected at last week's convention in Boston, include (left to right, front row), 
retiring president; Frank H. Wing (DeSoto), 
Newton, first vice-president. Back row, left to right, Boley 
and Robert O'Brien (Dodge), 


Boston, new 
East Hampton, second 


executive vice-president. (See story page 3) 


Puzzling Price Picture 


GM Announces “No 


Immediate Change” 


Other Makers Are Silent 


HE NEW-CAR price picture was 

puzzling last week. 

Although GM President C. E. Wil- 
son announced that “no immediate 
change in the list prices of our cars 


is contemplated” as a result of the | 


1l-cents-an-hour wage boost, ob- 
servers believe. that eventually the 
UAW’’s third-round of pay increases 


will have to be passed on to con- | 


sumers. 
Chrysler officials declined to 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 

93,495 
88,512 


Last Prev. 1947 

Week Week Week 

For complete production totals 
by makes, see table, page 34. 


70,536 


UF, C. Dealers F ace Fi inancing Troubles 


By Jim White 
Staff Writer 

QOME finance companies foresee a | 

35 percent mortality rate among | 

used-car dealers in the next two 

years, with 15 percent going off the 

books this year through failure to 

meeting financing standards, it was 

learned by Automotive News last 
week. 

At the same time, the first indica- 
tions of the long-expected break in 
used-car prices occurred last week 
in Cleveland and Akron, O. How- 
| ever, some market experts say no 
big break in prices is likely. 

Speculation during the past few 


| 





months, the finance companies 
warned, has gone beyond safe 
limits, with dealers bidding up 
late model stocks on the whole- 
sale front when retail trade has 


| 


|noring basic danger signals,” 
|company zone manager declared. | 


slumped 10 to 15 percent below 


normal. 


result whether the market breaks 
or not, it was stated. 

“These speculative déalers are ig- 
one 


“We must protect our investments. 
We will not stand to be washed out 


Many dealers, it was pointed out, | of business by speculative action | 


are overstocked on late modzl items 
acquired at top dollars, and have 
started to unload. Sellers are driv- 
ing prices down again. 
* . * 
INANCE men admit that a dan- 
gerous condition: has already 
overtaken many of their accounts. 
Widespread action is expected to 


among our clients.” 

Finance funds, he added, no 
longer are available to dealers 
with poor retail operations, and 
the future promises to be much 
more severe. 

Reasons for the predicted mor- 
tality in dealer operations are said 

(Continued on Page 30, Col. 1) 


comment on the effect of that 
company’s 13-cent wage boost, 
but union negotiators said they 
were told by the company before 
the recent strike that car prices 
would have to be raised even if 
no pay increase was granted. 

| Ford, which begins negotiations 
| with the UAW next week, previous- 
ly had declared that its current 
price structures do not take into 
consideration any increase in labor 


costs. 


* * * 


ITH ITS 1949 models bowing 
June 9, Ford is in a tough spot: 
34, 5) 


(See P ‘RICE! Ss, Page Col. 
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'Ford Wage Talks 


Start Next Week 


Pay Frozen Till ’°49 
As 13-Cent Raise 
Brings End of Strike 


By Mac Gordon 
Staff Writer 


HRYSLER CORP. was scheduled 

4 to resume production at its De- 
troit plants today (June 7) follow- 
ing settlement of the strike which 
had halted the company’s car and 
truck lines since May 12. Output at 
Chrysler plants outside Michigan 
will commence later this week. 

Agreement between Chrysler and 
the UAW-CIO on a flat 13-cent 
hourly pay increase left Ford as the 
last remaining member of the Big 
Three to tackle third-round wage 
demands. Ford negotiations will 
start next week. 

Absence of a “sliding wage 
scale” in the Chrysler accord 
gave rise to considerable doubt 
last week as to whether the Gen- 
eral Motors cost-of-living formula 

would be adopted by other auto 
makers. Chrysler's 13-cent raise 
compares to the 11 cents granted 
GM workers. 

In exchange for the 13-cent set- 
tlement, Chrysler gained a contract 
extension concession from the 
union. The contract, originally 
slated to expire on Apr. 26, 1949, 
will now run until Aug. 1, 1950. The 
subject of wage scales may be re- 
opened June 15, 1949. 

* * > 
WARNING against regarding 
these settlements as an indus- 
try “pattern” was sounded by Frank 
Rising, general manager of the 
Automotive & Aviation Parts Manu- 
facturers, Inc. 

Rising pointed out that wage 
scales in many plants have risen 
“by much more” than the 69 per- 
cent from the 1940 base, the figures 
used in setting the amount of the 
GM pay boost. 

“To add the rise occasioned by 
‘fringe’ benefits in some plants is 

(Continued on Page 6, 6, _Col. »D 


N. y. Dealers Pick McElvein: 


Davis Attacks Hot Problems 


EW YORK.—Hot problems of 
L the industry were tackled here 
last week by J. R. Davis, sales vice- 
president of Ford, 
at the twenty- 
fifth annual meet- 
ing of the New 
York State Auto- 
mobile Dealers 
Assn, 

Davis ‘discussed 
(1) the dispute 
over fac 
dealer relations, 
(2) predicted that 
the next national 
auto show would 
not be held for two or possibly 
three years, (3) 
start paying the debt of illwill in- 
|curred by the small minority, (4) 
| forecast that the buyers’ market 
| would not come until well in 1950, 
and (5) saw no wholesale deflation 
of used-car prices even though they 
are so high as to be vulnerable. 


J. R. Davis 


Davis went on record as being | 


“unalterably opposed” to a non- 
cancellable or permanent franchise. 


tory-| 


urged dealers to| 


On the other hand, he said that 
Ford and other makers had sur- 


| rounded franchise termination with 


such safeguards to preclude the 
possibility of cancellation “at the 
whim of a factory official.” 

Among the new officers of the 
association are T. H. McElvein jr., 
Buffalo, president; Harry Williams, 
New York City, first vice-president; 
George Gardner, Binghampton, sec- 
ond vice-president; A. Richard, 
Poughkeepsie, third vice-president; 
Charles Godlove, Albany, treasurer; 
Ralph Austin, Jamestown, secre- 
tary, and William Frame, Mineola, 
assistant treasurer. 

* * 
(THERE was some disagreement 
among the speakers. While Da- 
suggested that dealers give 
freedom to dispose of 
1) 


~ 


vis 
customers 
‘Continued on Page 31, 
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Further Auto Decentralization . . . 





THE SOUTH'S NEWEST ASSEMBLY PLANT—The General Motors factory at Atlanta, Ga., with a roof area of more than 17 acres, is 
now in production on Buick, Oldsmobile and Pontiac cars for Georgia, Florida, Alabama, Mississippi, South Carolina, and parts of 


Louisiana, Tennessee and North Carolina. Finished cars are given road tests on the driving track at the upper right. Formal opening 
> 


is set for June 15-16. W. H. Bolte is resident manager. 


Dealers Are Doing It 


Safety Efforts Spurt Since January 1, 
But Some Areas Still Lag 





By George Deery 
Staff Writer 
TX THE words of a national safety 
authority, auto dealers are 
“catching on” to participation in 
the safety movement. 

That seems like a mild phrase 
when one group of dealers publicly 
lambasted a presidential aspirant 
for vetoing bills they had fought 
for in the safety cause. Other bat- 
tles have been frequent, but, pos- 
sibly, in some areas there has not 
been enough activity and leader- 
ship. 

Reports in Automotive News of 
dealer activities alone, and in co- 
operation with other associations 
and governmental units to make 
safety a first consideration, are 
impressive. From the beginning 

- it has been a hard row to hoe, 

There is no doubt that the “catch- 
ing on” is a lot easier now than sev- 
eral months ago when there was 
much talk, but no definite plans for 
action to lead and coordinate the 
efforts which a majority of dealers 


30% More Wear 


Forecast for 
New Synthetic 


NEW YORK.—Tire treads can 
be made of a new synthetic rubber 
produced at low temperatures 
which will outwear the best natur- 
al rubber treads—possibly by as 
much as 30 percent—Herbert E. 
Smith, president of United States 
Rubber Co., announced last week. 


“This looms as the most impor- 
tant development in synthetic rub- 
ber research since GR-S, the orig- 
inal general purpose synthetic, was 
put into production.” Smith said. 
“It has worldwide implications.” 


“Tf continued tests prove the new 
synthetic is as good as it now 
promises to be, this nation will be 
much less dependent on importa- 
tion of natural rubber. Also, the 
day is brought closer when syn- 
thetic rubber will be able to stand 
on its own feet economically with- 
out government support.” 

The new synthetic rubber is 
made by the volymerization of bu- 
tadiene and stvrene at much lower 
temveratures than previously used 
Smith exvlained. This chemical! 
nrocess changes the structure of 
the rubber to reduce cracking. and 
increase strength and resistance to 
abrasion. 

“Tests to date indicate that tire 
treads made of the new svnthetic 
will outwear the best natural rub- 
ber treads by as much as 30 per- 
cent.” Smith said. 








If We’re Late 


If this issne of Automotive 
News is late, it’s due to mailing 
difficulties in connection with the 
1948 Almanac (second section of 
this edition). 





were willing to make. Puzzled deal- 
ers asked then, “What can we do?” 
As in the case of everybody being 
against sin, safety leaders were yell- 
ing to high heaven against reck- 
lessness. 
+ + + 
— THEN some definite pro- 
grams have been evolved, and 
many dealers are right in there 
pitching. One of the outstanding 
programs is that of Pennsylvania 
Automotive Assn. As sort of a 
grass-roots gesture, PAA aided fel- 
lowship grants to college instruc- 
tors to attend a driver training 
seminar in Harrisburg. 


Like dealers in other states, the 
Pennsylvania group has loaned cars 
for training to schools. To cover 
the field more thoroughly, they have 
even been active in promoting 
safety among bicycle riders. 

The Pennsylvania Safe Drivers 
League, adopted at the sugges- 
tion of PAA, is another good bet. 
Through April, dealers had dis- 
tributed about half a million safe 
driving stickers to motorists in 
that state. The association is now 
readying its second annual safety 
conference in July. 

The loaning of cars to schools has 
become a common practice, but not 
without difficulty in some areas. In 
Dallas, the dealers of a certain 
make were cool to hints that their 
models would make good trainers, 
it is reported. 

In other localities there was a 
contrasting condition with dealers 
contending about which could give 
cars and how many. One way of 
settling this in larger communities 
is on a _ percentage-of-registration 
basis. 

When Governor Dewey killed 
safety bills which dealers had sup- 
ported, the New York State Auto- 
mobile Dealers charged him with 
wilfully disregarding the safety of 
the state’s citizens. One of the 
measures would have expedited the 
removal of junkers from the Em- 
pire State highways. 

oe + e 


N WISCONSIN, where the deal- 

ers included support of a teacher 

training institute for one week at 
(Continued on Page 34, Col. 1) 
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Group Airs Defense Needs .. . 





Hearings Open in House 


On Transit Readiness 


WASHINGTON. — The readiness 
and ability of America’s highway 
transportation system and its sup- 
pliers to meet any defense need will 
be the subject of hearings by the 
House Committee on Interstate and 
Foreign Commerce this week. 

Other transportation, including 
rail, air and water systems, will 
also be asked for testimony at the 
hearings. 

The outlined scope of the hear- 
ings is broad, the National High- 
way Users Conference reports. It 
includes such subjects as the ade- 
quacy of the present national 
highway and bridge network, 
availability of fuel, and possible 
correlation of transportation ca- 
pacities and operations, and civil- 
ian production by manufacturers 
in time of war. 

The hearings are a continuation 


|of those conducted by the ICC. 
| The committee says it wants to 
| hear testimony from carriers on: 

Present plant, manpower and 

financial facilities, expansion 

plans, material bottlenecks and 
| restrictive laws, economic, tech- 
nological and equipment changes 
during the war. 

From suppliers it will seek data 
|on the ability to furnish their 
| products, as well as the same in- 
|formation it expects from the 
| transportation industry. 

The data and suggestions ob- 
tained in the current hearing will 
be subject to further study and 
analysis by the committee and its 
staff, it was stated. It is antici- 
pated that suggestions for removal 
| of bottlenecks and restrictions will 
play an important part. 











L-M's NEW ASSEMBLY PLANT AT METUCHEN, N. J.—Thirty-two miles from New York City, 
vice-president of Ford and director of the Lincoln-Mercury division, 


by Benson Ford, 


began turning out cars March 15, now has 2,000 employes. u 
tion and flag raising ceremonies will be followed by an “open house’’ tour of the plant for 


It is situated on New Jersey 


Cars Are Getting Faster, 


500-Mile Race 


By Mac Gordon 
Staff Writer 

NDIANAPOLIS. — Cars are not 

getting any slower. 

If that’s an understatement, then 
a more accurate declaration might 
be that the ceiling on automobile 
speeds is going up fast. 

New speed records stood out 
last week as the outstanding 
achievement, engineering-wise, of 
the 32nd running of the 500-mile 
race at Indianapolis Motor Speed- 
way. 

The first four drivers in the 200- 
lap whirligig all shattered Floyd 
Roberts’ 1938 average of 117.2 miles 
per hour. 

+ + * 
AURI ROSE, the veteran racer 
who’s a consulting engineer for 
Studebaker the rest of the year, 
blazed to a new “500” speed record 
of 119.813 m.p.h. in annexing his 
third Speedway championship. 

So gruelling was the pace that 
only 12 of the 33 starters were 
around at the finish, all the others 
having been forced to withdraw be- 
cause of mechanical difficulties. 

Even the stock 1948 Chevrolet 
convertible, which paced the rac- 
ers around the traditional “warm- 
up” lap, was clocked at better 
than 90 m.p.h. as it rolled onto the 


apron. Driving the pacesetter was 





AT 500-MILE RACE—Hugh Dean, left, general Chevrolet manufacturing manager; Wilbur 


Shaw, center, former racin 
general sales manager of 


champion and president of the Speedway, an 
hevrolet, pose with the Chevrolet pace car before the start of 


d T. H. Keating, 


the Indianapolis 500-mile race. Shaw drove the pace-setting lap with Keating as passenger. 


(See other photos on page 34) 


Shows 


Wilbur Shaw, president of the 
Speedway. At his side was T. H. 
Keating, Chevrolet general sales 
manager. 

When Rex Mays topped 126 m.p.h. 
to crack the first-lap record, the 
175,000 fans in attendance were as- 
sured that the 32nd “500” was going 
to be the fastest ever. 

It was the second consecutive 
one-two finish for Lou Moore’s Blue 
Crown Spark Plug Special entry. 
Bill Holland rolled up an average 
speed of 119.147 m.p.h. in again fin- 
ishing as runnerup to Rose. 

* * * 


OORE’S seemingly invincible 

racers are four-cylinder front- 
drive jobs, with a piston displace- 
ment of 270, a stroke of 4.625 and 
a bore of 4.3125. 

The hardest luck befell the 
third-place finisher, Duke Nalon, 
whose four-cylinder Belanger Mo- 
tor Special ran low on gas with 
Nalon leading the pack in the 
185th lap. 

Fourth-place money went to Ted 

Horn, the AAA driving champion 
for 1947. He was driving an eight- 


cylinder Bennett Bros. Special. 
Horn’s average was 117.844. 
* +. * 


HE ABSENCE of collisions or 

injuries during the race was at- 
tributed to the increased safety 
provisions taken by the mechanics 
in getting the cars ready. However, 
the veteran Ralph Hepburn was 
killed in pre-race time trials when 
the Novi Grooved Piston Special he 
was piloting went into a spin. 

Nalon’s race car was a twin to 
the one which ended Hepburn’s life. 
Nalon’s 131.603 m.p.h. was the fast- 
est qualifying time of any con- 
testant. 

Thousands of dollars in prizes 
were on the block, featuring the 
$100 awards to the winner of each 
lap. Chevrolet, Ford, Studebaker, 
Nash and Plymouth were among 
the many automotive companies 
and dealers who contributed lap- 
prize money. 

Chevrolet’s host tent was thronged 
throughout race day by dealers and 
celebrities from all over the U. S. 
Four balloons flew overhead during 
the day, proclaiming “Chevrolet and 
Only Chevrolet Is First.” 


and top company officials. 
Route 25 near the town of Metuchen. 
several hundred invited quests. 


it will be formally dedicated June 1/4 


The new plant, which 
Dedica- 





Wrecks Displayed 


To Warn the Careless 

Wrecked autos are being shown 
at prominent places in the heart 
of the business district in South 
Bend by the local police as a 
warning to the public for safer 
driving. 

The cars are those which have 
been in wrecks in the area in 
which persons have been hurt or 
lost their lives. Crowds are 
drawn to the displayed wrecks. 









K-F Dealerships 
Offered Prizes 
For Layouts 


WILLOW RUN. — Kaiser-Frazer 
dealers will compete for $5,000 in 
prizes in a dealership building plan 
competition sponsored by the sales 
division, it was announced last 
week by Fred R. Cooper, vice-presi- 
dent in charge of sales. 


The first prize of $2,000 cash will 
be awarded to the K-F dealer sub- 
mitting the best standard plan for 
a sales and service building in a 
suburban locality for a dealer sell- 
ing 25 to 100 cars per year. 

Primary objective of the competi- 
tion, Cooper explained, is to stimu- 
late dealer interest in obtaining 
most efficient utilization of space 
for maximum operating economy. 
Originality and efficiency of plan- 
ning will be the deciding factors in 
judging, he pointed out. 

The contest, which closes June 26, 
will be judged by a committee of 
six K-F executives headed by Edgar 
Kaiser, vice-president and general 
manager. 

Other members are Clay Bedford, 
vice-president in charge of manu- 
facturing, George Wolff, architect; 
C. A. Silcott, general service man- 
ager, A. K. Steigerwalt, manager of 
the parts and accessories division: 
Duncan Gregg, chief plant engi- 
neer, and Cooper. 

Professional advisor for the con- 
test is M. F. Harty, chief of the K-F 
dealer architectural service. Ap- 
proximately 4,000 dealers and dis 
tributors are eligible for the com- 
petition. 






AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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Dealers’ 


@QERVICE symposiums conducted 
\/ by dealers are a recent trend of 
programs of state association con- 
ventions. George Ranes, Oldsmobile 
dealer at Terre Haute, had charge 
of this section of the recent Indiana 
annual meeting held at French 
Lick. I imagine that when he cast 
about for speakers he found so 
many outstanding operators in the 
state that it was difficult to select 
a few to appear on the program 
and ignore the rest. He solved the 
problem by calling in outsiders. 

Ralph A, Shelly, of Perfect Cir- 
cle Corp., talked on the extent of 
the market. My contemporary, 
Jack Weed, covered the subject 
of opportunities in truck main- 
tenance. Your conductor spoke on 
advertising service, and E. L. 
Harrig, service manager of Chev- 
rolet, ably discussed the question 
as to how to treat customers 
after they arrive at a service de- 
partment. 


It is my firm belief that this last 
talk should be put in book form 
and made available as chapter 
number one in every dealer’s serv- 
ice manual. I am using my influ- 
ence to have the book prepared so 
I may offer it to column readers. 

* * * 


Generous Advertising 


I WAS glad of the opportunity to 

talk to Indiana dealers on the 
question of advertising service. Not 
because I had any particularly new 
thoughts on the subject nor be- 
cause I felt that dealers need to be 
sold on the advantage of advertis- 
ing. 

_Vealers are most generous adver- 
tisers. They follow factory leader- 
ship in this respect. Factories have 
always been consistent advertisers, 
year in and year out. Even this 
year, while there is a shortage of 
cars, they are spending over a hun- 
dred million dollars in various 
advertising mediums. Close to 
another hundred million dollar ad- 
vertising fund is being raised this 
year through contributions made by 
dealers. Still another hundred mil- 
lion dollars, I estimate, is being 
spent this year by both new and 
used-car dealers for classified ad- 
vertising. 

In addition to these vast 
amounts, dealers are exceedingly 
generous in advertising their 
shops. The expenditure probably 
amounts to 3 percent of their 
total service volume. 

During these prosperous times, 
many dealers have been careless as 
to how they plan advertising ap- 
propriations. Many have forgotten 
that advertising dollars must pro- 


duce. Instead of a_ thoroughly 
thought out, scientific program, 
dealers’ advertising efforts have 


been all too frequently influenced 
by solicitations from salesmen. 
- * * 


Many New Prospects 
FEW dealers do not think their 
service department requires 
promotion. They believe satisfied 
customers are their best advertise- 
ments. This is so. Ability to please 
customers is a necessary qualifica- 
tion for any successful business. 
Satisfied customers take good treat- 
ment for granted. They fail to talk 
about it. The dissatisfied customer, 
and there are a few on every deal- 
er’s list, make an issue of their dis- 
satisfaction and tell the world 
about it. 
_ Then again we must remember, 
if we are to grow and progress, we 
cannot depend alone on our old 
customers. They are dying. New 
people are coming to town, and 
young folks are growing up. Mar- 
kets are constantly changing. Since 
1940 19 million people have become 
of age; there have been 12 million 
marriages, one-third of all marri- 
ages. There have been 21 million 
births, one-seventh of the total 
population. So there is need to tell 
the story about what a dealer’s in- 
vestment in buildings, equipment, 
tools and manpower mean to auto- 
mobile owners in his community. 
We have to constantly tell that 
story if our good deeds are to 
catch up with us so we can use 


or salesmen’s comments, 
addressed to John 0. 


and the writer's name will be kept in confidence if requested. 














Questions or requests may be 
Munn in care of Automotive News, Detroit. 


them as a sales tool when com- 
petition again becomes keen. Un- 
less people know, they don’t un- 
derstand. If they don’t under- 
stand, they can’t be friendly. Any 
business needs all the friends 
possible to be profitable. 

Before a dealer starts advertising 
his service department, he must be 
sure that his service department is 
functioning satisfactorily. If a 
product isn’t good, no amount of 
advertising will put it over. In 
fact, if your service department is 
not all to be desired, forget adver- 
tising. Then it will take a little bit 
longer for people to find out how 
bad you are. 

+ * 


Need Good Dept. 


gem successful operation of a 
service department isn’t alto- 
gether the buildings, equipment and 
manpower. It is an attitude of 
mind—a way of life. You must 
ardently desire to serve automobile 
owners in your community. You 
must have the ability to give people 
what they want promptly, intelli- 
gently and at a reasonable cost. 

It is only after we are sure of 
our service department that we 
can expect satisfactory returns 
from an advertising investment. 
Any product must be good before 
it can be successfully sold. But 
likewise a good product does not 
sell itself. It has to be exploited. 


The service market is located. 
The names and addresses of every 
owner in each dealer’s territory are 
available. An automobile dealer is 
different from practically every 
other merchant who has to beat 
his prospects out of the bushes by 
using newspaper, radio or billboard 
advertising. 

With automobile dealers having 
their market located, a direct by 
mail campaign is indicated and 
most generally used. This promo- 
tion by the most successful dealer 
is a regular monthly campaign on 
his own stationery or on govern- 
ment postcards. The government 
postcards are usually used in pro- 
motion of lubrication. They are 
brief and friendly. and are more 
personal than more _ pretentious 
pieces. Dealers use them as a 
means of selling their brand of 
lubrication. 

In connection with general serv- 
ice promotion, dealers are more and 
more using their own stationery to 
get the value of continuity. Such 
messages ring with sincerity and 
appear as a home creation. There 
is a tendency developing not to ad- 
vertise a special which may have 
been offered by some competitor at 
less price or which the owner may 
have had just performed at another 
place. 

* + + 

ese a dealer keeps on inter- 

preting his business month after 
month in terms of owner benefit. 
He talks about his policy, his ideals. 
He tells what his buildings, his 
equipment and manpower mean to 
owners in his territory. He tries 
to say something in each letter to 
bring people to him even if they 
have to drive additional miles to 
do so. 

Any consideration of the promo- 
tion of the service department is 
timely indeed. Most dealers feel 
that, when keen competitive condi- 
tions are restored, the dealer is 
doomed if he has not in the mean- 
time built up a service operation 
that pays a large percent of his 
overhead. 

They are not building up their 
service department simply so 
they can trade long on used cars. 
Rather they feel that if they can- 
not satisfy enough customers in 
the back end to pay the entire 
overhead, they can’t give away 
enough cars at the front end to 
be satisfactory to the factory or 
make a profit for themselves. 


Yes, dealers have a wonderful 
story to tell about the importance 
of their operation. Only a dealer 
can tell it. If he doesn’t tell it, he 
is likely to suffer keenly from com- 
petition when it comes. 
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Dealers tell me 


By John 0. Munn 


Color Bright 


Paint Ups Lighting 100%, 
Dealers Told 


JAMESTOWN, N. Y. — Proper 
room color can raise illumination 
as much as 100 percent without 
changing light fixtures, Thomas L. 
Swanger told the Chautauqua 
County Automobile Dealers’ Assn. 
here. 

Representing E. I. duPont de 
Nemours & Co., Inc., in Western 
New York, Swanger told the auto 
dealers it is necessary to have each 
room painted in adequate colors for 
the comfort of workmen. 


In further discussing the color 
conditions for industry, he incor- 
porated in his talk the use of paints 
in terms of light reflecting surfaces 
with color brightness. Ralph W. 
Austin, association president, pre- 
sided. 


Level Above ’47 Doubted . 


j 





ee 





Mass. Dealers Warned 
Of New Output Snags 


BOSTON. — Threatening steel 
shortages may prevent U. S. auto 
makers from boosting their 1948 
production above that of last year, 
Massachusetts dealers were told 
last week. 

Karl M. Richards, field services 
director of the Automobile Manu- 
facturers Assn., forecast new pri- 
ority demands on steel output in 
an address before the annual con- 
vention of the Massachusetts State 
Automobile Dealers Assn. 

Richards said such additional 
needs as European recovery and 
the nation’s defense program may 








HORGAN CITED FOR GUAM BATTLE—Marine Reserve Capt. Ralph T. Horgan, president 
of Ralph T. Horgan, Inc. (Ford), New York, receives the Bronze Star medal with Combat V 
for his part in the assault and occupation of Guam, from Lieut. Col. Michael S. Currin, 
commanding officer of the Marine barracks at Brooklyn. Captain Horgan is treasurer of the 


Ford Edgewater Automobile Dealers Assn.; 
mobile Dealers 1948 convention; director o 


eneral chairman of the 
the Broadway Assn. of New York City, and 


ew York State Auto- 


senior vice-commander of Post 310 of the Veterans of Foreign Wars. 





ATAM Sessions to Continue : 


Today at Asheville 


ASHEVILLE, N. C.—More than 
the usual amount of entertainment 
was arranged to supplement the 
business sessions of the Automotive 
Trade Assn. Managers here at the 
Grove Park inn beginning last Fri- 
day afternoon (June 4) with a 
meeting of the board of directors. 
The conference will continue thru 
tomorrow (June 8). 

The schedule of events, as ar- 
ranged by Earl Burrows of Cleve- 
land, president, and Edward L. 
Cleary of Chicago, secretary-treas- 
urer, called for the following: board 
meeting; cocktail party; dinner; 
open meeting session and informal 
reception tendered by Asheville 
dealers. 

Saturday — Closed meeting for 
members; golf tournament for asso- 
ciation presidents and other guests; 
sightseeing tour for the ladies; tour 
through Biltmore house; cocktail 
party, and dinner and entertain- 
ment program. 

Sunday—aAll-day trip through the | 
Smoky mountains. 


Monday—Open meeting session; | 


Okla. Dealers 
Offering Free 
Safety Checks 


OKLAHOMA CITY.—More than 
600 members of the Oklahoma Au- 
tomobile Dealers Assn. are con- 
ducting a voluntary automobile in- 
spection service in cooperation with 
the state safety council. The pro- 
gram will remain in effect indefi- 
nitely. 

Mead Norton of Shawnee, presi- | 
dent of the dealer association, en- 
dorsed the free inspection service 
as a means of curbing the accident 
toll and urged car owners to take 
advantage of it. Automobiles which 
successfully pass the inspection 
will carry a sticker issued by the 
safety council. 

Glenn Carmichael, director of the 
council, said that 18 percent of last 
year’s fatal automobile accidents 
were attributed to some vehicle 
defect—lights, horn, brakes, wind- 
shield wiper or steering mecha- 
nism. 





| here, the dealers said NADA lead- 


| facturers with the object of devel- 
|oping better and sounder contrac- 


| the Inter-Industry Highway Safety 
| Committee. 


trip for ladies to Craggy gardens; 
tour through Ecusta plant; cocktail 
party, NADA host; president’s din- 
ner, followed by dancing. 
Tuesday—Final meeting session. 
A wide variety of subjects was to 
be covered in reports by committee 
heads and open discussion by mem- 
bers of ATAM. Also attracting 
much attention was a_ display 
rounded up by the managers show- 
ing their activities, such as bul- 
letins, membership forms, emblems, 
used-car warranties, yearbooks, in- 
surance plans, and other materials. 








Indiana Dealers 
Urge NADA Meet 


Factories Again 


FRENCH LICK, Ind.—The Auto- 
mobile Dealers Assn. of Indiana 
has called on NADA to continue 
conferences with factory officials 
on franchise carry-over clauses 
and “other phases of dealer-fac- 
tory relations.” 

In a resolution adopted at the 
association’s recent convention 






ers should “confer with the manu- 


tual relationships between factories 
and dealers.” 


Other resolutions: 


Pledged the association’s “full 
cooperation” with the program of 


Urged addition of driver training 
courses to Indiana high school cur- 
ricula and promised ADAI aid in 
promoting such instruction. 

Recommended that Indiana deal- | 
ers expedite the junking of cars 
unfit to be operated safely. 

Suggested widespread use of the 
NADA Official Used Car Guide 
Book. 

Praised the work of William L. 
Mallon and his NADA public con- 
tacts committee. 

All resolutions were unanimously 
adopted. 





offset the near-record production 
rate in the auto industry during 
the first four months of this year. 
If that happens, he added, 1948 
output may just reach or even 
fall short of the 1947 yield of 
4,797,000 cars and trucks. 


Frank H. Wing (DeSoto - Plym- 
outh) of Boston was elected asso- 
ciation president, succeeding Wil- 
liam H. Bassett. First vice-presi- 
dent is John J. Cahill (Ford), New- 
ton; second vice-president, Robert 
O’Brien (Dodge-Plymouth), East 
Hampton; treasurer, Boley Pierce 
(DeSoto-Plymouth), Salem; clerk, 
Warren Corliss (Packard), Hyan- 
nis, and executive vice-president, 
William A. Plunkett, Chestnut Hill. 


Directors elected for three-year 
terms are Harold J. Moye (Chev- 
rolet), Quincy; H. A. Suddard 
(Ford), Wareham; Richard Bruf- 
fee (Ford), Shelburne Falls; A. Ed- 
ward Lalli (Chevrolet), Brockton, 
and Cahill. 

Gov. Robert F. Bradford of Mas- 
sachusetts delivered the address of 
welcome at the annual banquet. 
Other speakers at the convention 
were John J. Barry, vice-president 
of the National Shawmut bank, and 
Maj. John E. Bauding of the Army 
Ordnance department. 

In discussing the industry’s 
prospects for the rest of the year, 
Richards said that construction 
programs in the railroad and pe- 
troleum industries also may re- 
quire more steel than they are 
getting now. 

“Motor truck production,” he 
said, “continues to be a relatively 
larger proportion of the total out- 
put than before the war, with a 
gain of 10 percent over 1947 levels, 
which established a new record. A 
total of 475,000 trucks were made 
during the first four months of this 
year as compared with a total of 
1,237,000 passenger cars.” 

Richards pointed out that the de- 
mand for automobiles today is 
greater than when the war ended. 
Indications are that two years will 
be required, he said, merely to fill 
the orders now on the dealers’ 
books. 

“The outlook for a lengthy period 
of prosperity,” he said, “gives busi- 
ness a golden opportunity to sell 
its employes as well as the general 
public on the advantages of free 
enterprise. 

“Business is failing adequately 
to publicize the truths that have 
made our system great, and un- 
less it does a better job, danger- 
ous doctrines may spread in this 
country. 

“Attainment of maximum produc- 
tion and lasting prosperity is de- 
pendent on all groups in industry 
realizing the fundamentals that 
wages must be earned or they are 
not real, and that interests of labor 
and management are identical. 

“Wage increases without corre- 
sponding increases in production 
can only result in more price in- 
creases, and eventually in reduced 
sales and lessened employment.” 

Richards called attention to the 
importance of dealers’ participation 
in the Inter-Industry Highway 
Traffic Safety Committee program. 

“Our approach in solving high- 
way transportation problems,” said 
Richards, “should be to seek col- 
lective security and advancement 
through the national welfare, rather 
than by narrow concentration on 
individual or group security.” 


Florida Conclave 
Set Oct. 28-29 


ORLANDO, Fla.—Walter C. Mal- 
lory, general manager of the Flor- 
ida Automobile Dealers Assn., an- 
nounces that the association’s 1948 
convention will be held Oct. 28-29 
in the Soreno hotel at St. Peters- 
burg. An equipment exhibition will 
be staged in conjunction with the 
business meetings, Mallory said. 





Day Permit Granted 
The Buffalo zoning board of ap- 
peals has granted permission to 
South Park-Lincoln-Mercury Sales, 
Inc., to use premises at 2351 S. Park 
Ave., Buffalo., for a service garage, 
providing no work is done at night. 
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NEW YORK, June 2.—Attending 
the Silver Anniversary convention 
of the New York State Automo- 
bile Dealers Assn., I have been re- 
newing acquaintances with any 
number of old 
friends I saw last 
in Saratoga. One 
question seems 
uppermost in the 
visiting firemen’s minds: “How 
long is the present buyer’s market 
going to last?” Well, if I were 
smart enough to know the answer 
to that one, I could make some in- 
vestments in Wall Street that 
would keep the wolf from the gates 


NOTES 
FROM THE 
MAIN STEM! 


|of the Slocum menage from now 


on in. But there seemed to be many 
a more hardy soul who volunteered 
the answer that this market would 
go on and on like an old mill wheel 
through 1949 and probably 1950. 
How we hope they are right, and 
maybe they are—one thing sure, 
none of us will have any measur- 
able influence on what the answer 


| will be. 


* * * 
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WE STAND FOR: 


AUTOMOTIVE 
fe or 11. Fair and equitable contracts between manufac- 
D iy turers and dealers in motor vehicles, parts and ac- 
E cessories. {2. A fair profit to the dealer on every 
A , used vehicle accepted in partial payment for a new 
L car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
E H the building and maintenance of highways. { 4. The 





elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. ' 








Pay Pacts Bring Optimism 
On Car Production 


'TM,HE CHRYSLER strike settlement, combined with the 

new GM-UAW contract, provides hope for dealers and 
the public that cars will roll out of the factory for at least 
a year or two without serious labor impediment. 

Other auto makers are likely to follow with increases | 
similar to those at Chrysler or GM. Chrysler’s increase | 
was a straight 13 cents an hour; GM’s was 11 cents, with | 
cost-of-living and annual improvement factors. 
Some in the auto industry were said to be a little dubious | 

about the GM formula. 

Many years ago, Alfred P. Sloan jr., chairman of the | 
board of General Motors, was quoted as saying that he| 
sometimes thought that GM was too big to lead . . . that 
new ideas seemed insignificant in comparison with the dead | 
weight that had to be moved to get ideas translated into 
action. 

And yet, men have been able to get the dead weight | 
of GM rolling, and once rolling the weight becomes as 
significant in motion, from an active standpoint, as it | 
was standing still, from an inactive standpoint. Among 
the men, of course, was Sloan himself, whom dealers | 
honor for doing much to improve factory-dealer rela- | 
tions. 

Now C. E. Wilson, GM’s president and executive officer, 
has gotten the tremendous weight of GM rolling on labor 
relations. We can’t say that GM’s formula is any cure-all. 
It may bog down. The cost-of-living aspect has been tried 





| 


|of the current 31,000,000, 


JACK DAVIS, sales chief at 
Ford, had a pertinent answer in 
his address to the general meeting 


|last Thursday. He said, “I think | 


it shouldn’t be necessary for me | 


to cite any figures to support my 
statement that there are more peo- 
ple today who have money to buy 
a new car than there were in 1941, 
but just in case there should be, 
here are the figures: The average 
per capita disposable 
1941, adjusted to the average in 
1935-1939 buying power of the dol- 
lar, was $658. Following 1941, the 
average per capita disposable in- 
come of the same purchasing pow- 
er rose steadily to a peak in the 
first quarter of 1945 of $866. This 
is an all-time record. Since 1945, 
per capita income on a constant 
dollar basis has declined some- 


income in) 


| 
j 


what. However, in 1947 it was $768 | 


and, in 1948 it is estimated that 
it will rise gradually to above $780 
due primarily to the recent cut in 
income tax. Consequently, there are 


several million more people today | 


| than before the war who have the 


ability to buy their own automo- 
biles despite the increase in car 


| Prices and in cost of living.” 


* * * 


DAVIS ALSO stated that from 


his calculations there would be a} 


total car population of 38,000,000 
cars on the highways today instead 
“if the 
American public could get all they 
are willing and able to operate.” 
He estimates that there is a po- 
tential shortage of more than 7,- 
000,000 cars today, and predicts an 
overall industry production this 
year approximately no greater than 
in 1947 or about 3,200,000, from 
which he deducts that “we will 
pass well into 1950 before the aver- 
age John Doe will be able to get 
immediate delivery from the aver- 
age dealership.” 


* + * 


FROM WHAT I gathered around 
the foyers of the Commodore, 
where the convention was held, 
most of the closed meetings were 
devoted to plans for increasing 
public goodwill toward the auto- 
mobile dealer. My old friends, C. A. 
Parsons, president, Carl Fribley, 
vice-president, and Charles Hen- 
derson, who is the perennial exec- 
utive vice-president, all told me 
there were no_ punches being 
spared in pointing out where deal- 
ers were losing out in not main- 
taining good public relations. “The 


before and ran into squabbling over the yardstick. | primary test now,” says Hender- 


| son, “is to help restore public good- 


But the formula is certainly a serious attempt to meet | ‘vii so: the dealers who have con. 


the problems of the day and offer hope for the future. It | quoted 
may not be followed by other firms. Perhaps many firms | honestly and legitimately but who | 


cannot hope to follow it. But the plan does bear watching. 
And therein is an advantage to GM, for it appears that 


it is up to the union officers as well as GM workers to make | 


a showing under a plan advantageous to them. 


their business 


are suffering because of the prac- 
tices of the minority.” 
* * + 


| ONE IS PROUD, even if he 


| ranks only a seat on the sidelines, 





The plan may get workers pulling in the same direc- 
tion as management. If it does, it is priceless. 


Strictly from a business bargaining position, a corpora-| York association and to learn at|endorsement signs outlive their 


tion may take the stand that it doesn’t have to consider 
anything other than getting the best deal possible out of 


the union. 
But a corporation must live with its workers. 


| to meet the kind of men who make 
j}up the membership of the New 


|first hand of the aggressive and 
| conscientious steps they are taking 
| to advance the standing of the bus- 
|iness from which all of us derive 


{our livelihood.—G.M.S. 


ethically, 
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‘Is It Useless? 





JVST WHEN EVERYTHING 
WAS GOIN’ SO GooP! 


> 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





More on AAA 


George Slocum’s column, May | 
17th, regarding the A. A. A.; I am 
happy to see someone uncover the 
public uselessness of this outfit | 
which has virtually turned into a | 
private club. 

If they stayed in the private club 
class—but in an effort to maintain 
their self importance, they take | 
some unwarranted cracks at the} 
automobile dealers in particular, 
apparently in an effort to convince 
themselves of their importance. 
Certainly the public or no one else | 
gives a darn. 

I recall at the National Automo- 
bile Dealers convention in Detroit, 
an official from the Washington 
office of the AAA got up and made 


stone Automobile Club, Philadel- 


phia 2, Pa. 


LeBaron’s Address 


In your Letterbox of May 10, we 
find the Editor’s Note: “LeBaron’s 
address is not known.” 

It is of interest to note what a 
small world it is: Chester A. Le- 
Baron, whose address is Shirley 
Avenue, Campgaw, N. J., is a cus- 
tomer of ours. He bought from us 
a Frazer automobile on March 15, 
1947, and he also bought a Kaiser 
automobile for his wife, Henrietta 
LeBaron, on March 1, 1947.—PuHmp 
CocGaNn, president, Cogan Motor Co., 
Inc. (Kaiser-Frazer), Paterson, N.J. 


a thorough fool of himself to ae Coming Even ts 


general amusement of several hun- 
dred dealers present. What he was 
trying to do was take the scalp) 
off of the automobile dealers. It 
was funny. Here, in the past sev- 
eral months, in our state AAA asso- | 
ciation, an insurance man who hap- | 
pens to be the state president, came | 
out with derogatory remarks re-| 
garding automobile dealers in gen-| 
eral. 

You have something there, 
brother, and I think you should get | 
these private club members to stay | 
within the confines of their private 
club and quit taking their mem- 


| bers’ money under false pretenses. | 





| 
| 





Anything that they can give their 

members, their members can get} 

without paying a dime of dues to} 

the AAA.—Herman W. Murer, | 

Miller Motors, Inc., Mankato, Minn. 
* * * 


Just read George Slocum’s com- | 
ment in the May 17 edition, respect- 
ing AAA signs in front of hotels. 
There is no question that these | 


value as good management is suc- 
ceeded by poor management of 
the hospices, I imagine it presents 
a serious problem to them.—J. 
Maxwe.t Smriru, president, Key- 





| June 10—Kansas City 


JUNE 
dune 6-11 — French Lick Springs, 
Annual SAE summer session 


(Hotel President) 
Missouri Auto- 


Ind. 


Ninth annual convention, 
mobile Dealers Assn 

June 20-22—Mackinac Island, Mich. Twen- 
ty-seventh annual convention, Michigan 
Automobile Dealers Assn. 


June 22-23—Groton, Conn, (Griswold ho 


tel). Connecticut Automotive Trades 
Assn., annual summer session 
AUGUST 
Aug. 18-20—NSan Francisco (St. Francis) 


SAE West Coast meeting. 
SEPTEMBER 


Sept. 27-28—New York City (Waldorf-As 
toria). National Used Car Dealers Assn 
annual convention 


OCTOBER 

Oct. 17-19—San Antonio, Tex. Annual con 
vention, Texas Automotive Dealers Assn 

Oct. 17-19 — Augusta, Ga. (Sheraton Bor 
Air hotel). Annual convention and equip 
ment exhibit of South Carolina Automo 
tive Dealers Assn. 

Oct. 28-29 — St. Petersburg, Fla. (Soren 
hotel). Annual convention, Florida Auto 
mobile Dealers Assn. 

NOVEMBER 

Nov. 21-23—White Sulphur Springs, W. Va 

(Hotel Greenbrier) Annual conventior 


Automobile Dealers Assn. of West Vir 
ginia, 
JANUARY 
dan, 24-27 — San Francisco (Civic Audi- 
torium). Annual Convention and Equip- 


ment Show of NADA 
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ORE Ford Service Business... 
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@ Handle your Ford service jobs faster, better—with 
Genuine Ford Parts, right for Fords! They’re identical 
twins to the ones they replace . . . made right to fit 
right, last longer. Order from your Ford Dealer or Ford 
Parts Distributor now! 















we 
on’s 
it a 
Le- 
rley G 4 
se enuine 
15, 
iser 
ee New Ford Carburetor 
TILIP eRe me ISS 
Co. 
N.J a : 
a Comes completely assembled, ready for quick installation. 
ts Assure customer satisfaction by installing complete unit. Dual 
down-draft type gives proper mixture ratio, top economy. 
tnd. Balanced to compensate for variable restrictions in the air 
_ cleaner. Accelerating pump for fast pick-up, with three- 
ot position seasonal adjustment. Independent Garages—this “sign of good 
a - business” tells the town you stock Genuine Ford 
° ; ‘ 
ie enuine Ford Parts Parts, brings in more new customers. And the Gen- 
29 vine Ford Parts Seal assures your Ford customers 
[-As 
heen Right ror FORDS é that Genuine Ford Parts have been used on their 
* ‘ ; . . 
con obs. That builds customer satisfaction! Your Ford 
Assn | 
Bor 






Dealer or Parts Distributor has the full story on 
how you can qualify to use these two great busi- 
ness builders. See him today! 





jFoRD MOTOR COMPANY 
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UAW Contract Runs Until 1950... 





Chrysler 


(Continued from Page 1) 


to further emphasize the ‘more 
than cost-of-living’ rise which has 
occurred,” Rising said. “It would 
be necessary, if you want to 
‘match the pattern,’ to reduce 
some of our current wage rates.” 

This statement, coming from a 
spokesman for the parts industry, 
verified the earlier forecasts of sev- 
eral suppliers that they would be 
compelled by pinching costs to re- 
sist any “pattern” demands which 
the UAW might advance. 

Although the UAW would prefer 
agreements based on a consumer 
price tie-in, a union spokesman said 
the across-the-board type of settle- 
ment granted at Chrysler would be 


acceptable “if individual circum- 
stances warrant.” 
* + * 


= THE Ford negotiations 
will lead was open to question 
last week. This company had called 
for wage reductions prior to an- 
nouncement of the Chrysler and 
GM raise agreements. 

Ford has been asked for wage 
awards amounting to a total of 
well over 40 cents an hour. The 
Ford demands include a 30-cent- 
an-hour increase across the board 
and the usual “fringe” proposals 
which the UAW makes merely 
“for the record.” 

The Ford unions did not think 
twice about taking advantage of 
the sudden turn of events in the in- 
dustry’s third wage round. Ford 
Facts, publication of the huge 
Rouge Local 600, said the company 
“will have to go GM one better,” in 
view of the conflicting GM and 
Ford actions. 

The wage settlements, Ford Facts 
jibed, “leave the dream of a united 
front among the large manufactur- 
ers @ mere bubble and the realiza- 
tion that it’s still dog eat dog in the 
auto industry.” 

Ford already had advanced the 
date of opening negotiations to 
June 14—a full month ahead of the 
contract date of July 15. Evidently 
the company is seeking to arrive at 
a wage settlement as soon as pos- 
sible. 


. * * 
yeApING the company team in 
the negotiations will be John S. 
Bugas, vice-president and director 
of industrial relations. The UAW’s 


Dealers Hail '49 Ford 


Plants to Reopen Today 


chief negotiator will be Ken Ban- 
non, who was named national Ford 
director for the union in December. 
Previously Bannon had been presi- 
dent of Ford Highland Park Local 
400. 

General Motors also reached a 
cost-of-living agreement with the 
United Electrical Workers-CIO, 
which represents 40,000 GM work- 
ers in five divisions. The GM-UE 
wage pact is exactly like that be- 
tween the corporation and the 
UAW, which will run until the 
spring of 1950. 

Announcement of the strike-end- 
ing Chrysler settlement was made 
late May 28 after another day-long 
round of negotiations. 

The company and union agreed 
that the 13-cent settlement, ex- 
tended to the 75,000 workers af- 
fected, would cost Chrysler $23,- 
700,000 a year. GM estimated that 
its ll-cent raise would cost at 
least $75,000,000 for the coming 
year. 

Salaried Chrysler workers were 
given a 9 percent increase, with a 
minimum raise of $20 a month. 

The agreement also included im- 
provements in 1949 vacation pay 

and adjustment in certain inequi- 
ties, in addition to the general in- 
creases. Chrysler’s minimum pay 
rate was raised three cents an hour. 
* 


* 7 

A CHRYSLER spokesman attrib- 

uted the reason for the delay in 
resuming production to damaged 
steam power plants, said to have 
resulted because the fixtures were 
shut off suddenly instead of grad- 
ually when the strike began. 





Amendments Ruled Out 


For Taft-Hartley Act 


WASHINGTON. — The 80th 
Congress will adjourn this month 
without making any changes in 
the Labor-Management Relations 
Act which it enacted last year, 
it was disclosed last week. 

Rep. Gerald W. Landis, Indiana 
Republican and member of the 
joint Congressional committee 
on labor-management relations, 
said GOP majority leaders had 
decided to stand on the Taft- 
Hartley law “as is” in the 1948 
election campaigns. 








BOUND FOR SAN FRANCISCO—Ciad in cowboy regalia with identical levis, 
and big hats, approximately 150 Ford dealers left from 
carried dealers from the western half of Montana and Wyoming, 


boots 
It Lake City. The 17-car special 
eastern Nevada, one 


county in Oregon and all of Utah and Idaho. One hundred percent of the Ford dealers 


in the territory were represented. 





IN DETROIT.—The Ford debut to dealers was made in Olympia stadium. 
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Besides repairing this equipment, | 
Chrysler men last week were also | 
completing an inventory which the | 
corporation began before the strike | 
settlement. 

A company spokesman said that | 
Chrysler’s new pay scale would | 
average $1.63 an hour. GM’s new | 
average is $1.61 for its auto work- 
ers. Ford’s current rate is $1.53. | 

The “give and take” of wage ne- 
gotiations was clearly demonstrated 
by the Chrysler third-round expe- 
rience. When the talks first opened 
last Feb. 27, the union was seeking 
30 cents across the board and five 
cents extra in “fringe” benefits. 

Eventually, the union curtailed 
its “fringe” demands and cut its flat 
raise demand to 18% cents. When 
Chrysler offered six cents, the union 
came down to 17 cents. After the 
GM settlement the union threw it 
on the Chrysler bargaining table— 
but the corporation said it would 
prefer a flat settlement even if it 
meant a greater raise than 11 cents. 

+ + * 
(THIRTEEN CENTS proved the 
figure that brought both sides to 
terms. Last year the auto workers 
gained 12% cents plus pay for six 
holidays. The 1946 “pattern” was 
18 to 18% cents. 

The negotiations which settled 
the strike were held in the De- 
troit offices of Gov. Kim Sigler of 
Michigan. Neither federal nor 
state mediators were on hand in 
the final sessions. 

Chrysler suppliers affected by the 
strike were making arrangements 
last week to get back into volume 
production. Steel makers stored up 
the regular Chrysler quota during 
the strike, assuring there would be 
no lag in production schedules 
when operations resumed. 

+ * * 

i OTHER labor developments 

last week, Briggs Mfg. followed 
up the Chrysler peace agreement 
by offering its UAW workers a 
13-cent increase on condition the 
company’s contract would be ex- 
tended to 1950. Union acceptance 
was expected momentarily. 

Wage negotiations were also con- 
tinuing Thursday at Packard and 
Nash. Agreements were reported 
near at both companies. 

Charges of ballot box “stuffing” 
flared up, meanwhile, in the offi- 
cer elections being conducted by 

Ford Rouge Local 600, the larg- 
est union local in the world with 
65,000 members. 

Gene Prato, right-wing candidate 
opposing the reelection bid of left- 
winger Tommy Thompson, assert- 
ed he could provide evidence pur- 
porting to show election officials 
had “stuffed” boxes with votes for 
Thompson and his slate. Investi- 
gations into the charges were 
launched by the international un- 
ion and local union officers. 

Local 600 is regarded as the last 
remaining major stronghold of 
Communist-line left-wingers in the 
auto union. International union 
executives, headed by President 

Walter P. Reuther, were support- 
ing the Prato ticket in an effort 


to win control of the local. 
* + 7 





Senator Ball Urges Ban 


On Industry Bargaining 

NEW YORK.—Senator Joseph H. 
Ball, Minnesota Republican, stated 
that in most labor disputes the pub- 
lic interest demands prohibition or 
restriction of industrywide bargain- 
ing and that unions and employers 
should bargain on a local or single 
employer basis. 

Speaking before an industrial re- 
lations session at the meeting of 
American Iron and Steel Institute, 
Senator Ball declared: 

“If we permit unrestricted indus- 
trywide bargaining, then industry- 
wide strikes are inevitable. Bar- 
gaining is not free if the bargainers | 
are compelled by law to reach 
agreement.” 

Both unions and management 
overwhelmingly oppose compulsory 
arbitration, Senator Ball pointed 
out, emphasizing that the right to 
strike and the right to try to hire 
replacements are equally essential 
to free collective bargaining. He said 
that only in totalitarian societies 
can government dictate terms to 
both employers and workers. 

“In the public interest,” he said, 
“no society can permit minority 
groups within it to destroy its 
essential fabric and hope to sur- 
vive.” 








NEW DEPARTURE PLANT—This 58-year-old division of General Motors is now manufac 
turing single row and front wheel types of bali bearings in its new Sandusky (O.) factory 
On a 142-acre site, the 12 buildings cover 753,250 square feet of floor space. 


Wilson Acclaims GM Pact; 
Sees 2-Year Progress 


ROCHESTER, N. Y.—C. E. Wil- 
son, president of General Motors, 
acclaimed last week the labor-man- 
agement “cooperation” which pro- 
duced GM’s new cost-of-living wage 
formula. 

Addressing the Rochester cham 
ber of commerce, Wilson said GM 
expected “to make important prog- 
ress in all directions during the two 
years of stabilized operations un- 
derwritten by these agreements.” 

“We believe the whole General 
Motors organization, including all 
employes, is now pointed in the 
right direction and that benefits 
will accrue from these agreements 
not only to employes but to stock- 
holders, dealers and customers,” the 
GM chief said. 

Wilson told a press conference that 
it will probably be two or three 
years before a customer can walk 
into a dealership and get the car 
of his choice in a couple of days. 
He foresaw no prospect of auto 
prices going down and said that if 
other prices rise, auto prices “will 
have to go along.” 

The GM president said the fol- 
lowing “$64 question” convinced 
corporation executives that a third 
round of wage increases should be 
granted: 

“If we said ‘No’ to the request 
for wage increases at this time in 
the face of the recognized increase 


K-F to Dispose 
Of 200,000 Shares 
In Portsmouth 


PORTSMOUTH, O.—Arrange- 
ments for the purchase of a 200,- 
000-share block of Portsmouth 
Steel Corp. stock now held by the 
Kaiser-Frazer Corp. were an- 
nounced here last week by E. A. 
Schwartz, president of the steel 
corporation. 

The stock will be held for invest- 
ment by an_ unidentified small 
group, it was said. 

K-F originally acquired 200,000 
shares, or about 15 percent, of 
Portsmouth’s outstanding capital 


|stock for $2,000,000 and entered | 


into contract for steel supplies 
from the firm. 

The motor firm will continue its 
contracts for steel deliveries by 
Portsmouth despite the sale of its 
holdings f Portsmouth stocks, a 
K-F spokesman declared. 

In the meantime, SEC scheduled 
several witnesses for hearings in 
Washington last week on the Kais- 
er-Frazer stock deal. After brief 
hearings in Washington, commis- 
sion investigators will move to San 
Francisco and Los Angeles for 
hearings there from June 10 to 15, 


it was declared. 


400 Expected 
For CATA Dinner 


CHICAGO.—Reservations for the 
44th annual Chicago Automobile 
Trade Assn. dinner meeting June 14 
at the Lake Shore club are coming 
in at a rate which last week caused 
those in charge to forecast an at- 
tendance of more than 400. 

William D. Reagan, CATA presi- 
dent, released the names of the five 
directors picked by the nominating 
committee to be voted on by mem- 
bers at the meeting. 

The two new additions to the 
board up for election are: Victor 
A. Beckman of Roseland Auto 
Sales (Pontiac), and M. F. Mc- 
Carty, Chicago branch manager of 


| International Harvester. 





in the cost of living, how could we 
explain to 275,000 General Motors 
workers that while we were asking 
them to accept the lowest standard 
of living they had had in eight 
years we were at the same time 
selling our cars for hundreds of 
dollars less than they knew the 
market was willing to pay for 
them?” 


Detroit Mills 
Deny ‘Gray Marv’ 
Deals in Steel 


WASHINGTON.—Offcials of 
Wayne Steel Co. of Ecorse, Mich., 
denied charges here Thursday that 
they channeled thousands of tons of 
Great Lakes Steel Co. merchandise 
into the “gray market.” 

The statements were made as a 
House Public Works subcommittee 
opened an investigation into an al- 
leged steel “gray market” centered 
in the Detroit area. 

William A. Voisine, mayor of 
Ecorse and a salesman for Wayne 
Steel, was expected to tell the sub- 
committee that Wayne had moved 
no Great Lakes steel into illicit 
channels and had committed no 
legal violation. Wayne Steel is a 
marketing customer of Great Lakes 
Steel, which is a division of Na- 
tional Steel Co. 

Rep. W. Kingsland Macy, New 
York Republican and chairman of 
the subcommittee, had said he 
would show how quantities of Great 
Lakes steel reached Detroit auto 
makers through “sub rosa” routes 
at flagrant prices. 

A Great Lakes spokesman said 
Thursday that George Fink, head 
of the division, had not been sub- 
poenaed to appear before the sub- 
committee. The spokesman de- 
scribed the charges as “the head- 
line-catching untruths which most 
politicians make in an_ election 
year.” 


Johnson Is Named 
By Sealed Power 


MUSKEGON, Mich. — Paul C 
Johnson was appointed last week as 
executive vice-president of Sealed 
Power Corp. He succeeds Neil A. 
Moore, who resigned as vice-presi- 
dent and general manager after 24 
years with the corporation. Johnson 
had been vice-president in charge 
of sales. 

Other appointments announced 
after a directors’ meeting were R. 
R. Beardsley as vice-president and 
secretary and L. G. Matthews as 
treasurer. C. E, Johnson continues 
as Sealed Power president. Moore 
made no announcement of future 
plans. 


Obituaries 


Ky. Dealer Since 1910, 


J. T. Ingram Dies 
HARRODSBURG, Ky. 
Thomas Ingram, 79, one 
tucky’s first automobile 

died here last week. 

Mr. Ingram opened an automo- 
bile dealership in 1910 and, with his 
three sons, was senior partner in 
the firm at the time of his death. 

. ” + 


James 
of Ken- 
dealers, 


Charles H. Millen 
OTTAWA, Ont. — Charles Henry Millen 
78, vice-president of Ottawa Motor Sales 
Ltd., died here last week folgring a short 


illness. 
. * * 


Elmer A. Wall 
CHICAGO.—Elmer A. Wall, 77, who de- 
signed and built the Wall car here in 1904, 
died at his home May 31. A native of 
Sweden, Mr. Wall came to the United 
States in 1889. 
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NEW CAR mh 
PHILADELPHIA MARKET! 


A detailed report on 1947 sales of 
Passenger and Commercial Vehicles 
in the Philadelphia Trading Area. 








Nearly a hundred thousand new passenger cars sold in the Philadelphia 
area last year! What cars were sold...where did they go...who bought them? 


The Philadelphia Inquirer has compiled this detailed study for your use. 
Just drop us a note and ask for your copy of “Automotive Facts.” You'll 
also discover why THE INQuiRER leads in total automotive advertising 
linage in Philadelphia. 


NOW IN ITS 15TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 


Che Philadelphia Mnguirer 


Exclusive Advertising Representatives 


GEORGE S. DIX, Penobscot Building, Detroit T. W. LORD, Empire State Building, N.Y.C. ROBERT R. BECK, 20 North Wacker Drive, Chicago 
Cadillac 6005 Longacre 5-5232 Andover 6270 


West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 448 S. Hill St., Los Angeles, Michigan 0578 
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Kettering ‘Tells Steel Institute oe 
Of the Pattern of Auto Progress 


NEW YORK.—Charles F. Ketter- 
ing, research consultant and direc- 
tor of General Motors, pointed out 
in an address here 
that the closely 
integrated and in- 
te rdependent 
functions of the 
automotive, steel, 
oil and rubber in- 
dustries preclude 
sudden revolu- 
tionary changes 
in their products 
notwithstanding 
new discoveries. 

Delivering the 
1948 Schwab memorial lecture at 
the 56th general meeting of the 
American Iron and Steel Institute, 
Kettering declared that people must 
not expect too much too soon in an 
economy geared to mass produc- 
tion, mass duplication and distribu- 
tion of useful articles and goods. 

He cited as an example the de- 
velopment of vastly more efficient 
automobile engines, which, how- 
ever, cannot immediately sup- 
plant present types without seri- 





O. F. Kettering 





ously disrupting industrial activi- 
ties in many fields. 

Depicting the present age as one 
of unbounded opportunities, Ketter- 
ing asserted that the steel industry 
has a public responsibility to con- 
tinue heavy expenditures for re- 
search to aid human progress. He 
commended the industry for its re- 
search during the war, but cau- 
tioned it against lapsing into a 
lackadaisical state of contentment. 

“Never level off,” he told the 
1,200 steel officials. “When you 
reach a peak or when you attain 
certain objectives, seek other peaks. 
Remember that human progress is 
not static.” 

Kettering pointed out there is an 
urgent present need for more steel. 
Oilfield operators declare they could 
produce much more oil if they could 
get the steel to drill for it, he noted, 
while the automotive industry feels 
it could have produced a couple of 
million more cars in the last year 
or more, if it could have obtained 
adequate steel supplies. 

Defining research as “deciding 
what you are going to do when 


you cannot go on doing what you 
are now doing,” Kettering said 

that research must never stop. 

“You should write off research as 
a total loss financially,” he declared. 
“You should consider it as an in- 
surance premium against surprise.” 

He advised the steel industry to 
educate the public to the difficulties 
of its operations and to inform 
them, even school children, of the 
technological strides that the in- 
dustry is taking. 

The public will forever demand 
new and better products, he said, 
adding that these can be gained 
only through constant and exten- 
sive research. 


Kansas Company Cuts 


Insurance Rates 10% 

HUTCHINSON, Kans.—State 
Farm Insurance Co. has announced 
a 10 percent reduction in all its 
automobile underwriting and auto- 
mobile service rates as of June 1. 

The company’s first rate reduc- 
tion in recent years was discussed 
at an all-day conference of 51 cen- 
tral Kansas agents here. 
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SYNTHETIC FUEL STUDY—The laboratory 


opened by the VU. S. Bureau of Mines near 


Pittsburgh last week for the study of conversion of coal to oil. 


Conversion of 


Coal to Oil 


Pushed by Mines Bureau 


WASHINGTON. — The United 
States Bureau of Mines last week 
formally put in operation its new 
$3,500,000 synthetic liquid fuels lab- 
oratories and pilot plants at Bruce- 
ton, Pa., 13 miles south of Pitts- 
burgh. 

Secretary of the Interior Krug 
presided over the dedication cere- 
monies, which were preceded by 





Typical example: user's experience 
with B. F. Goodrich tires 


NSTEAD of changing tires on his car, 
I citrus fruit farmer Howard Johnson 
of Escondido, California, changed the 
car on his tires. He bought his first set 
of B. F. Goodrich Silvertowns in May, 
1946. His father has used nothing but 
B. F. Goodrich tires for fifteen years. 


When Howard had rolled up 19,870 
miles on his B. F. Goodrich tires, he 
bought a later model car. He switched 
the same tires to his new car, and they've 
travelled 14,000 miles since. That's 
33,870 miles altogether. 





As the picture shows, these tires 
still look like new. They show none 
of the wear you might expect from 
other tires after nearly 34,000 miles. 


B. F. Goodrich tires outwear prewar 
tires. Inside and out, they're built to 
stay new longer. With a broader tread 
that grips the ground, weight is spread 
more evenly, shoulder to shoulder. 


care of road 


Wear is slower, more even. The tire 
body is made with more cords, stronger 
cords for longer life. And a tough 
breaker strip underneath the tread takes 


shocks. 


Right now, B. F. Goodrich dealers 
are offering the best tire buys any- 
where. You'll be surprised at how much 
your old tires are worth on a trade-in. 
For the address of your nearest B. F. 
Goodrich dealer, look under Tires in 
the yellow pages of your phone book. 


The B. F. Goodrich Company, Akron, O. 


B.F Goodrich 


FIRST IN RUBBER 


an “open house” inspection of the 
plant’s facilities for research in 
the conversion of coal to oil. Both 
industry and government were 
well represented. 

The plant was built under the 
authorization of the Synthetic Liq- 
uid Fuels Act. 


Two basic processes of German 
origin for converting coal to oil are 
under study at the new laboratories 
—the gas synthesis or indirect 
Fischer-Tropsch process, and the 
direct hydrogenation of coal, or the 
Bergius process, 

As improved by the Bureau of 
Mines, these are complementary 
rather than competitive processes. 
Although coal is employed as the 
raw material in both, the liquid 
products that each process is best 
adapted to produce differ, varying 
from heavy fuel oils to aviation 
gasoline, Director James Boyd said. 


With facilities for research 
ranging from test-tube to pilot- 
plant scale, the laboratories are 
an integrated unit and provide 
essential collateral facilities for 
analytical work, engineering de- 
sign, drafting, and service, Krug 
told the visitors. 

“Impelled by the urgency of un- 
precedented demand for petroleum 
and its products, the dawn of a 

| synthetic-liquid-fuels era in the 
| U. S. is coming—and coming fast,” 
he said. 


‘Italy Will Hold 
First Auto Show 


In Ten Years 


TURIN, Italy.—Italy’s thirty-first 
International Motor Show—the first 
in 10 years—will be held here Sept. 
15-26 in the Palazzo delle Esposi- 
zioni al Valentino. 

A committee of the Italian Auto- 
mobile and Associated Industries 
Assn. is organizing the show, 

Exhibits are grouped into 13 
classifications, covering the manu- 
facturers of passenger cars, com- 
mercial vehicles, bodies, special 
vehicles, trailers, spare parts, tires 
and wheels, oils and lubricants, 

| commodities for the body building 
industry, garage machinery, sport 
fitting, etc. 

The committee reports that a 
large number of applications have 
been received already. 


3 Firms Fined 


In Finance Case 


SPRINGFIELD, Mass.—Three of 

four companies allegedly involved 
in a used-car finance racket here 
have changed their pleas from not 
guilty to guilty before Superior 
|Court Judge William E. Burns. 
| They were fined from $300 to $500 
on charges of conspiracy. 
On the recommendation of Dis- 
| trict Attorney Valmore O. Cote, all 
| fines were deferred two years with 
|the understanding that delinquent 
companies no longer will engage in 
| the sale of automobiles by means of 
| illegal contracts. 

Associates Discount Corp., of West 
Springfield—part of a nationwide 
chain—received the maximum pen- 
alty of $500, while $300 fines were 
imposed each on Bay State Motors, 
Inc., and J. Elliot DeF alco, of Para- 
mount Motors, both of Springfield. 
|  Gezon Names Goodwin 
Harry Goodwin has been ap- 
pointed manager of the new truck 
sales department of Gezon Motor 
Sales Co. 
roe St., Grand Rapids, Mich, 
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MONDAY vw 


TUBSDAY 
WEDNESDAY w 


THURSDAY v 
FRIDAY 


Any day is a good day... 


when you tell your story 





Launch Your 
New Cars with 
NEWSPRINT COLOR! 


Command the extra attention 
you want with the full impact of 
the newspaper page in eye-catch. 
ing, attention-holding newsprint 
color, available every day of the 
week in the Chicago Tribune. Ask 
your advertising counsel or a Trib. 
une representative to outline all the 
advantages of using newsprint color 
in Chicago's most widely read 
newspoper. 


SATURDAY 
SUNDAY 
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in the Chicago Tribune 


Any day of the week is a good day to ad- 
vertise when you build your Chicago promotion 
around the newspaper more people read and 
want. 


Every day of the week, the Tribune's more 
vital presentation of the news builds for automo- 
tive advertisers an assured audience hundreds 
of thousands larger than other Chicago news- 
papers reach. It is the one Chicago newspaper 
which, daily and Sunday, delivers the equivalent 
of majority coverage of all the families in Chicago 
and suburbs. 


When your advertising runs in the Tribune, 
you reach the people who account for the bulk 
of the passenger car registrations originating in 
Chicago and suburbs. In addition, your promo- 
tion has regional effectiveness which builds con- 
sumer preference and dealer support in hundreds 
of cities and towns thruout the rich heart of the 
central states. 


To get more favorable public opinion or 
sales of passenger cars and trucks in Chicago to- 
day — and to build solidly for the future — build 
your sales drive around the Tribune, since the 
earliest days of the industry the automotive 
industry's No. 1 Chicago medium. 





CHICAGO PAPER 
TRIBUNE - Cc 8 








Percentage of expenditures placed 
in each Chicago newspaper .by 
advertisers of automotive products 
Year: 1947 


41.0% 27 4%o 18.3% 7.0% 6.3% 


CHICAGO PAPER PAPER PAPER PAPER 


TRIBUNE 8 Cc Do E 


In 1947 automotive advertisers placed 41% of their Chicage 
newspaper expenditures in the Tribune. Since the early doys of 
the industry, automotive advertisers have depended primarily on 
the Chicago Tribune to do the job in Chicago. Year after yeor 
the Tribune has been the basic medium because of its intensive 
penetration of this great market and its proved greater ability 
to produce volume response 


Percentage of expenditures placed 
in each Chicago newspaper by 
retail advertisers 

Year: 1947 


46.7% 18.6% 15.5% 12.2% 7.0% 


PAPER PAPER PAPER 
D E 


In every neighborhood and suburb of Chicago, the Tribune 
is the newspaper bought, read and bought from as is no other 
Department stores and specialty shops — retailers who have 
first hand, day-to-day knowledge of how Chicago rcads and re 
sponds — place in the Tribune more of their promotion budgets 
than they place in any three other Chicago newspapers combined 


THE WORLD'S 


GREATEST NEWSPAPER 


April average net paid total cir ulation: Daily, over 985,000 
Sunday, Over 1,600,000 


Chicago Tribune Representatives: W. E. Bates, Penobscot Bidg., Detroit 26; A. W. Dreier, 810 Tribune Tower, Chicago 
11; E. P. Struhsacker, 220 E. 42nd St., New York City 17; Fitzpatrick & Chamberlin, 155 Montgomery St., San Francisco 4; 
also 448 S. Hill St., Los Angeles, 13. MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST 3 MARKETS 


GROUP, AND METROPOLITAN ‘SUNDAY NEWSPAPERS, INC. 












Disposal of Car 


QUEENS, N. Y.—A _ temporary 
injunction restraining Joni Lynn, 
Inc., Elmhurst (L. I.) used-car 
dealer, from reselling a new auto- 
mobile which it had obtained from 
a customer of Larson Buick Co., 
Long Island City, was granted to 
Larson in an unprecedented deci- 
sion May 26 by Justice Percy D. 
Stoddart in Queens county supreme 
court. 

On April 29 Larson had sold at 
list price a new Buick Roadmaster 
convertible to Philip Mosca of 
Elmhurst, upon Mosca’s represen- 
tation that it was for his own per- 
sonal use. Daniel E. Walzer, attor- 
ney for Larson, told the court that 
Mosca promptly transferred the 
car to the Joni Lynn organization 
on April 30. 

The used-car dealer then was 
said to have put the convertible 
up for sale at a price substantially 
in excess of list price for a new 
ear. The injunction restrains the 








Writ Halts 48 Resale 


Larson Buick Gets Injunction to Prevent 
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by Lot Operator 


used-car dealer from reselling the 
automobile. 

In his decision, Justice Stoddart 
contended that “an honest dealer 
should be encouraged by the court 
in his effort to transfer his allotted 
quota of automobiles to bona fide 
individual purchasers. An action 
for damages would not, under the 
circumstances of this case, be an 
adequate remedy.” 

Hubert G. Larson, president of 
the Buick dealership, declared that 
“a further decision in our favor 
after formal trial proceedings (trial 
comes up on June 14), would serve 
to assure the public that as many 
new cars as possible will be avail- 
able to them at list prices; that 
new cars will not be diverted to 
used-car lots.” 

“If the court upon trial con- 
tinues to sustain our position, then 
the automobile in question will be 
transferred back to us and we will 
immediately place it on sale to the 
next applicant on our waiting list,” 










3 New Zealand Suspends 


Foreign Car Imports 


AUCKLAND, N. Z.—New Zea- 
land has halted the issuance of 
import licenses for foreign-made 
automobiles, according to an As- 
sociated Press report. It was 
uncertain whether car imports 
would be resumed in 1949. 

Finance Minister Walter Nash 
was quoted as saying that im- 
port permits for essential trucks 
“may be issued” through the rest 
of 1948, Last year the island 
dominion imported 735 U. S. pas- 
senger cars. 


ANALYZING TIRE BUSINESS—Members of 





aoe is J. Chester Ray, U. S. Tire sal 
H. Cummings, Cummings Tire Co., Portland, 


Larson said. “In the event of any Coanalty-Stepnens Fire 


monetary award, it shall go to a 
charitable institution.” 


N. Y.; F. Novak, Hackensack, N. J 





in New York recently with company management for an analysis of the tire 
national basis and a discussion of mutual sales and distribution problems. Seated in the 








council met 
usiness on a 


the U. S. tire distributor advisor 


es manager, and proceeding clockwise are E 
Ore., council chairman; J. Edward Connally, 


., Abilene, Tex.; Carl J. Ramus, C. J. Ramus Co., Adrian, Mich.; 
Alfred Stidham, Stidham Tire Co., Washington; J. P. Burke, J. P. Burke, Inc., Philadelphia: 
|. Miller, Eagle Tire Co. New York; James Vaughan, Royal of Nassau, Rockville Center, 
yea . K. R. Schaal, U. S. Tire Supply Co., 
Phillips, Phillips Tire & Supply Co., Tulsa, Okla.; 


New York; W. M. 
Irving Greenberg, City Tire Co., Spring- 





Dr. Dinsmore to Receive 


British Medal June 25 
AKRON.—Dr. Ray P. Dinsmore, 
vice-president in charge of re- 
search for Goodyear Tire & Rub- 
ber Co., will receive on June 25) 
in London the Colwyn gold medal 
for 1947 from the Institution of the 
Rubber Industry. 


BUFFALO. —P. J. Sawyer, 
Wombwell Automotive Parts Co., 
Lexington, Ky., was elected presi- 














“Give us the magazine that reaches 
the most of our good customers,” 


— say automotive dealers. 
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No other magazine reaches so many 
of the better farm families 





TRADING AREA 
hiledelphie 5: 


BIGGEST—in 


Farm Journal 


the country 
SUBSCRIBER FAMILIES 


WITH 2,700,000 


FARM JOURNAL, INC. GRAHAM PATTERSON, PRESIDENT 


also publishers of PATHFINDER — AMERICA’S 2nd LARGEST NEWS MAGAZINE 


field, Mass.; Clair V. Ward, C. V. Ward Tire Sales, Alhambra, Calif. 


Sawyer Is New President 
Of Engine Rebuilders 


| dent of the Automotive Engine Re- 
builders Assn. at the annual con- 
vention in Hotel Statler. 

Other officers elected were first 
vice-president, J. Leonard Love, 
Koepsel & Love, Salt Lake City; 
second vice-president, H. B. Trus- 
low, Richmond Auto Parts Co., 
Richmond, Va., and treasurer, C. W. 

| Yount, Eagle Machine Co., Indian- 

apolis. 

R. G. Patterson, executive vice- 

| president, described the convention 
as “one of the best attended in the 

|association’s history.” More than 

| 1,100 attended. 

The three-day convention, May 
27-29, was highlighted by a series of 

|}economic and technical talks on 
| various phases of the _ business. 
Each day manufacturers’ confer- 
| ence periods were held in a large 
room adjacent to the main ballroom 
of the hotel. 

John C. Rogers, retiring associa- 
tion president, gave the opening 
talk. Patterson discussed “A Year 
of AERA Progress.” Other talks 
given on the first day included one 
by Truslow, “Shall I Close My Shop 
| or Else,” and one by Arch Colwell, 
Thompson Products Co., Cleveland, 
on “Preview of New Engines and 
Parts—Maintenance Procedure and 
Possibilities.” 

Second day sessions were fea- 
tured by a talk on “An AERA Vis- 
ion Materializes,” by Rogers; “Step 
No. 1 of the Vision,” by Truslow; 
“The Industry Alerts Itself for the 
Future,” by Sawyer, and a colored 
film, “The Machine Shop Sales Pro- 
| motion Comes to Life.” 

J. Ray Riley was chairman of the 
Friday afternoon’ session built 
around the theme: “The Machine 
Shop Sales Promotion Goes to the 
Public.” 

On the final day of the conven- 
tion, a round table was held by sev- 
eral association leaders on the sub- 
ject: “What We Learned About Pin 
Fittings.” William M. Hudgins, of 
the Koochook Co., Inc., St. Louis, 
| described “How I Built A Shop.” 


Harold T. Halfpenny, Chicago at- 
|torney, discussed the excise tax 
|situation, and L. Merle Hostetler, 
manager of the Research Depart- 
ment, Federal Reserve Bank, Cleve- 
| land, discussed “What’s Ahead Eco- 
| nomically.” 





Wis. Agen. Denies 
Debtor Profits 


MILWAUKEE.—A spokesman for 
ithe Wisconsin Automotive Trades 
| Assn. has denied a charge that the 
| association made substantial profits 
|in soliciting overdue accounts and 
| collecting money on behalf of its 
| members. 

A suit charging the association 
with operating a bill collecting 
agency without a state license had 
been filed by State Atty. Gen. John 
Martin. 

The spokesman declared that the 
association merely sends letters 
and telegrams to debtors, urging 

{them to pay dealers they owe. He 

| acknowledged that the association 
charges for its services but de- 

, scribed such charges as being non- 

| profit. The suit alleged that the 

| association received as much as 20 
percent of the collections it en- 

| couraged. 


AUTOMOTIVE NEWS, the Newspaper of 
| the Industry, read by everyone who counts 
|} in America’s No. 1 Industry ... an esti- 
| mated 90,000 readers weekly! 
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The Inside Story | ‘ 
of the 49 Ford a 









u ° . . ° 
New Magic-Action, King-Size The ’49 Ford—the one and only new car —aey 42 
brakes that STOP at the _ in its field—is just around the corner! New 
touch ofa 7 / Coil” 
Mighty soon—just about any day now—Ford Dealers yaa- . M 
will be displaying the new ’49 Ford—"The Car of the front springs 





Year.” Inside, outside, from the ground up it’s new all 
the way through! No wonder everyone wants to be 
first to see the Ford for ’49! 











New drop-center frame with low, 
road-hugging center of gravity 
fo give you a 


"Mid Ship “ride 









/ 


New extra-long, extra-strong 
u 4 ° 
Fara-Flex'rear springs, 
parallel to the frame 
ioe wide enough for Nour 
BIC fe ° 
ee, A in your future 


a 


New ‘Picture window” 
visibility — more than 
20 Square feet of if 





Some more good reasons why 


Ford Dealers are Out Front with Ford’ for 49 ! 














AUTOMOTIVE WASHINGTON 
Traffic Control Program 
Issued by Chamber 


By William Ullman 

Washington Correspondent 
1 IS HARDLY a business enterprise in the United 
States that hasn’t a vital interest in any position taken 
by the U. S. Chamber of Commerce for the reason that any 
stand taken by that big national organization necessarily 
has had the approval of a broad cross-section of American 
business itself, and also be-@———————_ 
cause the views of the USCC 


carry great weight wherever 
presented. 


The automobile industry and 
trade naturally will have a special 








ume of urban 
traffic, every ef- 
fort should be 
made to increase 
the efficiency, ca- 
pacity and safety 
of the existing 








the degree necessary to prevent 
undue interference with moving 
passenger and freight traffic and 
with essential curb loading and 
unloading of passengers and 
freight. Such regulations should 
be rigidly enforced. 

Responsibility for traffic engi- 
neering administration should be 
clearly defined and centralized in a 
single agency. Cities should have a 
citizen’s traffic committee and, 
where desirable in large cities, an 
official commission to coordinate 
the traffic activities of city depart- 
ments. 

* * * 


FF-STREET PARKING— Where 
there is substantial demand for 





off-street parking facilities, public 





interest in the policy declarations 
just pronounced by the chamber in 
the field of urban transportation. 
Here they are in the several depart- 
ments of city traffic regulatory 
problems: 





street system 
through proper 
application of 
proven traffic en- 
gineering and en- 


William Ullman forcement tech- 


authorities should be required to en- 
courage their provision on a stable 
basis by assisting the commercial 
parking industry to obtain traffic 


and parking facts bearing on the/ needs of their occupants. 
location, design and operation of | desirable, a parking agency should 


parking facilities, and giving assur- 


APPLE BLOSSOM TIME—Harry F. Nelson, owner of Winchester (Va.) Nash Co., was the 
only dealer to enter a float in the 2Ist annual Shenandoah apple blossom festival parade 
at Winchester. It attracted more than 100,000 persons. An official mayor's car also was 
provided by the dealership for the annual fireman's parade. 





Where | should make such service feasible. 
Official curb loading zones should 
be established to carry out the fore-| be provided and trucks should be 


ance against unfair competition | going functions. 


from free or below-cost facilities 
provided or operated at public ex- 
pense. 

New and _ remodeled business | 
structures and industrial establish- 


Parking lots operated for public 
use should be regulated by the com- 


| munity but not as to parking fees. 


TRUCK LOADING—Street park- 
ing regulations should recognize 


TRAFFIC CONTROL AND AD- niques. 
MINISTRATION—-As an initial step Public authorities should regu- 
toward meeting the growing vol-! late or prohibit curb parking to 





ments generating large parking de-| that practically every building, in- 
mands should be encouraged to/| cluding residences, require frequent 
make provision for the parking| or occasional service by trucks, and 


encouraged to load and unload 
when they will create minimum in- 
terference to traffic flow. 

Tenants and landlords, where 
necessary, should be required to 
establish joint truck loading facili- 
ties or arrangements. Joint termi- 
nals for consolidating less than 
truckload deliveries should also be 
encouraged. 





ALEMITE SERVICE CENTERS DOT THE NATION TO 


OFFER PROMPT, EFFICIENT SERVICE TO DEALERS EVERYWHERE! 


No matter where you are located there’s an Alemite 
Service Center-where you can get factory supervised 
service for your Alemite equipment. 


That's right, for the Alemite factory-trained distribu- 
tors are strategically located in 42 key cities through- 
out the nation. In addition to these experts you'll find 
hundreds and hundreds of authorized service jobbers. 
All have facilities, the “know-how” and the genuine 
Alemite parts it takes to keep your Alemite equip- 
ment in perfect operating condition. There’s no need 


to send back to the factory! Alemite and only Alemite 
offers this extensive nationwide maintenance service! 


For the name of distributor or service jobber near- 
est you write to Alemite, 1878 Diversey Parkway, 


Chicago 14, Illinois. 


= ALEMITE 


WORLD'S LEADING SPECIALISTS IN LUBRICATION 












Where volume justifies, off- 
street truck loading facilities 
should be required for new build- 
ings and also for existing build- 
| ings where economically feasible. 
| Development of adequate truck 

loading facilities should be made 
| a responsibility of the proper muni- 
cipal authority. All interested trans- 
portation and business’ groups 
| should work with municipal officials 
| to reduce traffic congestion without 
disrupting the flow of freight. 

+ * * 


| 


.TREET SYSTEMS AND URBAN 
|\7 EXPRESSWAYS—A basic req- 
|uisite of an urban transportation 
| plan should be a street system con- 
| sisting of a proper balance in the 
location, design and use of neigh- 
| borhood streets, secondary streets 
and major thoroughfares having 
|adequate capacity to handle effi- 
ciently the traffic of the community. 
As traffic demand justifies, urban 
|expressways with limited access 
and a minimum of intersections 
should become a part of the major 
thoroughfare network of the urban 
street plan and should be designed 
for use by all types of vehicles. 
The major part of the costs of 
| building and maintaining main 
thoroughfares and expressways in 
urban areas should be paid for 
through reasonable motor vehicle 
and motor fuel taxes. Lesser 
streets should be financed from 
general revenues or property as- 
sessments augmented by a share 
of user revenues reasonably pro- 
portional to use. 
TAXICABS—Taxicabs should be 
regulated as common carriers, 
preferably by the same official 
agency that regulates other types 
of local carriers, and should be rea- 
sonably restricted both as to their 


NI Distributors activities and number; they should | 
é be required to provide proof of 
f © Service Jobbers financial responsibility; charges to 


the public, in large cities, should 
be determined by taximeters; they 
should be encouraged to establish 
fixed stands and to install two-way 
radio communications where desir- 
able. 

TRAFFIC SAFETY — The ele- 
ments of a traffic safety program 
of a community should be those 
recently developed and approved by 
the President’s Highway Safety 
|Conference. The several states 
|should be urged to adopt proven 
safety practices and to enforce vig- 
orously such practices. 

Every community should have an 
|active traffic organization which 
|should provide public support to 
| strengthen the traffic functions of 
the public officials. Businessmen 
and their organizations should give 
sustained support to the street and 
| highway traffic safety program. 


|Foremen’s Group to Fete 


25th Year at Parley 
DAYTON, O.—The 25th anniver 
sary of the National Assn. of Fore 
'men will be celebrated during its 
annual convention to be held in 
| Philadelphia Convention hall, Sept 
| 23-25, according to B. A. Hodapp, 
| president. 
| Frank Irelan, general manager 
of Delco division of General Mo- 
tors and 1948 national NAF con- 
vention chairman, predicted the 
celebration would draw the largest 
attendance in NAF history. 
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Federal ‘Interference’ Hit. . . 





Steel Industry Fears 


New Output 


NEW YORK.— Warnings were | 
sounded by speakers at the con-| 


cluding sessions of the American 
Iron and Steel Institute’s annual 
meeting that government interfer- | 
ence with steel distribution, pric- 
ing methods and even bargaining 
between steel workers and their 
employers can only hamper pro-| 
ductive effort and result in reduced | 
steel supplies for consumers. 

A multiplicity of departmental 
procedures and steel allocating 
units within the government must 
be avoided if the steel needs of 
essential programs are to be met 
and other consumers served equit- 
ably, it was asserted by David F. 
Austin, vice-president of United 
States Steel Corp. 

“There is no necessity,” he de- 
clared, “for enactment of legis- 
lation by Congress to return the 
nation’s economy to a controlled 
basis since the voluntary method 





of allocating steel is essentially | - 


fair, practical and wholly ade- | 
quate.” 

He warned that if devastated 
nations abroad are to be rebuilt 
on a sound economic basis without 
continuing subsidy from United 
States resources, “then inevitably 
the steel industry must make a 
major contribution during each of 
the next several years. There is no 
option.” 

Austin estimated that because of 
the European Recovery Program, 
exports to countries other than 
those qualifying under ERP, the 


GM Rewards 
100,000 Workers 
For Job Ideas 


DETROIT.—General Motors fac- 
tory workers throughout the coun- 
try have submitted 100,000 accept- | 
able suggestions in the operation 
of their job for which awards to- 
taling $4,000,000 have been granted. | 

This was revealed last week in 
an announcement that a Marine | 
veteran of Tarawa, now employed | 
by Chevrolet in Flint, was awarded | 
$550 in U. S. bonds for his sugges- 
tion which was the 100,000th ac- | 
cepted. 

This winner is Keith F. Rose- 
bush, a conveyor attendant in the 
parts and service department of | 
Chevrolet’s No. 2 plant. He had an 
idea on how to eliminate handling 
racks loaded with parts at the 
completion of a washing and prim- 
ing operation. His suggestion for | 
rearrangement of the operation re- | 
sulted in a considerable saving of | 
time and effort on the part of em- 
ployes, GM said. 

“During the six years the GM sug- | 
gestion plan has been in effect on 
a company-wide basis, suggestions 
of a highly varied nature have 
been made, based upon either a 
change of equipment procedure or | 
both,” the corporation stated. 
“Some lighten work, some save 
material, some make the jobs safer, 
others effect a time saving.” 


The maximum award under the | 
plan is $1,000 for any one sugges- 
tion. Two employes have each won | 
$1,000 awards twice during a one- 
month period. 


















COLOR MATCHER—This Briggs X-ACT 
Match color touch-up kit is available to 
auto dealers and other retail outlets for 
sale to owners of Plymouth, Chrysler, Dodge, 
DeSoto, Packard and Ford cars. The paints 
in the 30 round bottles, with the brush as 
Part of the cover, enable a motorist to 
match exactly the ariginal color of the car 
which was applied at the factory, according 
to the company. 


Barriers 


needs of the Army, Navy and Mar- 
itime Commission, and other re- 
quirements, “a total foreseeable 
dislocation of approximately 4,000,- 
000 tons of steel is indicated over 
the next 12 months.” 

Defending the basing-point sys- 
tem of pricing employed by the 
steel companies, Walter S. Tower, 
president of the institute, declared 
that definitive legislation is neces- 
sary to clarify the status of pric- 
ing methods and to prevent the 
disruptive effects threatened by the 
recent U. S. Supreme Court deci- 
sion outlawing the cement indus- 
try’s pricing procedure. 

Tower asserted that general 
application of the court decision 
in the cement pricing case to the | 
large list of other industries | 
which utilize similar price meth- 
ods “threatens to destroy close 
and satisfactory commercial re- 


AUTOMOTIVE N 





AIR CARGO IN AFRICA—Dodge cars are delivered by air to one remote spot which is 
inaccessible by highway during the rainy season. 
received this photo from a distributor at Dar-es-Salaam, Tanganyika, in Central East Africa, 
showing a car being loaded into a Bristol air-freighter for a short flight to Tanga. 





lationships which have 


| and their markets. 
He said the basing-point method 
| of quoting prices facilitates and/to be sold on an f.o.b. mill basis,” 
|encourages competition in wide- 
| spread markets. Many of the large 
steel-consuming industries, he add- 
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come |jed, grew up during the period 
about through several decades” | when steel was sold on the basing- 
between producers and users and ja method of pricing and they 
between: manufacturing plants (now depend on hundreds of widely 
eo wee parts plants. 

| 





C. B. Thomas, president of Chrysler Export, 


“Tf steel products are required 


he declared, “widely scattered buy- 
ers of steel products will be penal- 
ized in direct proportion to their 


13 


distance from a_ steel-producing 
plant.” 

Speaking at a forum devoted to 
a discussion of labor-management 
relations, Senator Joseph H. Ball, 
Minnesota Republican, said he con- 
siders the Taft-Hartley act suc- 
cessful, on the whole, but suggest- 
ed the following changes: Elim- 
ination of industry-wide bargain- 
ing; removal of welfare fund dis- 
cussions between management and 
labor from the pale of collective 
bargaining; and limiting duties of 
the NLRB to administrative mat- 
ters, with the processing of com- 
plaints referred to the judicial 
branch of the government. 

Rep. Charles A. Halleck, Indiana 
Republican, told the institute’s an- 
nual dinner that the preservation 
of the American system of govern- 
ment and private competitive en- 
terprise “requires the removal of 
existing roadblocks to the forward 
movement of our productive econ- 
omy.” 

He declared that Congress is 
charged with the responsibility “to 
see that the system works, that 
it is not hampered by debts, taxes, 
industrial strife and unreasonable 
government regulation.” 








Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 








O Exclusive Havanlages 


1—QUICK AVAILABILITY 


Just phone and give your complete order. 
Your Pontiac dealer will assemble it fast 
and deliver it to you or have it ready for 
you to pick up. There’s no need to main- 
tain an inventory of Pontiac parts. 


3—PRECISION FIT 


Engineered especially 
for Pontiac—to fit cor- 
rectly and save instal- 
lation time. 





4— OWNER SATISFACTION 


Most owners prefer 
high quality, Factory- 
Engineere 
their Pontiacs. 


Parts. 


5—FINE PERFORMANCE 
Pontiac - Engineered 
Parts last long and 
run well—with new 


Part 
OS car dependability. 








2—GENEROUS DISCOUNTS 


Your Pontiac dealer offers you attractive 
net prices on Pontiac Factory-Engineered 
With Pontiac 
always make a fair profit for yourself at 
a fair price to your customer. 


parts you can 


6—TECHNICAL SERVICE 
Pontiac dealers will help 
you with free technical in- 
formation on your Pontiac 
service jobs. 


PARTIAL ENGINE ASSEMBLY 
The Pontiac Partial Engine 
Assembly fits 1937-1947 sixes 
or eights. Included are cylin- 
der block, pistons, pins and 
rings, connecting rods, valves 
and valve parts, camshaft and 
sprocket, crankshaft and 
sprocket, timing chain, timing 
sprocket cover and seal, oil 
pump, bearings—all brand 
new. You can get a Partial 
Engine Assembly from your 
Pontiac dealer quickly. 
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STUDEBAKER DEALER FOR 35 YEARS—E. H. Hawisher, Lima, O., is congratulated by 


Frank J. Urquhart, 


regional manager, and Mayor William Ferguson. 


Left to right are 


Harold H. Hawisher, son of the dealer; District Manager E. J. Taylor; Hawisher; Urquhart, 


and Ferguson. 


Truckstell Plate 
Chicago Exhibit 


CHICAGO.—Truckstell Mfg. Co., 
Cleveland, will exhibit in the forth- 
coming road show here at space 
number 1840, inside on the mezza- 
nine floor, it was announced last 
week. The show will be sponsored 


y 


os 


by the American Road Builders’ 
Assn. 


The display will include several 
action photos of Truckstell equip- 
ment on the job and also several 
pieces of Truckstell equipment. Ac- 
tual installations of Truckstell 
equipment on truck chassis will be 
seen in various other exhibits 
throughout the show. 





aw i a al 
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Dallas Chosen 
For Next Year’s 


Southwest Show 


DALLAS. — The seventh annual 
Southwest Automotive Show, sched- 
uled for early April, 1949, will be 
held here, the newly-elected board 
of directors of the equipment dis- 
tribution organization that spon- 
sors the show has decided. 

The action of the board locates 
the big exposition in the same city 
on consecutive years for the first 
time in the history of the show 
corporation, this year’s show hav- 
ing been held in Dallas last April. 

The board elected Stanton 
Thatcher, Amarillo jobber, presi- 
dent pro tem of the Southwest 
Automotive Show. L. W. Barnett, 
Fort Worth jobber, and Frank J. 
Brogan, manufacturers representa- 
tive of Dallas, were named first and 
second vice-presidents respectively. 
Dave Crockett of Crockett Supply 
Co., Dallas, who headed the cor- 
poration the past year, was elected 
treasurer. Dean A. Johnson was re- 
elected secretary-show manager. 


yoy 





Lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 
Attorney at Law 


CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: Is a contract valid 
by which a purchaser of an auto- 
mobile agrees to pay the seller 
damages if he resells the automo- 
bile at a profit? The answer is yes 
if the seller proves that he was 
damaged. 

For instance, in Schuler v. Dear- 
ing Chevrolet Co., 46 S. W. (2d) 611, 
it was shown that an authorized 
Chevrolet dealer in Savannah, Ga., 
sold a certain Chevrolet automobile 
for $1,596 to one Schuler. 

At the time of said purchase 
Schuler agreed in writing that if 
he should decide to sell the car 
within a period of 6 months 
he would give the seller an option 
of first refusal to repurchase au- 
tomobile for the original pur- 
chase price of $1,596. Schuler 
breached this contract and sold 
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All the Brake 
You’ll Ever Need! 








You deserve the best “brake” there is! 


Kelsey-Hayes offers you just that . 


. the 


superior combination of the famous Kelsey- 
Hayes “Vacdraulic” brake power unit with 
the nationally known Kelsey-Hayes “Lathan” 
control valves, power chambers, and vac- 


uum reserve tanks. 


Here’s all the brake you'll ever need to 
safely equip every fleet, from the truck- 
tractor trailer “heavies’’ on down to meet 
every situation under any condition for all 
kinds of pay loads. The ‘‘Feather-touch” con- 
trol gives the driver a perfect “brake-feel’’ 


. . eliminates lag... 


smooth 
Kelsey - H 


assures fast, silky- 


safer stopping. An experienced 
ayes power-brake engineer can 
show you conclusively why this superior 
equipment is your best bet! 


| 





the automobile to a used-car 
dealer for a profit of $500. 

The higher court refused to allow 

the seller damages because he failed 


on eae 


to prove that actually he was dam- > 


aged. In other words, the seller did 


not allege and prove that he would © 


have and could have resold the au- 
tomobile above the list price. 
e a = 


Must Rehire Veteran 

THE SELECTIVE Training and 
Service Act of 1940 (Section 8, 50 
U.S.C.A.) provides that employers 


: 


must reinstate discharged veterans ~ 


to the same position held when in- 
ducted into the military service. 


In Van v. Van and Service, Inc., 


162 Fed. (2d) 1007, the testimony ° 


showed facts, as follows: On being 
discharged from military service an 
employe applied for reinstatement 
to his position he had in 1942, at 
which time he was a foreman. 
The higher court held that the 
corporation must reinstate the em- 
ploye to his original position and, 


further, the corporation must pay | 


the employe damages for delay in 
reinstating him, 


compel reinstatement. 
* 7 . 


Accident Payments 

IT IS WELL known that an em- 
ploye injured while acting “within 
the scope of his employment” may . 
receive compensation under the 
state workmen’s compensation act. 
Generally speaking, an employe in- | 


jured in a fight, not connected with ~ 


his regular work, with a fellow em- 
ploye cannot recover compensation. 


But if he was injured while doing ~ 


his regular work, he is within the 
scope of the employment and can 
recover compensation. 


For instance, in Kenny v. Eselin- 
ger, 55 Atl. (2d) 554, it was shown 
that a man named Kenny was em- | 
ployed as a truck maintenance man 
in the garage. One day Kenny 
“kidded” a Mr. Burgoon about the 
number of employes Burgoon per- 
mitted to drink beer. 


In about five minutes Kenny 
returned to the garage to put 
some tools on a bench and he was 
struck by Burgoon. Kenny fell to 
the floor and sustained severe in- 
juries. He sued to recover com- 
pensation under the state work- 
men’s compensation act. In allow- 
ing compensation the higher 
court said: 

“The accident occurred after the 
altercation as claimant (Kenny) 
was walking across the garage floor 
to put some tools on the bench.” 

Hence, this court held that since 
Kenny was injured while taking 
tools to his bench, he was perform- 
ing work within the scope of his 
authority when he was struck and 
injured by a fellow employe. 


Renault Offers 
Economy Deal to 
Yankees Abroad 


NEW YORK.—The American 


— 





if the testimony — 
shows that the delay was not | 
caused by the employe’s negligence 

in waiting too long in filing suit to - 





(Lathan) 
Le ead 





-Hayes’ (Mo 
*Pinger-tip 7. 
Valves are com 
best available. 


Kelsey 
Deluxe 
Control 
sidered 











, lic 
-Ha Vacdrau 
ar Power Units have 


d all other 














om 
1) 


\ 
/ Joviy 
BS 


Wheels—Hub and Drum Assemblies—Brakes—"Vacdraulic” Brake Power Units—for Poessenger Cars, Trucks, 
Buses—made by Kelsey-Hayes' 4 Michigan Plants and Windsor-Canoda Plant « “Magdravlic" Electric Brokes— 
“Lathan” Vacuum Power Broke Equipment for Tracter-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Pient. 
Wheels—Hubs—Axles—Ports fer Form implements—mede by Kelsey-Hayes' French & Hecht Plent at Devenpert, lowe. 






» » « ASSURES PROVEN PRODUCTS AT... 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 
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|tourist or businessman can save 
money on transportation costs 
while in Europe if he buys a new 
Renault sedan in Paris for $895, 
according to John L. Green, head 
of the Renault distributorship here. 

Green points out that the tourist 
must pay between $450 and $500 
to ship his American-made car 
| overseas one way. The Renault can 
|be returned to the U. S. for as 
| little as $300 or can be resold by 
the tourist or businessman before 
he leaves France. 

Under the Green plan, the tour- 
jist pays for the car in New York 
j}and a Renault representative de- 

livers it at the customer’s hotel 
in Paris under a five-day delivery 
| guarantee. For $30 additional, the 
| representative will provide a 
'French driver’s license, member- 
ship in the Automobile Club of 
France, maps, custom papers, 
|French auto insurance and gaso- 
| line travel coupons. 

The first of 300 rear-engined Re- 
;nault models are due to reach the 
|U. S. shortly, according to Green. 
They will sell for $1,195. One hun- 
dred U. S. dealerships are planned, 
it was added. 
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The Hearst Newspapers suggest a disinfection of the 


Parasites 1n 


the Public’s Pay 


FROM AN EDITORIAL BY 


Wilham Randolph Hearst 


PUBLISHED IN THE HEARST NEWSPAPERS MARCH 19, 1935 


*‘Approximately five thousand million dollars 
in salaries to politicians are paid out every year by 
the taxpayers of this country, and this enormous 
amount is increasing every year. 

“Over three million two hundred and fifty thou- 
sand politicians and their families and friends are 
on the public payrolls, and this number is increas- 
ing every year. 


“The main business, and apparently the only 
business, of most of these politicians is to devise 
plans to plunder the people and to keep more para- 
sites on the public payrolls. 


*“Moreover, these increases in expenses, these 
increases in parasitic growths upon the body politic, 
these increases in unbearable tax burdens, will 
continue until the victim, who is the taxpayer, 
sickens and dies, or until he acquires sense enough 
and strength enough to rid himself of the political 
vermin which infest him. 


“For the good of the country, the taxpayer 
must not die. For the good of the country, he 
must teach the voters that the politicians are liv- 
ing upon them; that they are costing the country 
millions of dollars a year which should go into 
wealth-producing and labor-creating industry; that 
the politicians not only do no good but do a lot 


of actual harm.” 





The New Deal ‘‘Spendocracy” was rolling along unchecked 
when the editorial at left was written. 


Today, the New Deal is gone but the malady lingers on. 

There are still more than 2,015,364 people on the bloated 
Federal payroll, and few evidences of Coolidge Economy have 
appeared in the states, cities and counties. ‘ 

The Hearst Newspapers will continue to push for separation 
of parasites from the public payroll till the last expendable 
jobholder is exterminated. 

















A good many people have given 
their views of dealer public rela- 
tions. Here is a case where a dealer 
himself looks at the business from 
that point of view. 

J. F. Scarborough, Chevrolet 
dealer in Statesville, N. C., does 
a little more: He offers a prac- 
tical yardstick by which dealers 
can judge for themselves how they 
are doing. 

Speaking at the North Caro- 
lina Dealers Assn. convention, 
Scarborough pointed out that 
people must come to the new- 
car dealer for new cars, but they 
don’t have to come to him for 
service. 

Thus, while a dealer may find 
he has many “friends” who want 
cars, which are hard to get, how 
many friends does he have in the 
backshop? People who come to 
him regularly because they are 
confident that the dealer is play- 
ing square? An individual analysis 
here can give the dealer a clue to 
his public relations standing. 

In a way, Scarborough says, the 
existence of 80,000 independent | 
service suppliers is a reflection on 
past public relations on the 40,000- 
odd new-car dealers who were in 
business before the war. The new- 
car dealers originated the business, , 
and if they had provided complete 
service, there would have been no 
reason for independent shops. Na- 
turally, however, few dealers can 
be all things to all people, and 
even today there is a good deal 
more service business than en- 
franchised dealers can handle. 

However, Scarborough brings up 
a significant point: 

“Repeated surveys show that 
vehicle owners, in all too many 
instances, prefer to spend their 
dollars with independent service 
suppliers, because of more per- 
sonal service, more friendly con- 
tact, more convenient location, 
more reasonable prices. 

The word “prices” covers a lot 
of ground outside the area of good 
intentions. Dealers who specialize | 
in service say that most new-car 
dealers really do not know the 
service business yet. They still have 
to learn how to run their shops so 
efficiently that they can beat the 
competition in a competitive serv- 
ice market. 

Boiled down, Scarborough says, 
good public relations is based on 
confidence. You can advertise un- 
til you are broke, but you still 
won't necessarily get good public 
relations unless you follow through 
with the satisfactory job that your 
advertising leads people to believe 

you will. 
The dealer who stands well with | 
| 





the public, says Scarborough, is 
the one who “does unto others as 
he would have them do unto him.” 
And in doing this, Scarborough | 
points out, the dealer cannot shut 
his eyes to packs of any kind in 
prices, to accessory loading or to 
under-allowance on trade-ins. 


Ham ’n’ Ads 


Tom Frost, the colorful Ford- 
Mercury dealer in Warrenton, 


_Va., is an adept practitioner of 





L-M DEALER NEWS HONORED—One of 
the highest awards in its field in the recent 
publications contest sponsored by the Inter- 
national Council of Industrial Editors went 
to Lincoin-Mercury's house organ for dealers. 
Benson Ford, vice-president of Ford and di- 
rector of the Lincoln-Mercury division, looks 
over the award certificate presented Charles 
J. Richardson, the editor. Lincoln-Mercury 
News was originated two years ago. 
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__Auto Advertising __ 


A Dealer’s View 
Of Public Relations 


By Bob Finlay 


the basic advertising principle 
that you can buy or sell any- 
thing if you reach enough people 
with a tasty lure. 

Tom needed both front fenders 
for a 1940 Ford. It is extremely 
difficult to get either one of these 
items. Even ads in Automotive 
News’ classified section find the 
going tough on these. So Tom 
offered through Automotive News 
a Virginia ham to anyone who 
would help him find the fenders. 
Now he’s getting writer’s cramp 
from answering the scores of 
dealers who were willing to part 
with these rare items for the 
right inducement. 


Book on K-F 


Through arrangements with|cock, director of advertising and 
Floyd Clymer, Los Angeles, pub-! public relations, said Kuhl’s imme- 





ALONG THE HIGHWAYS—This outdoor poster is currently carrying Hudson's message 
| for 3,000 dealers throughout the country as part of a cooperative advertising program. 


! 

lisher of automotive books, Kaiser- diate responsibility was the editor- 
Frazer Corp. has reprinted 1,000,000 | ship of Packard News, a monthly 
copies of the book, “Independent | house organ for dealers and field 
Test Report and Investigation of | personnel. 

Kaiser-Frazer Cars.” Charles A. Dailey, president of 
| Dailey’s Chevrolet, Inc., has been 
elected president of the Erie (Pa.) 


Thorn Kuhl, for the past two Advertising and Sales Club. 
years with the Detroit bureau of| “Socks” Fleckner announces that 
the United Press, has joined the| John H. Baker jr., formerly of 
Packard Motor Car Co.’s public re- | MacManus, John & Adams, Schip- 
lations department, Hugh W. Hitch-| per Associates and Nation’s Busi- 
ness, Detroit office, succeeds J. 
Raymond Scolaro jr. as manager 





Names 








( * 





|of the Detroit office of the Chicago 
Daily News. 

W. M. Mattimore, manager of 
the Detroit office for Look maga 
zine, announces appointment of J. 
Ray Scolaro jr. to the Look sales 
staff in Detroit. 

George W. Stout, of George W 
Stout, Inc., has been appointed as 
advertising counsel of the Nationa! 
Standard Parts Assn., wholesaler 
division. Jack L. Wiggins, execu- 
tive vice-president of NSPA, said 
that “wholesalers in the last few 
years have become very advertis 
ing minded, and they are beginning 
to realize the importance of year- 
round programs fully correlated 
with their selling campaigns.” 


The company name of the ad- 
vertising agency, Hopcraft-Keller- 
Scheifle, Inc., has been changed to 
Hopcraft-Keller, Inc. Address and 
telephone number remain the 
same: 1611 Kales Bldg., Detroit 26, 
CHerry 7934. 


Gatchett Motor 


Gatchett Motor (Dodge - Plym- 
outh), Cincinnati, is sponsoring a 
quarter-hour program on the Mal- 
colm Richards disc and chatter 
show Monday through Friday 
mornings on WCPO. 





Get Super-Safe 







your supply of 


Anti-freeze. 





PLAY it safe. Call your jobber quick for 


Super Pyro Anti-rust 


There will be more Super Pyro for 
next winter... but there won’t be enough 


for everybody! Don’t miss out! 
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Rttiwaiie & Safety 6% 


W.Va. Users Adopt 
10-Point Program 


W. Va.—A ten- 
point program for progressive 
highway development has_ been 
adopted by the West Virginia 

Highway Users 
Conference as the 
basis for joint ac- 
tion in behalf of 
sound highway 
progress, it was 
announced here 
following a group 
meeting. 

The platform as drafted and 
adopted by the conference calls 
for: 

1. Continuous and prudent de- 
velopment of highway systems to 
keep abreast of the growth of 
automotive transportation. 

2. Highway planning based on 
the taxpayers’ need and ability to 
pay, with costs fairly apportioned 
among all who benefit. 

3. Adequate — representation of 


CHARLESTON, 


special 


highway users on all committees | 


set up to formulate long-range 
highway programs. 

4. Systematic improvement of 
rural roads to attain all-weather 
highway transportation in rural 
areas. 

5. Development of arterial ex- 
press routes, better traffic con- 
trols, and off-street parking facili- 
ties to reduce motor vehicle con- 
gestion in the cities. 

6. Promotion of safety on the 
highways by placing proper em- 
phasis on the relative importance 
of safety education, law enforce- 
ment and highway engineering. 

7. Equitable motor vehicle regis- 


tration fees and gasoline taxes as | 


a just principle of state taxation 
provided the revenues are used 
exclusively for road purposes. 

8. Repeal of all federal and local 
automotive taxes, leaving 





One Vehicle in 8 Fails 
South Bend Spot Check 


SOUTH BEND.—Of 1795 cars 
| checked in two days by the 
South Bend police in a safety 
drive, 105 failed to pass in the 
voluntary test. 

Defects included 17 for head- 
lights, 37 for taillights, 58 stop- 
lights, nine windshield wipers 
and seven window glasses. 





this field of taxation to the states. 

9. Continuation of federal high- 
way aid with appropriations based 
on the state’s ability to match and 
use the funds wisely. 

10. Public policies that will en- 
courage the maximum ownership 
and use of motor vehicles, thereby 
contributing to the fullest possible 
development of highway transpor- 
tation. 





Cleveland Drafts Plans 


For 125 Parking Lots 


CLEVELAND.—Cleveland traffic 
officials are drafting plans for 125 
parking lots in neighborhood busi- 
ness districts. 

The lots will accommodate about 
40,000 cars _ daily and will be 


| 
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DEALER AIDS SAFETY—Student training cars in Gainesville, Fla., 
University Chevrolet Co. At presentation ceremonies, 
F. W. Buckholz, 
Gainesville high school; 
county superintendent of public 


president. University Chevrolet; 
schools; Paul Peters, principal, 
Universit Chevrolet: Howard Bishop, 
Rupert Drigier chief of police. 


equipped with parking meters. The 
project is expected to cost about 
$10,000,000 and will be on an experi- 
mental basis with two lots being 
opened this year. Should the ven- 
ture prove successful, voters will be 
asked to approve a bond issue to 
finance the entire 125-lot program. 


AUTOMOTIVE NEWS, the Newspaper of 


| the Industry, read by everyone who counts 


in America’s No. 1 Industry ... 
mated 90, 000 readers weekly! 


an esti- 





Super-Pyro..NOW! 





We're putting another bang-up ad- 
vertising campaign to work for you... 


4-color ads in the Saturday Evening 


in 


Post and Collier’s...a red-hot ad aweek 


boards. 


local newspapers... 


selling season! 


oF} 


even more bill- 


.. all right through your peak 


BE SUPER-SAFE ... order today! 





U.S. INDUSTRIAL CHEMICALS, INC, 


have been provided by 
left to right, are Latham Davis sr., 


principal, Gainesville hi igh 
am Davis jr., vice-president, 
instruction, and 


moerens 
Lat 


Liability Law 
Rejected by 


Conn. Group 


A subcommittee on motor vehicle 
laws of the Connecticut state legis- 
lative council has rejected pro- 
posals that all Connecticut motor 
vehicle drivers must have liability 
insurance before they are permit- 
ted to obtain driving licenses. 

After studying the proposals for 
many weeks, the subcommittee 
agreed that compulsory liability in- 
surance was “not the best way to 
protect drivers.” 

Instead, the committee decided to 
study the feasibility of regulating 
driving in other ways. One sug- 
gestion under consideration is that 
Connecticut driving licenses be sus- 
pended after the first accident until 
such time as restitution for the 
damage caused is made by tne 
offending driver. 
| Connecticut law now requires 
that a driver involved in an acci- 
dent which was his fault must fur- 
nish insurance or other proof of 
future financial responsibility bc- 
| fore he can continue driving. 
| * * + 


Parley Praises 


Truman Aims 


| The safety committee of the Sec- 

ond Highway Transportation Con- 
gress held in Washington recently 
under the sponsorship of the Na- 
tional Highway Users Conference 
called for support by the confer- 
ence’s affiliates of the objectives 
of the 1946 President’s Safety Con- 
ference. 

In its report the committee said 
that “highway transportation can- 
not carry indefinitely the serious 
human and economic drain _in- 
| volved in traffic accidents.” It also 
|noted that highway user groups 
| were “vitally concerned about the 
rapid increase in insurance rates 
and the subsequent burden on 
highway transportation.” 

* ae * 


Success 
Colorado Accidents Cut 
By New Law 


Colorado’s newly enacted finan- 
cial responsibility law is helping 
to reduce traffic accidents, accord- 
ing to W. F. Perkins, state revenue 
director. Since the law became ef- 
fective four months ago, 1,222 driv- 
ers had their licenses suspended 
or automobile registrations revoked 
because they failed to comply with 
|the law which requires that motor- 
ists involved in accidents be cov- 
lered by insurance or post bond to 
| be able to pay for damages caused. 

Perkins said his bureau had in- 
vestigated 19,968 reports of acci- 
|dents during the four months the 
law has been in effect. Since the 
\law exempts accidents where dam- 
jage is less than $50, only 8,764 of 
jthe accident reports were affected 
|by the law, he said. 








Dept. of Motor Vehicles 
Advocated by PAA 


Establishment of a _ depart- 
ment of motor vehicles which 
would include the bureau of 
motor vehicles and the bureau 
of highway safety has been 
recommended by the board of 
directors of Pennsylvania Auto- 
motive Assn. The association has 
a membership of about 3,000 
dealers. 

The resolution also asks that 
a commissioner who would have 
cabinet status be appointed to 
operate the department. 
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NewRiavtes App ly to 3,588 Communities . . . 
Pa. Gets ‘Grass Roots’ Taxation 


HARRISBURG, Pa.—Over 230 
political subdivisions in more than 
two-thirds of the counties in Penn- 
sylvania have adopted or are con- 
sidering new taxes, including levies 
on income and mercantile gross 
receipts, under authority of a 1947 
state law broadening local taxing 
powers, according to a survey by 
the research bureau of the Penn- 
sylvania chamber of commerce. 

The tax act, which went into 
effect June 25, 1947, as Act No. 
481, authorizes 3,588 political sub- 
divisions to impose taxes upon 
“any and all subjects of taxation” 
not already levied upon by the 
state. 

Geographically, this broad 
grant of local taxing authority 
blankets the entire state, except 
for Philadelphia, which is cov- 
ered by sirhilar legislation en- 
acted in 1982. 

Covering developments up to 
April 1, 1948, the chamber’s survey 
found that in some cases a num- 
ber of different taxes have been 
adopted or considered by the same 
local unit. Between 10 and 15 dif- 
ferent kinds of taxes—varying 


Tax Hikes Urged 
To Help Minnesota 
Meet Road Needs 


ST. PAUL, Minn. — Minnesota 
will be unable to fulfill more than 
half of its trunk highway needs 
during the next 10 years without 
substantial increases in both gaso- 
line tax and motor vehicle reve- 
nues, it was contended by G. W. 
Price, manager of the Good Roads 
Assn., in his annual report to the 
association’s board of directors. 

Minnesota’s highway department 
has outlined a $458,000,000 program 
for the next 10 years in construc- 
tion and right-of-way. A 10-year 
program submitted by county en- 
gineers calls for $312,392,016 worth 
of work of which $194,087,500 is 
covered by anticipated revenue. 

“It seems unlikely that Minne- 
sota could produce an annual pro- 
gram of over $20,000,000 without 
substantial increase in both the 
gasoline tax and motor vehicle 
revenues,” Price said. “Minnesota 
has almost double the road mile- 
age of the average state, and a 
road income in the lower brackets.” 

Describing a proposed state con- 
stitutional amendment to be sub- 
mitted to Minnesota voters next 
fall as part of a movement to 
dedicate a larger portion of the 
road dollar to local roads, Price 
expressed belief that the state leg- 
islative interim committee would 
recommend the proposal. 

He predicted that such a recom- 
mendation will ask an increase in 
the state gasoline tax of two cents 
a gallon, in addition to the present 
four cents, together with a raise 
in the motor vehicle license mini- 
mum to $12.50 per car with further 
increases in certain truck cate- 
gories. 










A gadget to keep sleepy drivers 
awake was invented in 1940 by Carl 
Brown of Columbus, O.:When the 
sleepy driver’s chin touches a lever 
attached to the collar, an alarm 
is touched off. 


from income and severance taxes 
to levies on pinball machines and 
juke boxes—already have been in- 
troduced. 

Nearly three-fourths of all third- 
class cities, over 100 boroughs and 
first-class townships, and approxi- 
mately 80 separate school districts 
are involved thus far. 

In addition to Philadelphia, 
which has had a municipal income 
tax for a number of years under 
separate legislation, 20 other po- 
litical subdivisions in Pennsylvania 
were found by the survey to have 
adopted local income taxes. These 
include five cities—Scranton, 
Johnstown, Monessen, Sharon and 
Jeanette—four boroughs and 11 
school districts. At least 18 other 
local units have been considering 
income taxes, some of which may 
already be in effect, the survey 
report notes. 

Mercantile taxes also are among 
the major types of levies spread- 
ing under the new act. Pennsyl- 
vania third-class cities had author- 
ity prior to 1947 to collect mer- 


hen if 


added beauty for the 
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cantile taxes up to a maximum 
of $100 a year, 
removes this limitation and ex- 
tends the tax authorization to sec- 
ond class cities, boroughs, towns, 
first-class townships and _ school 
districts. The school districts of 
Pittsburgh and Philadelphia were 


but Act No. 481) 


authorized by a separate 1947 act} 


to impose mercantile taxes of spec- 
ified rates. 
Pittsburgh has adopted a new 


mercantile tax under authority of | 


Act No. 481 and at least 10 third- 
class cities have been consider- 
ing a new tax or upward revision 
in their existing rates, the cham- 
ber survey found. Seven bor- 
oughs and two school districts 
also had adopted or were con- 
sidering a mercantile tax at the 
time of the survey. 

“In most, if not all, cases a dif- 
ferential mercantile tax rate has 
been fixed for wholesalers and re- 
tailers,” the survey report dis- 
closes. “On wholesalers, rates rang- 
ing from % mill to 2% mills on 
gross receipts have been reported. 


Extra comfort for the motorist... 
ToT OOO ele ele im ele te dt iri l lt 
offer—and that’s why Ventshades are one of the fastest- 
selling items in the field today 
complete without Ventshades. 


SOLD THROUGH NEW-CAR DEALERS ONLY 


| The rates on retailers vary from 
| 1 mill to 5 mills. 

| “Pittsburgh’s mercantile tax calls 
| for a 1 mill wholesale rate and 
|2 mill retail rate. In Harrisburg, 
ithe rates finally adopted were 
three-fifths mill on wholesalers and 
1 on retailers, with a maximum of 
$500 per year.” 

In reporting its findings with re- 
spect to these and other new local 
taxes, the Pennsylvania chamber 
points out that it has not yet 
adopted an official policy with ref- 


No modern car is 


NEW IN THE SOUTHWEST—Sizer Chevrolet Co. of Coolidge, Ariz., has completed con- 
struction of this home, complete with the latest in tools and equipment. 


erence to this new tax legislation, 
but declares it “undoubtedly will 
have definite recommendations to 
make with reference to the con- 
tinuation, amendment or repeal of 
Act No. 481 by the 1949 general 
assembly.” 


New K-F Dealer 


O. & W. Motor Sales, U. S. Route 
21, has received the franchise to 
sell Kaiser-Frazer cars in Peru, 
Ind. 
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These Ventshade Virtues Make Easy Sales! 


VENTILATION IN THE RAIN 
Even in the heaviest downpour, win- 
dows can be partially lowered to allow 
a free flow of fresh air through the car. 


windows 


SHADE FROM THE SUN 


Ventshades provide shade from the sun; 
keep parked cars cooler, too, because 


can be left partially open. 


ADDED BEAUTY FOR THE CAR | 


Ventshades’ flowing lines and bright] 
chrome blend with car’s trim, adding 


richness without being conspicuous. 
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Dealer Business Counsel 


Profit-Sharing or Bonuses a Wise Policy 
For Non-Productive Workers 


By J. B. Van Tassel 


NJON-PRODUCTIVE salaries and 
1 wages show a steady increase. 
For example, according te my 
analysis of deal- 
ers’ statements, 
these non-produc- 
tive salaries and 
wages in the 
service depart- 
ments’ increased 
6.8 percent in 1947 
over the year 
1946. 

Every time you 
increase the sal- 
: aries and wages 
Van Tassel of non-productive 
employes, you increase your amount 
of fixed expense and decrease your 
percentage of overhead expense 
absorption by the service depart- 
ment unless you get an increase in 
service income in proportion to 

your increase in fixed expense. 


It would be my suggestion that 


dealers seriously consider increas- 
ing the compensation to non-pro- 
ductive workers on a basis of 
bonuses or profit sharing, rather 
than salary and wage increases, so 
that when volume and income start 
to decline they will not be faced 
with the necessity of reducing sal- 
aries and wages or laying off peo- 
ple, which always has a demoraliz- 
ing effect on any organization. 


* * * 


ne I am very strong- 
ly in favor of the profit-sharing 
plan for the increasing of em- 
ployes’ remuneration, because this 
plan is the most effective from the 
standpoint of helping the dealer 
make the maximum profit out 
of his business. When you have 


employes on a profit-sharing plan | 


basis they are constantly on the 
alert for decreasing expenses and 
costs of operations, and also mak- 
ing it their business to see that 
customers are well serviced and 


| AMSTERDAM AUTO SHOW—One of the largest automobile shows held in Europe this 
| year was in the Netherlands. Photo taken from the Chrysier-Plymouth stand in the huge 


| auditorium shows the finest cars built in several foreign countries. 


satisfied with the work that is done 


for them. 

This plan also assures you of a 
maximum of productivity at all 
times, because it is to the interest 
of every employe to see that his 
fellow employe does a good day’s 
work. The bonus plan on sales 
volume only does not obtain the 
desired results because all they 
have to do is increase sales, and 
increased sales without increased 


NOW AVAILABLE FOR THESE CARS: 


All current models of the Chrysler, Ford, 


General Motors, Packard, Kaiser-Frazer, 


Nash, Studebaker 


EASY TO INSTALL 
No special skill is needed to 
install Ventshades. It’s just a 


and Hudson lines. 


profits does not increase a deal- 
er’s profit. 

When I first started in the auto- 
mobile business, one of my first 
assignments, in one of the large 
factories in Detroit, was in the pay- 
roll department. One of the first 
jobs I worked on in this depart- 
ment was the creation of a bonus 
system for productive workers. This 
system, at that time, was commonly 
known as the “gang plan.” 

For example, all of the earnings 


Begin NOW to Enjoy 
This Extra-Profit Business 


MAIL TODAY 


FOR FULL INFORMATION 


AUTO VENTSHADE COMPANY 


Box 


matter of minutes to put them 


on and have them as rigid 
and rattle-proof as any built- 
in part of the car. 


City 


1402 


Atlanta 1, Georgia 


lam a__ 


MAK F AR 


Name____ 


Address 


State 


dealer. Please 


send me complete information about Ventshades. 
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of a certain division of a produc- 
tive department were put in a pool, 
and at the end of the week the pool 
was equally divided among the 
workers in the pool. The rate of 
increase in produetion, decrease in 
cost and decrease in rejections werc 
terrific. 


« * * 


So: WHETHER your compensa- 
\’ tion plan for your employes is 
on a profit-sharing basis or a pool 
basis does not make much differ- 
ence, except that on this kind of a 
basis you get away from increasing 
salaries and wages of non-produc- 
tive workers and increasing the 
fixed expense of your business. 

Again I would like to say that 
when you place cmployes on a 
profit-sharing basis you automati- 
cally make capitalists out of them, 
and the more capitalists we have in 
this country the easier it will be 
to win our fight for the American 
way of life. 

(Any questions on business 
management will be gladly an- 
swered by Van Tassel. Address 
him c/o Automotive News, De- 
troit 26, Mich.) 


AMA Again Calls 
For Free Trade 


Among Nations 


DETROIT.—-Long an advocate of 
reciprocal trade agreements between 
nations, the automotive industry, in 
connection with the national ob- 
servance of Foreign Trade week, 
has again called for a free flow of 
commerce between nations. 

William J. Cronin, managing di- 
rector of the Automobile Manufac- 
turers Assn., declared that a high 
level of exports is essential to the 
economic welfare of America. But 
such exports are only possible on a 
sound basis when accompanied by 
compensating imports, Cronin said. 

“In normal times, approximately 
10 percent of those employed in au- 
tomobile manufacturing are de- 
pendent on foreign trade for their 
livelihood,” he pointed out. 

The U.S., Cronin said, imports 
goods used in the manufacture of 
motor vehicles from 55 different 
countries, including Belgium, Bo- 
livia, Finland, Iceland, Iran, Mor- 
occo, Southern Rhodesia, Trinidad 
and Venezuela. 

Among approximately 200 import- 
ed materials essential to the pro- 
duction of automobiles and trucks 
are antimony, chromium, copper, 
lead, manganese, mercury, nickel, 
rubber, tin, tung oil, tungsten and 
zinc, Cronin added. 

“Both raw materials from U.S. 
industry and goods for the Ameri- 
can consumer can be imported 
without detriment to home indus- 
trial and agricultural producers,” 
he asserted. “Instead, larger im- 
ports will bring a net increase in 
employment in the fields of produc- 
tion and distribution.” 


Outside Firm Contracted 


To Build Fish Carburetor 


AGAWAM, Mass.—Inventor J. 
Robert Fish, president of Fish Car- 
| buretor Corp., has announced that 
he is farming his carburetors out 


for mass production by a large 
New York plant, and that he in- 
tends to use his Agawam plant 
solely for engineering research and 
|/as a carburetor service school. 

| Fish said the local plant has al- 
| ready been shut down, and the 16 
production workers laid off. Fish 
| said the outside firm—the name of 
|which he was not at liberty to 
divulge—could improve the qual- 
| ity, increase quantity and lower the 
price of the new carburetors. 


FROM HOLLAND—E. L. C. Schiff jr., left. 
president of N. = Nederiandsch-Ameri- 
kaansche Autobandentabriek ‘'Vredestein,” as- 
sociate 8. F. Goodrich Co. in Holland, and 
W. C. Gulick, president of the International 
B. F. Goodrich Co., during the visit of the 
Holiand industrialist to Goodrich offices in 
Akron. 
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The need can be ignored no longer.... 


More efficient automobile engines have got 


to come. 


Saving gasoline is no longer simply a matter 
of saving the motorist money, but of keeping 
America’s wheels going . . . the industry 


stable and sound, and of safeguarding 





America’s most valuable, and irreplaceable, 


natural resource for national defense. 


This Nash poster, now going up across 
America, is a reminder to our dealers and to 
| our hundreds of thousands of owners that 

Nash will continue to lead in the development 


of full-size, full-powered automobiles that go 





farther on less gasoline. 











Gaeat Cad Git (FOZ. 


Nosh Motors Division, Nash-Kelvinator Corporation, Detroit 
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Current Prices 


(Includes '49 Lincolns, Mercurys) 


The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 
charges, state sales taxes, or optional 
equipment. 

BUICK—Serles 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,940; Series 70 
Roadmaster—4-dr. sed., $2,232; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


CADILLAC—Series 61—4-dr. sed., $2,- 
647; sed. cpe., $2,511; Series 62—4-dr. sed., 
$2,781; sed. cpe., $2,719; conv., $3,174; 
Series 60—4-dr. sed., $3,506; Series 75— 
4-dr. sed., $4,471; 7-pass. touring sed., 
$4,686; 7-pass. Imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. Imperial, 
$4,560. 

CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,202; 
bus. cpe., $1,160; Fleetmaster—4-dr. sed., 
$1,345; 2-dr. sed., $1,286; spt. cpe., $1,281; 
conv., $1,628; stat. wag., $1,893; Fleetline 
4-dr. sed., $1,371; sed. cpe., $1,313. 


CHRYSLER — Royal —4-dr. sed., $1,- 
772.75; 2-dr. sed., $1,735.75; spt. cpe., 
$1,762.25; bus. cpe., $1,667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. cpe., $1,814.75; bus. cpe., $1,720; 
conv., $2,208.50; Saratoga —4-dr. sed., 
$2,105.75; 2-dr. sed., $2,079.25; spt. cpe., 
$2,089.75; bus. cpe., $2,005.50; New Yorker 
—4-dr. sed., $2,211; 2-dr. sed., $2,184.50; 
spt. cpe., $2,195; bus. cpe., $2,105.75; 
conv., $2,604.50; Town & Country—6-cy}. 
4-dr. sed., $2,802.25; 8-cyl. conv., $3,184.50; 
Royal—8-pass. sed., $2,175.75; lim., $2,- 
301.50; Windsor—S8-pass. sed., $2,227.75; 
lim., $2,354.25. 

CROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 

DeSOTO—Deluxe—4-dr. sed., $1,656,50; 
2-dr. sed., $1,619.50; spt. cpe., $1,646; bus. 


cpe., $1,551; Oustom—4-dr. sed.. $1,709; 
2-dr. sed., $1,688; spt. cpe., $1,698.50; 
conv., $2,092.50; stat. wag., $2,427.75; 
7-pass. sed., $2,111.75. 
DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 


Custom—4-dr. sed., $1,607.50; town sed., 
$1,631.25; spt. cpe., $1.602.25; conv., $1,- 
991; 8-pass, sed., $1,981. 

FORD — Deluxe ‘‘6’* — 4-dr. sed., $1,- 
269.78; 2-dr. sed., $1.211.89; bus. cpe., 
$1,154; Super Deluxe ‘‘6’’.-4-dr. sed., $1,- 
371.87: 2-dr. sed., $1,307.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘‘V-8’"—4-dr. sed., $1,- 
345.56; 2-dr. sed.. $1,287.67: bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., $1,329.77; conv., $1,- 
740.24; stat. wag., $1,972.26. 

FRAZER—4-dr. sed., $2,294.46; Manhat- 
tan—4-dr. sed., $2,711.50. 

IN — Super ‘‘6’* — 4-dr. sed., $2,- 
003.75; (8-cyl., $2,092.25); 2-dr. sed.. $1. 
952.75: spt. cpe., $2.000 (8-cyl.. $2,089): 
bus. cpe., $1,889.50; Commodore ‘*6’’—4-dr. 
sed., $2,161 (8-cyl., $2,250); spt. cpe., $2.- 
136.75; (8-cyl., $2,225.75). 

KAISER—4-dr. sed., $2,104.21; Custom 
4-dr. sed., $2,455.57. 

LINCOLN—4-dr. spt. sed., $2.559.98; 6- 
pass. cpe., $2,523.23: conv.. $2.943.88: 

tan — 4-dr. town sed.. $3,170.01; 
4-dr. spt. sed., $3,170.01; 6-pass. cpe.. 
$3,117.42. 

MERCURY — 4-dr. spt. 
6-pass. cpe., $1.976.01; 
stat. wag., $2,649.58. 

NASH — ‘‘600’ Slipstream — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05: Am- 
bassador Slipstream—4-dr. sed., $1.778.95; 
“400” Super Series—4-dr. sed., $1,508.05; 
sed cpe. $1,459.05; Ambassador ~ 4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95; conv., $2,250. 


OLDSMOBILE — Series ‘‘66’’ Six — 4-dr. 


$1,997.06; 
$2,365.19; 


sed., 
conv.., 


sed. stand., $1,556; 4-dr. sed deluxe. 
$1,097; 2-dr. sed. stand., $1,513: 2-dr. sed. 
deluxe, $1,655; club cpe. stand., $1,488: 
club cpe. deluxe, $1,628; conv., $1,845; 


stat. wag., $2,456; Series ‘‘68"" Eight—4-dr. 
sed. stand., $1,614; 4-dr. sed. deluxe, $1.- 


755; 2-dr. sed. stand., $1,572: 2-dr. sed. 
deluxe, $1,713; club cpe. stand., $1,546; 
club cpe. deluxe, $1,687; conv.. $1,903; 


stat. wag., $2,514; Series ‘‘76"’ Six—4-dr. 
sed, deluxe $1,805; 4-dr. sed. stand., $1.- 
659; 2-dr. ‘sed. deluxe, $1.731; 2-dr. sed. 
stand., $1,584; Series ‘78° Eight—4-dr. 
sed, deluxe, $1,863: 4-dr. sed. stand., $1.- 
717: 2-dr. sed. deluxe, $1,789; 2-dr. sed. 
stand., $1,643; Futuramic ‘‘98"’ Series 
4-dr. sed. deluxe, $2,098; 4-dr. sed. stand., 
$1,993; 2-dr. sed. deluxe, $2,024; 2-dr. sed. 
stand. $1,920; conv., $2,466. 
PACKARD — Eight — 4-dr. sed., $2,150; 
sed. cpe., $2,125; stat. wag., $3,350; Deluxe 
Eight—4-dr. sed., $2,375; sed. cpe., $2,350; 
Super Eight—4-dr. sed., $2,690; sed. cpe., 
$2.665; conv. $3,175; (141% wheelbase) 
7-pass, sed., $3,300; 7-pass. lim.. $3 450; 
deluxe 7-pass. sed., $3.650; deluxe 7-pass. 
lim., $3,800; Custom Eight—4-dr. sed., $3. - 
675; sed. cpe., $3,625; conv.., $4.095; (148” 


wheelbase) 7-pass. lim., $4,668; 7-pass. 
sed., $4,504. 

PLYMOUTH Deluxe — 4-dr. sed., $1,- 
299.25; 2-dr. sed.. $1,246.50: spt. cpe., 


$1.273; bus. cpe.. $1,220.25; Special Deluxe 
—4-dr. sed., $1,377.50; 2-dr. sed., $1,324.75; 
spt. cpe., $1,351.25; bus. cpe., $1,293.25; 
conv., $1,668.50; stat. wag., $1,879.25. 


PONTIAC—Torpedo ‘‘6’’—4-dr. sed. de- 
luxe, $1,600 (8-cyl., $1,647); 4-dr. sed. 
stand., $1,512 (8-cyl.. $1,559); 2-dr. sed., 
$1,453 (8-cyl., $1,500); sed. epe. deluxe, 
$1,572 (8-cyl., $1,620); sed. cpe. stand., 
$1,484 (8-cyl., $1,531); club cpe., $1,438 
(8-cyl., $1,485); bus. cpe., $1,387 (8-cyl 
$1,434); conv. deluxe, $1,894 (8-cyl., $1,- 
941); Streamliner ‘‘6’’—-4-dr. sed. deluxe, 
$1,685 (8-cyl., $1,733); 4-dr. sed. stand., 
$1,598 (8-cyl., $1,645); sed. cpe. deluxe, 
$1,635 (8-cyl., $1.682); sed. cpe. stand., 
$1,547 (8-cyl., $1,595); stat. wag. deluxe, 
$2,312 (8-cyl., $2,359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 


STUDEBAKER— Champion Deluxe——4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
epe., $1,519.25; conv., $1,969.75; Comman- 
der Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe., $1,845.50; bus. 
cpe., $1,750.75; Commander Regal Deluxe— 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 
spt. cpe., $1,966.50; bus. cpe., $1,872; 
conv., $2,325.25; land cruiser, $2,143.50 


WILLYS — Stat. wag., $1,739.33; stat 
sed., $1,991.72. 
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Causes of Crashes 


Jail Drunken Drivers, Widen Driver Training 


To Halt Guilty 20%, Randall Urges 


HARTFORD, Conn. — Stricter 
punishment of drunken drivers and 
vigorous state programs for driver 
education were urged by Jesse W. 
Randall, president of the Travelers 
Insurance Companies, in an address 
here at the spring meeting of the 
Eastern motor vehicle adminis- 
trators. 

Deploring the continued high 
incidence of highway accidents, 
Randall said that since V-J day 
the insurance business has been 
a story of higher rates, caused by 


Passenger 





financial losses resulting from 
heavy claim payments. 

“But what is red ink to the insur- 
ance business,” he emphasized, “is 
red blood to the public.” 

Randall declared that hazards of 
the highways are principally traced 
to the driver, particularly the 20 
out of every 100 drivers that sta- 
tistics show are responsible for 
most accidents. He listed the young 
driver, the drunken driver, the 
driver who has frequent accidents, 





the reckless driver and the speeder 
as part of the 20 percent. 

In advocating more stringent 
punishment for drunken drivers, he 
said there is a tendency “to reduce 
a charge where conviction for 
drunken driving carries a manda- 
tory license suspension.” 

“Personally, I think we are too 
complacent about them,” he said. 
“Why not suspend or revoke a 
few licenses? Why not put a 
few of these worst offenders in 
jail, even if it does hurt? I be- 
lieve that the driving public will 
applaud a firm stand where 
drunken driving is concerned. 
Too many people complain to in- 
surance companies that they have 
to pay (in their premiums) for 


the wreckage caused by drunk 
drivers.” 

Randall said that young drivers, 
between 18 and 25 years, cause 25 
percent of all accidents, although 
they comprise only 17 percent of 
the nation’s operatogs. As a result 
a new rate of classification for 
liability insurance on cars driven 
by persons in this age bracket has 
been created, he said. 

To improve the situation, he 
urged that traffic, driver and high- 
way safety education be taught not 
only in colleges and high schools, 
but in the elementary grades as 
well. In spite of all that has been 
done in various states toward edu- 
cating drivers, he said, “the ma- 
jority still have no organized plan 
for safety education.” 
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WASHINGTON.—Delegates from 
all states will meet in Chicago 
June 15 to measure progress in 
the nation’s highway safety pro- 
gram, it was announced last week 
by Maj. Gen. Philip B. Fleming, 
general chairman of the Presi- 
dent’s Highway Safety Conference. 

The second annual progress re- 
port will be drafted by the com- 
mittee on conference reports, with 
the chairman, Public Roads Com- 
missioner Thomas H. MacDonald, 
presiding. 

Membership of the committee 
includes state delegates appoint- 
ed by the governors; members 
of the executive and coordinat- 
ing committees of the President’s 
Highway Safety Conference, and 
the chairman, vice-chairman and 
secretaries of eight advisory 
groups which met in Washing- 
ton last year. 

“Due to the rapidly increasing 
use of motor vehicles,” Commis- 
sioner MacDonald said, “the meet- 
ing, though small, will be of ex- 
traordinary importance in the pro- 
gram for curtailing death, injury 
and economic losses from motor 
vehicle accidents. 

“It will be the only national 
gathering sponsored this year by 
the President’s Highway Safety 
Conference. It is to be primarily 
a working session of representa- 
tives of the 48 states and the other 
members of the committee on con- 
ference reports. It strengthens the 
precedent established last year of 
surveying progress in accident pre- 
vention annually. And it provides 
opportunity to plan further ad- 
vances in the national campaign 
to reduce highway accidents.” 

In 1948 for the first time the in- 


Cost May Delay | 
Karly Output of | 
Auto Jet Engine 


LONDON.—Although the recent- | 
ly developed gas turbine engine | 
for automobiles has been pro-| 
claimed by the British as being | 


15 years ahead of its time, costs | 


are said to be the biggest stum-| 
bling block to the new turbine’s 
use in automobiles, according to a 
report originating at the British 
Industries Fair. 

Alloys necessary to manufacture 
of the unit are said to be costly 
and a method of production has | 
not yet been developed sufficiently | 
to put it on the assembly line. 
Production costs could be quickly 
reduced but material costs would 
remain a problem, it was said. 

Several British auto makers are 
said to already have made over-| 
tures for its experimental manu- | 
facture and Rover Co. is said to| 
be undertaking research into the 
possibility of early production. 

Tests have not yet been made 
on the new turbine, but the inven- | 
tors expect it to develop about 160 
bhp., which will make it the equiv- 
alent of an ordinary piston engine 
in the 38 h.p. category. It will run 
on diesel fuel, though the inven- 
tors say that any other fuel giving | 
a continuous flame would be suit- 
able. Consumption of lubricating 
oil would be negligible. 

A gas turbine auto would not 
require a cooling system, clutch 
or gear-box. The complete engine, 
weighing 250 pounds, would meas- 
ure seven inches in diameter and 
be five feet long. It would likely 
be fitted in the position normally 
occupied by the propeller shaft. 











Gillette to Offer 
‘Air-Ride’ Tire 


NEW YORK.—Gillette tires di- 
vision of U. S. Rubber Co. will | 
soon market a new low-pressure | 
automobile tire to be known as the 
“President,” according to H. C.| 
McDermott, Gillette sales manager. | 

Designed for greater riding com- 
fort, the tire incorporates the 
basic “air ride” principle of low 
pressure construction developed by 
U. S. Rubber nearly two years ago, 
McDermott said. It has an enlarged 
air chamber which holds more air | 
at less inflation pressure and a} 
specially designed tread for better | 
roadability and easy car handling, | 
he added. | 





Annual Safety Report 


President’s Conference to Review 1947 Progress 
At Chicago Meeting June 15 









ventory of progress will be based 
on records of states and cities en- 
tered in the national traffic safety 
contests, the national pedestrian 
protection contest and the high 
school driver education award pro- 
gram of the National Safety Coun- 
cil, the American Automobile Assn. 
and the accident prevention de- 
partment of the Assn. of Casualty 
& Surety Companies, respectively. 
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Activity under the conference 
action program for traffic safe- 
ty was summarized for the 1947 
progress report from informa- 
tion obtained directly from the 
states, MacDonald points out. 


This required special staff work 


and gave less direct recognition 
to the accomplishments of cities 
and schools. The 1948 report will 
represent marked improvement 


in these respects. 


The report for 1948 like that for 
1947 will also include sections on 
the activities of the three national 
committees established under the 
President’s conference—the federal | White as service manager. 
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Pressure only where 
it’s needed. 


| 


"X” marks point of col- 
lapse. CORRECT it where 
it has happened, PRE- 
VENT it where it hasn't. 





THEY SNAP-IN 
without Fuss or Fitting 

Ramco Piston Stabilizers re-size and re- 
shape by exerting pressure only where 
collapse occurs—at right angles to the 
wrist pin (see drawing above). They take 
on unnecessory load away from the 
rings, they stop piston slap, they insure 
a longer-lasting, trouble-free job. Avail- 
able for cast-iron, steel, semi-steel or 
aluminum pistons, car and truck. 


Ramco RE-Powering is 
Nationally Advertised in 






dealership and make signs on its two D 
The revolving Indian head emblem is seven feet high. 


committee on highway safety, state 
officials’ national highway safety 
committee and the national com- 
mittee for traffic safety. 


Woodson Names White 


Woodson Pontiac Co., Salem, Va., 
announces the appointment of Fred 


(4 


@ 


| 


\e~= 
ee Cee 


AJ-POWZAING "RIP" 


} 





SIGNS ARE 35 FEET HIGH—Billingsley-Pontiac Motor Co., Portland, Ore., has identical 
uildings opposite each other on Hawthorne Ave. 


Newton Buys Property 

Newton Chevrolet Co., Chatta- 
nooga, Tenn., has purchased the/| solutions have been kept on file. 
property adjoining its four-story eae tee 
building at 329 Market St. for use 
in an expansion program, accord- 
ing to Emmett S. Newton, presi- 
dent of the company. 
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with RAMCO Piston Stabilize 


Nothing adds more to the life and performance of a piston ring 
job than good piston alignment—and that’s why every ring job 
deserves Ramco Piston Stabilizers. Your “REP” aS a RE-POWERING 
expert deserves that extra lift, too, and so does your bank bal- 
ance. Millions have been sold ... proving that.customers appre- 
ciate being told about them. Ramco Stabilizers are in line with 
the RAMCO RE-POWERING Program, the plan that “Does the Job 
Right” by enabling you to sell all four—compression, carbu- 
retion, ignition AND cooling ... the plan that helps build your 
“REP” and your profit NOW and TOMORROW, when competi- 


tion is bound to be stiffer. 


for 10,000 miles and UP 


 RAMCOL2 


The 10,000-Mile (or One Year) Guaranteed 


Motorist Upheld 
In Anti-Freeze | 
Damage Claim 


MINNEAPOLIS.—tThe first anti- 
freeze case to be litigated here won 
for Harold Gronsdahl an award of 
$74.64 in conciliation court from 
Roland Carlson, operator of Tucker 
Minneapolis, Inc., for damages to 
his car from an anti-freeze com- 
pound. 

Judge William C. Larson ordered 
payment of the full amount of the 
claim asked by Gronsdahl. 

Although it was the first com- 
plaint to result in court action, the 
Minneapolis Better Business Bureau 
has for several years issued warn- 
ings to motorists against the use 
of anti-freeze solutions containing 
mineral salts. 

The bureau officials reported that 
more than 500 complaints from mo- 
torists who have had trouble with 
their cars after the use of such 


Lokey Chevrolet 
D. L. Wall has been made presi- 
dent of Lokey Chevrolet Co., Inc., 
Cuthbert, Ga. 
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Re-bore or Re-ring, Car or Truck 


Products of Ramsey Corporation:3737Forest Park Bivd., St. Louis 8, Mo. Makers of Ramco Piston Skirt 
Stabilizers. . . Seal-Tite Piston Rings... Oil-Tyte Piston Rings... Spirolox Retainer Rings, Spiro-Seal 
Grease Seals and Dust Seals ... and the famous RAMCOnizer Machine for reshaping collapsed piston 
skirts. Factories: St. Louis and Sullivan, Mo.; Fruitport, Mich.; Toronto 8, Ontario, Canada. 


Copyright 1948 Ramsey Corporation 8.2735 















































































Three Named Vice-Presidents 


By American Credit Corp. 


George Olmstead, president of 
the American Installment Credit 
Corp., has announced the promo- 
tion to vice-presidencies of the fol- 
lowing three regional managers: 
Charles O. Baxter, of the Boston 
office; David C. Rowles, Philadel- 
phia office, and Martin P. Garey, 
Buffalo office. 

The corporation sponsors the 
American Bank Credit Plan which 
provides a complete automobile 
financing service to commercial 
banks in the East and Midwest. 


Robertson Heads Van Auken’s 


Sales and Advertising 
Appointment of George A. Rob- 
ertson as general sales and ad- 
vertising manager of Van Auken 
Co., Detroit, maker of Van Auken 
grille guards, is announced by R. 
J. Quinn, general manager. 
Robertson, formerly sales man- 
ager of the Cello division of A. 
S. Campbell Co., Inc., has had 17 


Auto Personnel 





years of experience in the auto- 
motive and automotive acces- 
sories field. 


* * * 


Mellon Retires; Drake Gets 


Chairmanship of Gulf Oil 

W. L. Mellon, for 45 years the 
active head of the Gulf Oil Corp., 
has retired from his position as 
chairman of the board. He will 
continue to serve as a director. 

Mellon is succeeded as _ chair- 
man of the board by J. F. Drake, 
president of Gulf since 1931 and 
associated with the Mellon family 
for almost 30 years. 

¥ + * 


Lang Resigns to Become 
Manufacturers’ Agent 


It is announced that E. J. Lang 
has resigned as sales promotion 
manager of the Automotive divi- 
sion, Lincoln Engineering Co., to 
become a manufacturers’ repre- 
sentative. 

He and his salesmen will cover 
southeast Missouri and Illinois, 





ager at the Spokane 
| branch. 
oe * ¥ 
Johnson Named 


| 
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| 


representing a number of auto- | 
motive products manufacturers. | 
For the present Lang will oper- 
ate from 5108 Vernon Ave., St. | 
Louis. 

+ + * 


Christensen and Brown 
Named Managers by IHC 


International Harvester an- 
nounces appointment of J. C. 
Christensen as manager at the 
Peoria (Ill.) branch. Christensen 
began his service with Harvester 
in 1929. 

The motor truck division an- 
nounced appointment of L. Hi. | 
Brown as retail motor truck man-| 





Appointment of Cecil L. Johnson | 


to the staff of the director of man-| ham, Argentina, it is announced by 
ufacturing facilities and methods G, K, Hinshaw, vice-president and 
|at Willys-Overland Motors is an-)| production manager of Goodyear 


nounced by William E. Paris, vice- 
president in charge of operations. | 
+ + * 


Chase Gets Post 

Darwin Chase has been appoint- 
ed personnel manager of Goodyear 
Tire & Rubber Co.’s tire and me- 
chanical goods plant at Hurling- 





REGIONAL CHIEFS MEET—Two representatives from each of the six districts in Ford's 


council. R. 
Houston, Tex.; A. C. 


manager, and H. L. 


Huckelbury, Fort Smith, Ark.; F. 
(Wash.) | Bradshaw, Oklahoma City; T. J. Wilson, Wichita, Kans.; Williams; David R. Crandall jr., 
| assistant regional manager; Walter Jones, Fort Worth, Tex.; A. L. Mitchel, Waco, Tex.; J 
| K. Dobbs jr., Memphis, and Leo Happel and R. V. McGowen, both of New Orleans. Stand- 
| ing are Lawrence Dunham, regional sales clerk; Joe B. Glass, regional business management 
Gunter, Borger, Tex. Huckelbury and Williams were elected by the 


| Southwestern region met in Kansas City recently for a regional dealer sales managers’ 
S. Williams, Kansas City, was chairman. Seated, left to right, are S. F. 


Riley, 


W. Bitter, San Antonio, Tex.; D. H 


group to represent the region in Dearborn at the national dealer sales managers’ council 





foreign operations. 
* + * 


U. S. Names McNay to Head 


Milwaukee Area Sales 


A U. S. Royal Tires sales of- 
fice has been reopened in Mil- 
waukee to facilitate tire distribu- 








Out comes the empty... 
In goes a full one... 


In no time flat! 


In the new Gilbarco Tri-Lube Batteries, one swift, easy motion slides the 
pump and drum cover plate up. As you pull the empty drum out, 

the pump swings forward and out of your way. It’s all as easy as A. B.C. 
with no need to break oil or air hose connections nor remove pumps 
from battery. All Gilbarco lubrication equipment is easier to operate 
...more efficient to use. For information on other batteries or 

individual units (portable or stationary ), grease guns and 


accessories, write for our new catalog. 


GILBERT & BARKER MANUFACTURING COMPANY «+ 


West 





Springfield, Mass.,'Toronto, Canada 


tion in eastern Wisconsin and 
the Michigan upper peninsula, 
according to J. Chester Ray, U. 
S. Tires sales manager. 

C. K. McNay has been appoint- 
| ed Milwaukee district manager. 
| The sales office, which was 
| closed in 1941, is located in U. S. 
| Rubber Co.’s Milwaukee branch 
| building at 1427 N. Water St. 

+ . * 


| Rumball Slated to Head Up 
|Ford West Coast Buying 

| C. F. Unruh, acting director of 
purchasing, Ford Motor Co., an- 
nounces appointment of Fred G. 
Rumball as head of West Coast 
| purchasing operation to take effect 
|at the time of L. C. Disser’s re- 
| tirement. 

| Disser, a veteran of 35 years 
| with Ford, will retire Sept. 19. 
| Rumball returned to industry after 
|a three-year retirement. In 1945 he 
| seslgned as West Coast sales rep- 
resentative for Federal Bearing 
Co., aircraft division. Prior to join- 
ing Federal in 1933 he had been 
with Timken Roller Bearing since 
| 1920. 








* * % 
Ash on Rocket Group 
| American Ordnance Assn. has 
| appointed Edward A. Ash of F. L. 
| Jacobs Co. as chairman of the 
| Rocket, Jato (jet assist takeoff), 
|} guided missile committee for the 
| Army and Navy. Ash, former direc 
tor of the appliance division of 
| Jacobs, had been assigned new 
| duties. 

* 4 4 
Holton Named by Ethyl 


| Appointment of Curtis R. Holton 
}as director industrial relations of 
| Ethyl Corp. has been announced 
by Edward L. Shea, president. Hol- 
| ton has operated his own business 
|for the last four years. At one 
|time he was personnel director in 
|the St. Louis division of the Kro- 
|}ger Co. 


+ * . 


American Steel Names Two 


Russell M. Braund has neen ap- 
pointed comptroller of American 
| Steel & Wire Co., U. S. Steel sub- 
|Sidiary, succeeding M. W. Field, 
| deceased. John W. Jordan has been 
|named assistant comptroller, with 
added responsibilities. 

& * * 


U. S. Appoints Two 

The wire and cable department 
| of U. S. Rubber Co. announces the 
appointment of Howard H. Weber 
as chief engineer of the department 
and A. S. Basil as general sales 
| Manager. Basil has been associated 
| with the company since 1926 and 


| Weber since 1934. 
+ + + 


Studebaker Names Two 


William Davitt and Charles M. 
Edwards have been appointed as- 
| sistant comptrollers of Studebaker 
| Corp. by the board of directors, ac- 
|cording to A. J. Porta, company 
| comptroller. 





* * e 


Hoelscher Named 


W. E. Bennet, manager of the 
service division of Aluminum In- 
dustries, Inc., Cincinnati, an- 
nounces appointment of Walter B. 
Hoelscher as catalog manager of 
the replacement parts division 
Previously Hoelscher had been with 


Trailmobile and Chevrolet. 
* . . 


Newton Promoted 

Ray L. Newton jr. has been ap- 
pointed assistant to V. C. Genn, gen- 
eral sales manager of the General 
| Motors Detroit Diesel Engine divi- 
| sion. Newton’s association with De- 
|troit Diesel dates from October, 
1941, 
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NEW YORK — Emphasizing the 
time factor necessary to the launch- 
ing of a large-scale highway con- 
struction program, the American 
Petroleum Industries Committee 
asserts that the mere flooding of 
more highway funds into “the al- 
ready brimming pool” of money 
available for road purposes will not 
bring about the desired result of 
improved highways. 

“The highway users of the nation 
have every right to expect and 
demand greatly improved highway 
facilities. But it is evident from 
recent experience that money alone 
does not automatically provide new 
highways, and that highways ‘can- 
not be built in a day,’” it was de- 
clared. 


The rate of highway construction 
in most states has been only a 
fraction of that which was con- 
fidently prophesied by advocates of 
an immediate multi-billion dollar 
postwar roadbuilding program, it 
was declared. 

Public Roads Administration data 
show that during the first 24 
months of the postwar federal-aid 
program, it was possible for the 
states to complete projects calling 
for only about 8 percent of the 
approximately $1.5 billion federal 
funds apportioned for construction, 
APIC pointed out. 


“As far as presently available 
highway funds are concerned, it 
has been noted in a recent report 
of the Public Roads Administration 
that approximately $1,310,615,000 of 
federal-aid highway construction 
funds were unexpended as of Feb. 
29, 1948,” according to the commit- 
tee. “When combined with state- 
matching funds, this means that 






Surgeon Urges 
Rubberizing of 
Car Dashboards 


CHICAGO. Automobile dash- 
boards should be redesigned to re- 
duce the number of accident cas- 
ualties, according to Dr. Claire L. | 
Straith, chief of plastic surgery at 
Detroit’s Harper hospital. 


‘A Brimming Pool’ 


Funds Seen Ample for Large-Scale Highway Program 
But APIC Warns Against Impatience 





Reporting on a study of 50 pa- 
tients who suffered facial injuries 
in auto crashes, Dr. Straith urged 
the removal of knobs and sharp 
edges on instrument panels and the | 
use of liberal amounts of rubber 
padding. 

The study showed, he said, that 
the most dangerous seat in a car | 
in the event of an accident is that 
next to the driver. Seventy percent 
of the patients were young women 
who had been riding next to their 
escorts, he added. 

More than half of the front-seat 
patients suffered head and face if- 
juries as the result of contact with | 
the dashboard and windshield in 
the impact of the crash, Dr. Straith | 
pointed out. 

He said the safest position in a | 
car is occupied by the driver be- | 
cause of the protection of the steer- 
ing wheel. 

His report was published in the 
American Medical Assn. Journal. 


Accessory Show 


Moves to Pier 


CHICAGO.—Transfer of the 13th 
annual Automobile Accessories | 
Assn. Show to Navy Pier was an- 
nounced last week by R. Garland | 
Ames, general manager. In former | 
years the exposition was held in| 
the Stevens hotel. 


Ames said the number of ex- 
hibitors, now at 365, made the shift 
to larger quarters necessary. Dates 
of the show have been set at Aug. | 
9 to 12, inclusive. Attendance will 


be restricted to manufacturers, 
wholesalers and dealers, Ames 
stated. 


Mitchell Motor in Iola 


Gets Cadillac Franchise 


Mitchell Motor Co. (Pontiac), 
owned by Leonard Mitchell at Iola, | 
Kans., has been appointed Cadillac | 
dealer for Allen, Woodson and An- 
derson counties in Kansas. This is 
the first time that this area has had 
a Cadillac dealer, Mitchell said. 
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highway development to the extent 
of about 2% billion dollars on the 
federal-aid system alone could be 
financed immediately. Thus, lack 
of money obviously is not delaying 
the progress of road improvement 
in this country.” 

Asserting that “present delays in 
launching a large-scale roadbuild- 
ing program may well prove to be 
a blessing in disguise,” APIC cites 
the experience following World 
War I. After the severe inflation 
in 1920, it recalls, there was a sharp 
drop in construction costs during 
the next couple of years, after 
which costs leveled off at almost 
25 percent below the peak. 

Thus, by making large outlays 
after construction costs receded 
from the peak level, the nation was 
able to proceed with a greatly ac- 
celerated roadbuilding program at 
far less cost during the middle and 
late 1920’s. 

Also, the APIC says, it should be 
noted that this period of record 
highway building was featured by 








FOR DODGE TRUCKS IN SEATTLE.—New truck building of S. L. Savidge, Inc. (Dodge- 
Plymouth) has just been opened in the former Lee & Eastes auto freight terminal building. 
Charles H. Fancher is manager of the separate truck store, which starts out with 31 em- 
ployes. Boyd Brown is service manager. A $50,000 Dodge truck stock is carried at this 
location, with Dick Hoffman manager of the truck parts division. 





practically no fluctuation 
overall construction cost index. 


“Although the delays in obtaining 
greater road benefits from their tax 
payments naturally led to impa- 
tience on the part of the highway 
users,” the committee declares, “it 
seems obvious that the mere flood- 
ing of more highway funds into 
the already brimming pool of 
money available for road purposes 
will not bring about the desired 
result of improved highways. 

“Experience is demonstrating 
that only time and patience, sound 
planning and hard work will do 
that.” 


in the} 








Timken Fetes Employes 
For 7,730 Service Years 
DETROIT.—A_ total of 7,730 
years of service was represented 
at the second annual meeting of 
the Timken-Detroit quarter cen- 
tury club, veteran honor group of 
Timken-Detroit Axle Co. 


This year’s meeting drew 289 
employes of the parent company, 
its Wisconsin axle division and the 
Bossert stamping division. Walter 
F. Rockwell, Timken-Detroit pres- 
ident, spoke. 


Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 


You're sure to make a sale... 
if you use these words: 








Te car owners why you recommend Wolf’s Head Motor 
Oil. Take time to tell them the difference. Explain that 
Wolf’s Head is superior because it has been refined three 
steps further than ordinary motor oils. And don’t forget to 


say that Wolf’s Head is 100°, pure Pennsylvania, premium 


grade . 


This easy little sales talk will bring car owners back to you 
asking for Wolf’s Head . . . every time they need oil. Wolf’s 
Head Oil Refining Co., Inc., Oil City, Pa., New York 10, N.Y. 


100°. Pure Pennsylvania-—‘‘Premium Grade” >) P.G.C.O.A. Permit No, 6 
wee 


IS THREE STEPS AHEAD 






. . refined from only the finest Pennsylvania crude. 


TRIPLE FILTERING 
removes all free carbon and 
other troublesome impurities. — 







Stainless Steel 
Exhibit Salutes 
Metal’s Growth 


NEW YORK. — Stainless-stee 
production in the U. S. increased 
from 42,000 tons in 1929 to more 
than 500,000 tons last year, accord- 
ing to the American Iron and Steel 
Institute, which opened a perma- 
nent stainless-steel industry exhibit 
here last week. 


The exhibit is in the Architects’ 
Samples building, 101 Park Ave., 
and is open to the public. 

Henry Ford introduced stainless 
steel on the dashboards of his Lin- 
coln automobile in 1928 and on 
the radiator and hub caps of his 
new Model A in 1930, the institute 
pointed out. 

This action marked a sensational 
advance in the automotive field 
which others were quick to adopt, 
it was noted. Automobiles today 
use many dozens of stainless steel 
parts in engine and body. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue, 
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Automotive Finance .. . 


Nation’s Growth Called 
Public Debt Answer 


By George Deery 
Staff Writer 

ISPOSAL of the huge public 

debt by repudiation through in- 
flation and debt reduction by a stiff 
tax schedule are ruled out by Mur- 
ray Shields, vice-president of the 
Bank of Manhattan Co. He recent- 
ly addressed the annual conference 
of the National Assn. of Mutual 
Savings Banks. 

"Instead, this economist said, 
“It is quite possible, therefore, 
we shall decide that the most 
practicable method is to match 
yesterday’s rise in the debt with 
tomorrow’s expansion in produc- 
tion and income.” 

In this process of “growing up 
to the debt,” Shields added, “we 
may decide to reduce taxes as a 
stimulant to business and hope 
that the revenues will be large 


“Please 


enough to pay the debt down mod- 
erately. 

“This we did following World 
War I, and we again face an op- 
portunity to do so, for we are in 
the pilot plant stage of a revolution 
in industrial technology so pro- 
found as to provide the basis for 
one of the greatest expansions in 
production in the world’s history.” 

In contrast to this long-term 
outlook, Shields said that at 
present we are in a “twilight 
zone” when, though we are not 
actively engaged in war, we are 
not at 

“We are near, if not at, the peak 
of a domestic business boom which 
has been prolonged only by the 
application of a series of economic 
stimulants,” he declared. 

+ . * 
RReCENT strength and activity in 
Studebaker is believed to re- 
flect not only 


AUTOMOTIVE NEWS, JUNE 7, 1948 





Auto Stocks 
May 28 May 24 
Chrysler . seveeee OAK 61% 
CRO viciccccs0i00:.... O% 8% 
General Motors .... 63% 60% 
II cirvnsictetinscceeci 21% 20% 
Kaiser-Frazer ...... 10% il 
Nash-Kelvinator.. 18% 18% 
Packard ................ 5% 5% 
Studebaker ............ 28% 27% 
Willys-Overland.... 11% il 
Average for 
Nine Stocks .... 25.93 24.95 





earnings comparisons but the long- 
term outlook as well, according to 
the Wall Street Journal. 

Pointing out some of _ the 
brighter aspects of the firm, the 
financial paper states that “sales 
and earnings are at a record 
pace. In the March quarter vol- 
ume was $91.7 million and net 
was $1.80 a share, compared with 
$62.8 million and 70 cents a 
share, respectively, in the like 
1947 period. 

“Cars and trucks sold totaled 
58,994 against 47,470 units in the 
first three months of 1947. In addi- 
tion, the pre-tax profit margin in- 


recent favorable | creased to 7.6 percent in the 1948 








LOUISVILLE NIGHT SCENE—New dealership of Summers-Hermann, Inc. (Ford), Louisville. 


period from 4.4 percent a year ago, 
indicating a considerable increase 
in operating efficiency of new fa- 
cilities.” 
* * * 

HAROLD B. DORSEY, president 

of Argus Research Corp.; New 
York, writes, “We might say that 
things are rolling along very nice- 
ly, but let’s not be complacent 
about the matter. The higher stock 
prices go, the harder we have to 


an idea that the upward progress 
of stock prices is going to be- 
come increasingly more difficult 
as we approach the high levels 
of the spring of 1946. We talked 
to a great many people who are 
planning, at the moment, to scale 
out of their holdings at moder- 
ately higher prices, although 
they might change their minds 
in the meanwhile. 


“This does not constitute an ar- 


check for trouble because, if for} gument for lower prices, but it 
no other reason, we are more like-| does suggest to us the possibility 


ly to run into profit taking. 
“As a matter of fact, we have 





choose a magazine that 


backs up my selling” 


**] don’t pretend to know much about advertising, but I do know something 
about selling. And here’s a sales strategy I’m using today that might also 


apply to advertising. 


“I’m being selective in my selling. I’m concentrating on influential top- 


income families in my market. 
“I am doing it because I know these people represent year-in year-out 


stability for my business. They replace regularly. They drive several cars, 
They rarely switch from one make to another. 
“Can’t you make your advertising just as selective? 
“When advertising the cars I sell, can’t you choose a magazine concen- 
trated on these people—my top prospects?” 
House & Garden readers are new car buyers. They are in the 
market for a new car 5 times as often as the average car buyer.* 


House & Garden 


E CONDE NA 


...reaches your dealer’s preferred 


*House & Garden’s latest prewar survey. 





prospects 


of an active trading area some- 
what around the 200 level on the 
Dow-Jones industrial averages. So 
far as the investor is concerned, 
we repeat the advice of the last 
several months, namely, to con- 
tinue to hold a normal quota of 
common stocks.” 


Hayes to Supply 
Ford, Studebaker 


GRAND RAPIDS, Mich.—Body 
component assemblies for automo- 
biles being manufactured by Ford 
and Studebaker have gone into pro- 
duction at the Grand Rapids plants 
of Hayes Mfg. Corp. under newly 
concluded purchase orders, it has 
been announced by Rensselaer W. 
Clark, president. 


Both contracts, under which inci- 
dental sheet steel requirements are 
being supplied by both Studebaker 
and Ford, replace that with Willys- 
Overland for the production and 
assembly of Jeep station wagon 
bodies. Their indicated volume, ac- 
cording to Clark, “will approximate, 
if not exceed the gross applicable to 
the Willys-Overland project for the 
12 months ended on Apr. 30, last.” 


Hayes also supplies Chrysler 
Corp., Kaiser-Frazer, International 
Harvester and Checker Cab Mfg. 


Tenn. Firms Save 


15% on Pay Tax 


NASHVILLE, Tenn.—Unemploy- 
ment compensation tax savings to- 
taling approximately $2,000,000, or 
about 15 percent, will be realized 
by more than 7,000 Tennessee em- 
ployers during the fiscal year start- 
ing July 1. State Employment Se- 
curity Commissioner W. O. Hake 
notified Governor McCord that the 
savings will result from tax reduc- 
tions placed in effect because the 
state unemployment compensation 
fund has passed a $100,000,000 ceil- 
ing, which was fixed by the 1947 
state legislature. 

“Tennessee is the first state in 
the union to effect such a saving 
by placing a ceiling on its trust 
fund,” Hake said. He notified the 
governor that the fund now stands 
at $101,107,680. 





SHOE STORE—Two thousand pairs of safety 
shoes are carried in this roving “'salesroom" 
contained within a Studebaker tractor trailer 
unit operated by Webb's Industrial Plant 
Service, Inc. The company contracts to enter 
factory grounds and fit employes with safety 
footwear. 
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In the Hopper 


Toll Road Authority Bill 
About Ready in N. J. 


Legislation providing for the crea- 
tion of a new state authority to 
construct toll roads will be ready 
for introduction in the New Jersey 
legislature when it reconvenes in 
August following a recess, accord- 
ing to Gov. Alfred E. Driscoll. 

One project to be considered by 
the proposed new agency would be 
construction of a trans-meadow toll 
road from Newark Airport to the 
Lincoln Tunnel and George Wash- 
ington Bridge. Another toll road 
under consideration would strétch 
about 70 miles from the projected 
DuPont Bridge across the Delaware 
river at Pennsville to the vicinity of 
Woodbridge. There it would con- 
nect with Route 100, the state’s first 
freeway, and Route 25. 

o + ” 


Danville Business Tax 


Is Upheld by Court 


DANVILLE, Va.—The legality of 
this city’s new business tax ordi- 
nance, under which business and 
professional men are taxed on a 
basis of gross receipts during the 
previous year instead of a flat li- 
cense fee, has been sustained by 
Corporation Court Judge Henry C. 
Leigh, 

A group of local merchants and 
business men had challenged the 
validity of the ordinance, asserting 
that it was in effect “a second in- 
come tax,” hence illegal. 

. * * | 





One Percent Payroll Tax 
Adopted in Louisville 


A 1 percent municipal tax on | 
payrolls and net profits of busi- 
nesses and professional men has 
been approved by the Louisville 
Board of Aldermen. 

The new levy is expected to 
bring in $1,400,000 from businesses 
and professional men, and $3,200,- 
000 from payroll deductions. The 
tax measure repeals a business 
privilege tax which yielded $900,- 
000 a year. 

7 . +. 
Ky. Cities May Levy 
Tax on Gas Sales 


Kentucky cities have the power to 
levy local taxes against enastion | 
sales, according to an opinion by 
Assistant State Attorney General | 
M. B. Holifield. 

Withdrawing a conflicting earlier 
opinion, which had been given to} 


AAA Advotaies vs 
Government Unit 


On Oil Policy 


WASHINGTON.—A congressional 
program to create a special com- 
mission to investigate the oil situa- 
tion and formulate a national petro- 
leum policy has been given strong 
backing by the American Automo- 
bile Assn., the AAA reported last 
week, 

In communications to congres- 
sional leaders, R. J. Schmunk, AAA 
president, pointed out that the pro- 
posal advanced by Rep. Dewey 
Short, chairman of the subcommit- 
tee on oil of the House Armed Serv- 
ices Committee, was similar to a 
plan submitted to President Truman 
in March by the AAA’s executive 
committee. 

The report of Rep. Short’s sub- 
committee, which was highly pessi- 
mistic as to the nation’s ability to 
meet its petroleum requirements, 
urged the President to direct the | 
National Security Resources Board 
to set up a commission to investi- | 
gate and report on the nation’s oil 
problem and to present to Congress 
a rounded-out national oil policy. 

In his letter to President Truman, 
Schmunk said: 

“While the commission suggested 
by the subcommittee would differ 
somewhat from the type of com- 
mittee recommended by the AAA, 
we feel that the important and ur- 
gent thing is to get the study under | 
way now and we, therefore, heartily | 
endorse the subcommittee’s recom- 
mendation. | 

“Under the recommendation there 
would be included on the commis- 
sion representatives of the public, 
and in this connection we submit 
that it is of the utmost importance 
that highway transportation be rep- 
resented.” 








Horse Cave City Councilman W. J. 
Butler, Holifield said he had pre- 
viously overlooked the fact that a 
state constitutional amendment lim- 
iting revenue from automotive taxes 
to road and bridge purposes applies 


only to state funds. 
+ * * 


Md. Sales Tax Repealer 


Dies in Committee 


A bill to repeal Maryland’s sales 
tax was bottled up in the House 
rules committee at a special session 
of the Maryland Legislature. 

An attempt made by Delegate 
Carrick, Baltimore Democrat, to 
force the bill from committee was 
defeated 100 to 10. 


2-Year Driving Licenses 


Okayed for Massachusetts 

Massachusetts motorists will re- 
new their automobile driving li- 
censes every two years, instead of 
annually, under an act signed 
into law by Gov. Robert F. Brad- 
ford. 

The governor estimated the 
new law will save the common- 










WHEN YOU 


4’ 


trim. 


Three great leaders in the SEAT COVER 


field. 


Also a complete line of fabric auto- 


motive accessories. 


YOU'RE SELLING 
Customer Satisfaction 


Designed and Custom Tailored for per- 
fect fit and easy installation. All seams 
are doublestitched and overlocked for 
strength. Contrasting plastic beading 


AUTOMOTIVE NEWS, JUNE 7, 1948 


wealth about $40,000 a year. Mo- 
torists will have to pay $4 every 
two years, instead of $2 a year. 


* * * 


One-Cent Gas Tax Kept 


Temporary in Mass. 

A move to make permanent the 
temporary one-cent additional tax 
on gasoline in Massachusetts has 
been stopped by the House. 

Current setup calls for a two-cent 
permanent tax and a third tempo- 
rary tax of one cent on each gallon. 
The temporary tax has been re- 
newed annually by the legislature. 


Ford at St. Paul, Minn.., 
Expands Plant Offices 


ST. PAUL, Minn.—More adequate 
working space for several new sec- 
tions of the Ford Motor Co. plant 
here has been made available with 
the addition of 15 new offices, Rob- 
ert Elliott, plant manager, has an- 
nounced. 

New sections include stock fol- 
low-up clerks, stock status clerks, 
material handling engineer, indus- 
trial relations and plant news- 
paper. Personnel in all of these 
sections have been sharing other 
offices since they were started. 

New office space in the show- 


SELL 












FOR HUDSON IN ST. PETERSBURG, FLA.—New building of Nichols Brothers, Inc. The 
building, which is two stories high, contains an ultra-modern showroom and modern service 
department. A feature of the dealership is a well-designed parts and accessories department 


room at the plant is occupied by 
the purchasing department and the 
Lincoln-Mercury division. M. O. 
Hagberg, assistant plant manager, 
has moved his office to one former- 
ly occupied by the stock depart- 
ment. 
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New Pontiac Dealer 


Brooks Motors, 223 Main St., 
Winnfield, La., has been appointed 
Pontiac dealer for Winn parish, 
Louisiana. This firm, also dealer 
for GMC trucks, is owned by Mor- 
ris and J. C. Brooks. 


a 





WINDOW CHANNEL 
No. Y528 






AUTO DOOR 
SCUFF PAD 


\ 


No. 3327-28-29-30 


OHIO 


aha rah 








Dealer 


Wolf Named Buick Dealer 


In San Leandro, Calif. 


Appointment of Wolf Buick, Inc., 
as Buick dealer in San Leandro, 
Calif., is announced by Robert E. 
Rudd, San Francisco zone manager 
for Buick. 

The dealership is headed by 
Erich Wolf, who had been zone 
manager for Kauffman Buick Co., 
Buick distributor in Spokane, 
Wash., since 1937. He was Buick 
ear distributor for Howard Auto- 
mobile Co., San Francisco, for four 
years and before that was assis- 
tant to the Pacific Coast regional 
manager of the Buick division. 

* * * 








Weissenberger to Build 
U.C. and Truck Plant 


Plans to erect a modern used- 
car and truck showroom building 
at 922 Phillips Ave. at a cost of 
approximately $100,000 were made 


known here by Carl Weissen- 
berger, Inc., Toledo Chevrolet 
dealer. When completed, the 


building will have space for dis- 
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Doings 


play of 30 used cars and trucks. 

The announcement was made 
on the eve of the company’s 23rd 
anniversary. Now associated in 
the business is Weissenberger’s 
son, Richard, a recent graduate 
of the Chevrolet School of Mod- 
ern Merchandising. James C. 
Ward is vice-president and gen- 
eral manager of the corporation, 
which he joined in 1939, 

a +. . 


Ware Joins Sheppard 


As Sales Manager 


Spencer A.- Ware has joined the 
R. H. Sheppard Co., Hanover, Pa., 
as sales manager. 

Ware was formerly associated 
with the Chrysler Corp. in Detroit 
and was original equipment man- 
ager for Fram Corp., Providence, 
R. I. 


* * * 


L-M and Nash Facilities 
Swapped in Springfield 









NEW IN NILES, MICH.—Sunny Corner of the Starr Motor Sales, Inc. (Dodge), showroom, 


301 Eleventh St., with Rolfe Watson, sales menous. presentin 
uilt 
Left to right: Don Marlin, Jess Marlin, J. H. 


vertible to Jess Marlin, contractor, who 


the keys to a Dodge con- 
Starr's recent ¥, 
Corcoran, Dodg 


constructed headquarters. 
e district manager; Rolfe 


Watson, Starr sales manager, and Robert W. Starr, head of the dealership. 


room and service building occupied 
by Hampton Motors, 563 State St., 
it has been announced by E. Robert 
Breech jr., president. 

Hampton Motors, now headed by 


Springfield Lincoln-Mercury Sales, | Col. Charles B. Drew, is being dis- 


now at 883 Main St., Springfield, | 
Mass., has taken over the show- 








solved, and its Nash franchise will 
be taken over by Lester and Clif- 


ford B. Bowen, who are leasing the 
present Lincoln-Mercury sales and 
service building grounds on Main 
St. 


North Joins Campaign 


Gen. Jonathan M. Wainwright 
has announced the appointment of 
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NO MATTER WHAT TYPE OF STARTING YOU SELECT—YOU CAN 
DO IT BETTER—DO IT FOR LESS WITH BENDIX DRIVE 


Few automotive products of any kind have such an 


enviable record of near-universal use as the 
Bendix* Starter Drive. Its reliability and versatility 
have made it the choice for over 70,000,000 
installations, and a great many manufacturers 


have specified it year affer year after year. 





SPECIALISTS IN ALL TYPES OF STARTING 


Another important reason for this leadership is 
that, once the type of starting has been determined, 
it can be accomplished at a lower cost with the 
Bendix Starter Drive than any other way. It will 


pay you well to look into these advantages. Your 


inquiries are invited. 


ECLIPSE MACHINE DIVISION of 
ELMIRA, N.Y. 


Detroit Office: 8-212 General Motors Bidg. 


*REG. U.S. PAT. OFF 





AVIATION CORPORATION 


Earle North, Houston (Tex.) Buick 
dealer, as tri-state chairman of a 
committee to participate in the 
memorial campaign honoring the 
800 men of the 82nd Division who 
lost their lives at Nijmegen, Hol- 
land. 


Two Cleveland Dealers 


Aid Red Cross Drive 


Birkett L. Williams, head of a 
Ford agency bearing his name, 
has been elected chairman of the 
Greater Cleveland chapter of the 
American Red Cross. Among the 
other officers elected were Ernest 
S. Dowd, president of Dowd- 
Feder, Inc., a Chrysler-Plymouth 
dealer. 


* 


Stratton Opens Home 


For Mercury, Cleveland 


The formal opening of Stratton 
Motors (Mercury), 15001 Euclid 
Ave., Cleveland, took place during 
a three-day open house, marked by 
the awarding of door prizes and 
displays of the new 1949 models. 


The $125,000 structure has solid 
glass on the front and two sides, 
terrazzo tile floor and recessed 
fluorescent lights and all offices are 
of the open glass type. Robert 
Stratton is president; George Simp- 
son, sales manager; Milton Roller, 
service manager; G. L. MacMillen, 
used-car manager; Kenneth Whea- 
| ton, parts manager, and Frank J. 
Bouska, office manager. 





_ Know-How Dollars 
Expert Body Repair Reclaims 
Wrecks From Salvage 


Because of increased business 
| sent their way, officials of the Mc- 
Donald-Scott Chevrolet Co., Okla- 
|}homa City, have found it neces- 
sary to construct a new building 
to take care of additional body 
and fender repair work. 


McDonald-Scott has specialized 
in reconditioning cars which have 
been given up as wrecks. Clever 
repair work by a trained staff has 
|returned many a car to service 
| which might otherwise have re- 
| mained only salvage. 

The dealership is located at 
| Broadway and Seventh Sts. and 
| has nearly 100 employes. 

* * * 


| Baltimore (Md.) Motor 


Opens $250,000 Plant 


Baltimore Motor Corp. (Oldsmo- 
bile), Monument St. and High- 
land Ave., Baltimore, Md., held 
open house ceremonies to celebrate 
the debut of its new $250,000 fa- 
cilities. Floor plan covers 25,000 
square feet. 

Officers are: Richard B. Ayares, 
president; William S. Kellner and 
Mrs. Lee Ayares, vice-presidents, 
and Leon Barenstein, general man- 
| ager. 





+ * * 


| Burkhard-Gerelick Car Used 


|For Omaha Student Course 


Thirty students of North high 
school, Omaha, have enrolled in 
a new driver training class made 
possible by Burkhard-Gerelick, 
Inc. (Ford). 


Keys to a 1948 Ford sedan were 
presented by Phil Gerelick to 
Henry Meentz, principal of North 
high, as W. R. Mohar, instructor, 
V. Burkhard and Leon Smith, as- 
sistant superintendent of Omaha 
schools, watched the proceedings. 

* - ” 


Boykin Building Pontiac 
Home in Camden, S. C. 


Work on the new Pontiac ga- 
rage on W. DeKalb St. in Camden, 
S. C., by L. W. Boykin II has been 
started and will be rushed to early 
completion. 


The building is being constructed 
just east of the Redfern Motor Co. 
building, and will cost in excess of 
$60,000 when completed. 


* * * 


Reynolds Buys Building 


Price Hill Motors, which incorpo- 
rated recently, has purchased prop- 
erty at 3200 Warsaw Ave., Cincin- 
nati. A garage, service building and 
filling station occupy the tract, 
which extends 90 by 135 feet. Presi 
dent is Edmund B. Reynolds. 


* * * 


Dealer Cox Heads Lions 
W. B. Cox, automobile dealer at 
Florence, S. C., has been elected 

president of the Lions club there. 
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Dealer 


Battles Buys Out Stock 
Of Goodwin Motors (Ford) | 


Travis Battles, former sales man- | 
ager for Ridout Motors, Inc. | 
(Ford), Dallas, Tex., has been) 
named Ford dealer at Pittsburg, | 
Tex. 

He has purchased the stock and} 
equipment of the Russell Goodwin 
Motor Co., which operated the Ford 
dealership in Pittsburg. 

* + * 


Froman Heads Up Dealers 


In Kern County, Calif. 

Meeting at Bakersfield, Calif., 
the Kern County Automobile 
Dealers Assn. elected the follow- 
ing officers and directors for 
1948-49: 

Lee Froman, president; Robert 
Hackett, vice-president; George 
Hodges, secretary; Elmer Mc- 
Faddin, Elmer Kitchen, Frank 
Graham and Charles Barrows, di- 
rectors. 


Ramsey Buys K-F Outlet 


In Hoquiam, Wash. 


Sale of Loudin Motors, Hoquiam, 
Wash., Kaiser-Frazer distributor- 
ship, to Joe Ramsey of Ramsey 
Motors, Aberdeen, Wash., is an- 
nounced. 

Ramsey is Aberdeen dealer for 
Willys and will continue to operate 
both dealerships. 

+ * + 


3 Ark. Schools Given Cars 


By Truman Baker Firm 


Truman Baker, owner of Tru- 
man Baker Chevrolet Co., Searcy, 
Ark., presented three driver train- 
ing cars to the schools at Bald 
Knob and Judsonia, Ark. 

Driver training will be added to 
the curricula of the high schools 
and several hundred drivers in the 
15 to 20-year age group will be 
trained annually. 

* * * 


Jay Hall (L-M) Opens 
In Olympia, Wash. 

Jay Hall Motors, Inc. (Lincoln- 
Mercury), has announced formal 
opening of headquarters at 521 Le- 
gion Way, Olympia, Wash. 

Owners are Julian (Jay) Hall and 
Ray H. Ridge, Lincoln-Mercury 
dealer in Tacoma. Hall formerly 
managed a Lincoln-Mercury dealer- 
ship in Longview, Wash. 

* + + 


Oxford Takes Pontiac 


Franchise in Americus, Ga. 
Oxford Motor Co. has been ap- | 
pointed Pontiac dealer in Ameri- 
cus, Ga. 
H. V. Irby is shop foreman; 
Guy Ellison, sales manager, and 
Palmer Bridges, stockroom and | 


parts department manager. 
* * * 
Minneapolis Dealers Fete 


Dingman, Dodge Manager 


Dodge dealers in the Minneapolis | 
area turned out en masse to salute | 
Paul Dingman, Dodge manager, 
who was transferred to the factory | 
truck organization. 

William S. Woolsey was named 
regional manager and William F.| 
Cram, city manager of district of- | 
fice, Minneapolis, it was announced. | 

* * * 


Pontiac Franchise Ended 


At Dan Valley Motor 


Dan Valley Motor Co., 566 W. 
Main St., Danville, Va. now in| 
process of dissolution, is no longer | 
a dealer for Pontiac cars there, ac- 
cording to an advertisement in lo- 
cal newspapers. 

Fletcher B. Watson, manager of | 
the automotive firm, requested all 
those having claims against or in- | 
debted thereto to communicate with | 
the company as soon as possible. 

* * * 


New Car Every 3 Days, 
Claim of Freeman (K-F ) 


Freeman Motor Co. (Kaiser- 
Frazer), Tucson, Ariz., has ob- 
served the second anniversary of 
the firm’s founding with a record 
of having delivered one new car 
every three days. 

Partners in the business are J. 
W. and W. R. Freeman. 


* * * 


Acquires New Lot 
John Donielson of Pender and 
Donielson, Inc., Milwaukee used- 
car dealer, has announced the ac- 


Doings 


quisition of a new building and 
lot at 5530 W. Center St., Milwau- 
kee. Formerly the firm had been 
known as the Milwaukee Auto 
Mart, at 3620 W. Fond Du Lac Ave. 


* * + 


Rice Heads Judy Shop 


Appointment of Bill Rice, a vet- 
eran of 22 years in the automotive 
field, as service manager at Judy 
Motor Co. (Chevrolet), 202 N. 18th 
Ave., Hollywood, Fla. was an- 
nounced by E. R. Judy, owner and 
general manager. Rice for 14 years 


bd 


" or ee 
“ON: 
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directed his own Chevrolet dealer- 
ship in Dundee, O. 


> * * 
| 


Yingling Is President 


Members of the Washington (Md.) 
|County Automobile Dealers Assn. 


| have elected Maxwell Yingling as 


president; Robert B. Fleigh as vice- 
president; Ralph Haslecker as sec- 
| retary, and Ralph Sharrett as as- 
sistant secretary. 

} om * * 


Smith Consolidates 

Syd Smith Ltd., Kamloops, B.C., 
| has moved to premises at Victoria 
| St. and Fifth Ave., thereby consoli- 
| dating its new-car showroom, parts 
| department, repair shop and service 
station which were formerly located 
in different buildings. 


LYNCH'S NEW PLANT—This building on Chicago's northwest side is the home of Frank 
| Lynch Buick Co. The original building has been remodeled completely and two new addi- 
tions made at a cost of $150,000. All operations, sales, parts, service, repair, new car make 
ready and the paint and body shop are on the more than 40,000 square feet of floor space. 
Across the street there is a modern paved parking lot with 6,000 square feet. 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
in America's No. 1 Industry . .. an estimated 90,000 readers weekly! 
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Some See Big Mortality Rise... 


U.C. Dealers Face Financing Troubles 


(Continued from Page 1) 


to be (1) gradual meeting of mar- 
ket and production, and (2) the re- 
turn of the new-car dealer to the 
retailing of his used cars taken in 
on trade. This latter factor alone, it 
was said, will be the death blow to 
a large share of the poorer used-car 
operations. 

According to the lending experts, 
many dealers have over-extended 
on high-priced late model stocks 
and will go completely if the break 
occurs. It will be virtually impos- 
sible for them to renew credits be- 
cause of the hiking of finance 
standards, and retail trade will not 
be sufficient to bring about their 
recovery, it was stated. 


INANCE men are said to be “in- 

festing” auctions, watching bids 
and sales, checking on those who 
buy and sell. Admittedly, they do 
not like what they see and are clos- 
ing their quotas, according to one 
large underwriting firm. Today’s 
situation, it was declared, is too 
reminiscent of the land speculation 
period of the ’20s. 


by the facts in the case,” one 
manager said. “Dealers have been 
buying at prices completely out of 
line with the estimated retail 
trade. As a result, plenty of op- 
erators will get burned soon.” 

The same manager explained that 
his company had 11 percent less re- 
tail in May than in April, the exact 
opposite of what had been expected. 
A West Coast firm reported a 30 
percent slump in retail, while a 10 
percent slump in midwestern retail 
was noted. But at the same time 
wholesale strengthened. 

“We are not going to supply the 
money to carry on such operations,” 
one manager declared. 
eg * * “ 

IRST indication of the price 

- break was given last week by 
R. K. Pattin, autioneer for Jack 
Peltz’s Cleveland Auto Auction. Pat- 
tin reported that dealers have 
adopted a no-buy policy in the face 
of high prices. Seventy-five late 
model cars passed the block last 
week and only two were sold in 
spite of a $200 reduction in two 


days. 


“Expectations are not warranted Earlier reports from the nation’s 


auction centers had given only slight 
notice of price reductions and a 
lessening in demand. Mercury and 
Lincoln ’49 models had shown slips 
of as much as $200 in a week, but 
other lines held well. 

Tom Hewitt, Valdosta, Ga., re- 
ports no price drop as yet but 
dealers have shown a reluctance 
to meet present levels. Buying 
has been active on clean units. 
Sixty percent of units have been 
sold. 

Forty-eight models are off $50 to 
$200, depending on make and body 
style, according to E. LeRoy Cox, 

Concord, Mass. Convertibles and 
station wagons have sagged slightly 
but are still in demand. Bidding is 
not as brisk as previous weeks. 
Clean prewars are showing greatest 
demand at this time and are selling 
high, he added. 
* + + 
‘ee weeks ago, Fred Miller, 

Louisville, sold a ’49 Mercury at 
$3,450 and a °49 Lincoln was re- 
jected at a bid of $4,900. Last week, 
however, the same cars went at 
$3,250 and $4,500. 

Other lines maintained earlier 





The farmer gets what the ultimate buyer 
pays, less all the expense in between. 
Michigan Farmers have the big advantage 
because their major markets are near home. 
This means they net more dollars and have 
them to spend for the things you have to sell. 


It is a “short haul” for advertising, too, in 
the Michigan Farm Market. You can reach 
78% of these prosperous Michigan farm 
families with just one farm paper—The 


Michigan Farmer. 
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East Lansing, Mich. 
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a former newspaper man, has been 
named manager. 





RACER BUYS NEW CAR—Ted Horn, national AAA racing driver and one of the top 
contenders in the 500-mile Memorial Day race, i 
Indianapolis to pick up his new Lincoln Cosmopolitan which he purchased through Tom 
Frost, of Warrenton, Va Above Horn (left) and Frost inspect the insignia painted on the 


deck of Horn's new car. 


stopped off in Detroit on his way to 





prices, with many out-state buyers 
active, Miller reported. 

H. W. Cook, Wichita Falls, 
Tex., reports prices tend to be 
down, with dealers slow to buy 
48s and ’49s at prevailing prices. 
Fleetline aerosedans are still go- 
ing at $2,450 but 46s and ’47s in 
other lines are off $25 to $50. 

The Toledo market is down gen- 
erally, according to Doc Greiner. | 
Retail was slow just before Decora- 
tion day, but Greiner expressed the 
belief that only a selling panic by | 
dealers would cause trouble on the 


wholesale front. 
+ * 


Michigan Assn. Will Sue 


Gas Station Operators 


DETROIT.—The Southeastern re- 
gion of the Michigan Used Car 
Dealers Assn. has proposed to its | 
members that legal action be taken 
against used-car activities of gaso- 
line stations and individuals who 
consistently do business without a 
dealer license to avoid payment of 
tax receipts. 

At a dinner meeting last week, 
| Russell A. Malrick, general manager 
| for the association, told dealers that 
the association intends to file suit | 
against a number of such operators 
“since they are a reflection upon 
regular used-car business stand- 





* * * 


Import Bans and Weather 


Boost Canadian Prices 
OTTAWA, Ont. — Warm weather | 
and the tightening of restrictions | 
on U.S. automotive imports has 
boomed late model used car prices 
and demand far above levels of a 
few weeks ago, according to Cana- 
dian automobile dealers. | 
So great is the demand at present | 
that dealers are refusing to do busi- 
ness without a tradein, one report 
stated. Supply of late model stocks 
is said to be critical. Prewar mod- 
els are still popular and are very 
much in demand at new high levels, | 

it was declared. 
+ + * 


Detroit Auction Opens; 


Bidding Is Slow 

DETROIT. — Dealers attending | 
the first auction of Jerry Lynch 
and Warren McClure here last 
week showed a marked reluctance 
to buy late model stocks even 
though some units were said to 
have been offered at loss. 

Bidding was slow and some late 
model units were forced off the 
block by failure of bidders to offer 
acceptable prices. 


Hanika Named Manager 
Of Indianapolis Assn. 


INDIANAPOLIS. — A new pro- | 
gram of activities for the Indianap- 
olis Automobile [rade Assn., now 
in its 40th year, is 
announced by 
Paul A. Kuhn, 
president, and of- 
ficers of the or- 
ganization. As the 
initial step of re- 
vitalization a new 
fulltime manager 
has been ap- 
pointed. 

Thomas E. Han- 
ika, long identi- 

?. E. Haaike fied with various 
phases of the automobile trade and 





Indianapolis Star in 1916 to handle 


Hanika left the| ® 


publicity and promotion work for 
the Gibson Co., at that time Willys- 
Overland distributor in Indiana. He 


has 


continued in the automotive 


and automobile finance field since 


that time. 





new edition 
ready Now! 


1948 
consumer 
analysis 





Foods ® Drugs * Soaps 
Toiletries * Beverages 
Homes and Appliances 
Autos and Accessories 
General Cons. Goods 


The second annual Columbus Dis- 
patch Consumer Analysis is ready! 
—for agencies, manufacturers and 
distributors — a 220-page book 
revealing buying habits and 
brand preferences of consumers in 
rich central Ohio. 


if you sell, or plan to sell, in 
central Ohio, you need this book. 
It gives valuable market data — 
tells where consumers buy—and 
what. It compares 1948 brand 
popularities with 1947 — shows 
trends. A true sample of the 105, 
645 families in 100-square-mile 
Greater Columbus, it reflects buy- 
ing tendencies in a 12-county 
area, 


Yours for the asking .. . 
Just address “General 
Advertising.”’ 


a: es. 
COLUMBUS _ : 
IT Gada, 


Ohio's Greatest 
Home Newspaper 


Ci MS) lee he ed 


O'MARA & ORMSBEE, INC. 


New York, Chicago, Detroit, 
Tee OT ae ed 
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At N. Y. Dealers’ 25th Parle 





Hot Trade Problems 


Tackled by 


Davis 


(Continued from Page 1) 


their used cars, 


Ben T. Wright, | tions will not be tolerated—a loss of 


president of NADA, said that in-| franchise being the penalty. 


creased costs of doing business 
justify automobile dealers in seek- 
ing to obtain trade-ins. 


Davis estimated that the buy- 
ers’ market in new cars would 
not come for two years, while 
L. J. Buckland, automotive con- 
sultant, predicted that it would 
come in 15 months. 

Buckland forecast production of 
5,322,000 cars and trucks this year, 
while Davis expects output to be 
about the same as last year—4,- 
800,000. 

* * * 
DEFENDING dealer profits on 
used cars traded in, Wright said 
that much of it has been reinvest- 
ed in new buildings, improvement 
of existing buildings and the pur- 
chase of new service equipment. 

Other speakers included John W. 
Stokes. automotive tax expert, who 
warned dealers to oppose reimpo- 
sition of an excess profits tax. and 
Arthur C. Butler, director of the 
National Highway Users Confer- 
ence, who said that highway prob- 
lems may develop future sales re- 
sistance. 

At a directors meeting, Carl 
Fribley declared that automobile 
dealers face hard going in the 
vears ahead unless they do more 
than just sell automobiles. 

He said that the dealers earned 
high public regard for patriotic 
effort during the war and then 
threw that reputation away be- 
cause “a few of the boys were so 
busy counting the dollars that they 
had no time to be courteous or 
polite to the poor fellow whose 

only sin was that he wanted to buy 
something from them.” 

Fribley urged dealers to earn 
back public regard through com- 


munity work. 
o * * 


NOTHER speaker at the conven- 


tion was Charles A. Parson, 
president of the association, who 
called on the public “to look into | 
the dealers’ problems more fully 
before condemning them for things 
that are not their fault.” 

In making his argument against 
the permanent contract, Davis 
cited these Ford figures: 20 per- 
cent of Ford dealers have re- 
tained their contracts for more | 
than 25 years, 55 percent for more 
than 10 years and 12 percent of 
the franchises are owned or oper- 
ated by sons, widows, brothers or 
other close relatives of the orig- 
inal dealer. 

Under a _ permanent. contract, 
Davis said, many dealers would | 
continue to do their best. 

“But,” he added, “how many other 
dealers handling the same make of 
car in your particular city or cities 
near you would continue to give top 
representation if they had a per- 
petual or non-cancellable fran- 





chise?” 
* * . 

AVIS said that those dealers 

who became increasingly inde- | 
pendent toward their customers 
would give the product a bad name 
which would reflect against the | 
dealers who would do their best. 


“I further believe,” he asserted, 
“that a permanent sales agree- 





ment could not help but result in 
a lower standard of merchandis- 
ing and servicing automotive 
products, with resultant reduc- 
tions in profits all along the line. 
The entire industry would soon 
deteriorate. Good business is | 
based on healthy, lively competi- | 
tion.” | 
While opposed to the permanent 





was 
just as strongly an advocate of hav- 
ing safeguards against unfair ter- 
minations. He cited Ford’s griev- 
ance procedure setup and the dealer 
council. 
* * > 

URNING to the black market, 

Davis said that the industry as a 
whole must now pay for the sins of 
the few, and he suggested that the 
sooner the industry starts paying 
the better off it will be. 

Davis said he thought factories 
should: 

1. Go on record with all their 
dealers that black market opera- 


2. Periodically collect and pub- 
lish facts for the purpose of coun- 
teracting general public misinfor- 
mation or misunderstanding con- 
cerning dealers’ new-car sales 
transactions. 

3. Cooperate with local, state and 
national dealer associations in any 
effort designed to help dealers re- 
store public goodwill. 

4. Sell — not force — accessories 
with new car deliveries to dealers. 

He said that dealers should: 

1. Give fair used-car allowances. 


2. Make no distinction in new- 
car delivery preference or treat- 
ment. Give the clean-deal cus- 
tomer the same consideration as 
those who turn in their used car 
as part of the transaction. In 
special cases, many dealers will 


see the wisdom of even suggest- 





Cities Warned to Build 


Freeways to Survive 


PROVIDENCE, R. 1L.—Ameri- 
can cities must build freeways 
or die of economic strangulation, 
according to New Jersey State 
Highway Commissioner Spencer 
Miller jr. 

Pointing out that the very 
economy of cities is dependent 
more and more on highway 
transportation, he warned that 
cities will not survive as centers 
of business and industry unless 
such transportation is made safe, 
swift and economical. 





ing to new-car buyers that they 
sell their own used car to whom- 
ever they please. 

3. Sell, not force, accessories with 
new-car purchases. 

4. Be guided in all maximum 
charges by factory-suggested prices. 

5. Give good, reliable service at 
fair cost. 

6. Be courteous and helpful to all 
showroom visitors, regardless of the 
number of unfilled orders on the 
books. . 

* * 


S FOR the $1,000 car, Davis said 
that the $1,700 car of today is 


cheaper than the $1,000 car of 1941 
in terms of dollar value. To build 
a car that would sell for $1,000 to- 
day, he said, would involve such 
sacrifices in size, performance and 
appearance as to make volume 
sales of the car dubious. 


Davis considered speculation on 
how the price of new cars would go, 
but said that he did not know since 
it depended on the uncertain quan- 
tities of wages and the price of 
basic materials in the next year or 
two. 

He pointed out that much of his 
consideration to the speculative 

topics of the day must come un- 
der the heading of crystal-ball 
gazing—and that in some cases 
the ball was cloudy. 

As for the topic of the duration 
of the seller’s market, he said that 
ERP, defense preparation and the 
income tax cut had prolonged it for 
some time. 

He asserted that the car popula- 
tion today is 31,000,000 and that it 
could be 38,000,000 if all who wanted 
and could pay for cars, could get 
them. Then he speculated that on 
the basis of normal relationship of 
cars in use per 1,000 to the average 
per. capita disposable income, ad- 


justed for change in cost of living, 
it could be 42,000,000 by 1953. 
* . * 


HUS, WITH a shortage of 7,000,- 

000 cars and the likelihood of 
additional demand for 4,000,000 
more in five years, Davis speculated 
that the sellers’ market would ex- 
tend well into 1950 and possibly into 
1951, since, he said, production in 
1948 and 1949 is not expected to go 
much beyond that of 1947. 

(Car production in 1947 was about 
3,550,000. However, while total ve- 
hicle production is expected to be 
about the same this year, around 
4,800,000, some have speculated that 
car production will be up since 
trucks of some sizes are already in 
a buyers’ market.) 


As for the used-car market, Davis 
said that prices for year-old cars 
have increased 180 percent since 
1941; 200 percent for two-year-old 
—" and 500 percent for six-year- 
olds. 


These big increases, he said, make 
the market vulnerable to sudden 
economic shifts or sudden influx of 
new cars. But, since neither of 
these two factors appears likely, he 
said he saw no cause for serious 
concern over drastic wholesale de- 
flation of used-car prices in the im- 
mediate or foreseeable future. 












Yes, it’s quick, extra profit i in your pocket every 
time you sell an application of Flintkote Under- 
body Protective Coatings. 

For every car owner will immediately recog- 
“accessory.” 
out to him these six important reasons why his 


nize the value of this 


ear should have it. 


/ 


inate rattles, and that 


2 


DEADENS NOISE. Spray it on the undersides 
of hood, fenders, splash pans, etc., to elim- 


PREVENTS RUST AND CORROSION. Water- 
splash and road salts cause fast deteriora- 
tion where you don’t see it, unless protected 


Just point 


Don't fail to take advantage 
of this sales-producing help. 
Ask your Flintkote Distributor 
to supply you next time 

he calls. Or, write us 

today. We'll send the 
material immediately. 


“tinny” sound. 


by underbody coating. 


CUSHIONS AGAINST FLYING GRAVEL AND 
ROAD CHEMICALS. Stones thrown by wheels 


cut right through thin underbody paints . . . 


but not 
Coatings. 


¢ 


GOES ON FAST... 


5 


Car is back in service 


6 ONE APPLICATION LASTS—for life of car. 


See what we mean? Six important reasons why 
your customers should be quick, easy prospects 


on Flintkote Underbody 


Get these extra profits. Waste no time getting 
full information. Write us today . 
“spray-on that pays-off!” 


soon to feature this 


Zt 
FLINTKOTE (a 
Underbody, Protective Coating 


Flintkote Underbody 


SEALS UNDERBODY AGAINST DUST, DRAFTS 
AND MOISTURE. Drivers generally welcome 
this healthful advantage. 

AND IT'S THERE TO LAST! 
You can apply coating in about an hour. 


Protective 


the same day. 


Protective Coatings.’ 


. and plan 


@ Doorway Banners 
@ Window Streamers 

@ imprinted Folders 

@ Imprinted Letters 

@ Tie-on “Protection” Shield 
@ Colorful Posters 


@ and enthusiastic 
co-operation from your 
Flintkote Representative 
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THE FLINTKOTE COMPANY, Industria! Products Division 
30 Rockefeller Plaza, New York 20, N. Y. 


ATLANTA ® BOSTON © CHICAGO HEIGHTS * DETROIT ¢ LOS ANGELES 


TORONTO * MONTREAL 
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Used Car Auction Prices 





‘41 eae deluxe sedan, 1, $1,050; 
ALBANY, N. Y. $950. 
(Tim Anspach’s Dealer Auto Auction. | "40 Master deluxe sedan, 1, $870. 
Sale every Monday. Prices are for sale of | '39--Deluxe sedan, 1, 85. 
May 24.) CHRYSLER 
(Market is steady on ‘478 and ‘48s. '48—Windsor convertible, 1, $3,230. 
Prewars and '46s off $50 per unit. Sold '47—New Yorker club coupe, 1, $2,435. 
78 out of 118 offerings.) '47—Windsor sedan, 1, $2,400. 
BUICK '41—-Windsor business coupe, 1, $810. 
'48—Super sedanette, 1, $3,035. 1—Royal sedan, 1, $1,100. 
*48-—Special sedan, 1, $2,685. '40—-Windsor convertible, 1, $995. 
'47—Super convertible, 1, $2,825; 1, $2,650. DODGE 
*47—RM convertible, 1, $2,750; 1, $2,730. '48—Deluxe business coupe, 1, $2,050. 
'46—RM sedanette, 1, $2,130. '47—Custom sedan, 1, $2,075; 1, $2,210; 
‘46—Super sedanette, 1, $2,260. 1, $2,160. 
1—RM sedan, 1, $950. '46—Custom sedan, 1, $1,725. 
‘41—-Super sedanette, 1, $1,130. '42—Custom convertible, 1, $1,200. 
CHEVROLET ’41-—Custom sedan, 1, $660; 1, $900. 
'48—FM sedan, 1, $2,270; 1, $2,325 *40—Deluxe sedan, 1, $875; 1, $580 
'48—FM convertible, 1, $2,500. FORD 
'48—-FL sedan, 1, $2,320. '48—SD sedan, 1, $2,250; 1, $2,000; 
*47—SM sedan, 1, $1,830. 1, $2,100. 
'47—F™M sedan, 1, $1,900. '48—8D convertible, 1, $2,350. 
'47—FL aerosedan, 1, $2,200. '48—Half-ton pickup, 1, $1,680. 
'46—SM sedan, 1, $1,685. '47—SD station wagon, 1, $2,150. 
'42—-Special deluxe sedan, 1, $1,180 '47—SD convertible, 1, $2,250. 
$1, 150. '46—SD club coupe, 1, $1,610. 





'42—Master deluxe sedan, i, 





REAR SEAT 
SPEAKER 


3-WAY 
CONTROL 


® Front Alone 
® Rear Alone 
@ Both Together 


DOUBLES Auto Radio Pleasure! 
ELIMINATES Front Seat Blast! 


Offer your customers complete auto radio reception 
with the most modern, acoustically engineered, beau- 
tiful chrome design rear-seat speaker on the market. 
Fits ALL cars—each unit is complete — easily and 
quickly installed—fully ee Order direct, or 
write for further details 

2% on cash with order 


ONLY $5 50 
C.0.D. Shipments F.0.8. Detroit 


JOHNNY MOTOR SALES, Inc. 


12040 Jos. Campau Detroit 12, Mich. 
MEMBER OF H.A.D.A. 





Dealers 
Discounts: | to I! units—33'4% 


12 of more—0Y, 





'46—SD convertible, 1, $1,720. 
’41—-SD sedan delivery, 1, $350. 
'30—Model A sedan, 1, $90. 
FRAZER 
-(F-47) sedan, 1, $1,625. 
HUDSON 
'47—Commander sedan, 1, $1,800. 
'46—Commodore Six sedan, 1, $1,450. 
LINCOLN 
'47—Custom sedan, 1, $2,500. 
MERCURY 
Convertible, 1, $1,880. 
NASH 
sedan, 1, $1,585. 
OLDSMOBILE 
sedan, 1, $2,675. 
convertible, 1, $2,800. 
sedanette, 1, $2,350. 
sedanette, 1, $2,100. 
sedan, 1, $1,920. 
club coupe, 1, $780. 
PACKARD 
'48—Clipper (8) convertible, 
LYMOUTH 
'48—SD business coupe, 1, $2,070. 
'48—-SD sedan, 1, $2,275; 1, $2,300. 
'47—SD club coupe, 1, $1,910. 
'41—Deluxe sedan, 1, $880. 
*40—-Deluxe business coupe, 1, $610. 


‘47- 


"47 
*46—*'600"' 


*48—-(68) 
"47—(98) 
'47—(76) 
"47—(66) 
"46—(66) 
*40—(76) 


1, $3,250. 


'48—(8 sedanette, 1, $2,925. 

'48—-(6) convertible, 1, $3,000. 

'47—Torpedo (8) sedan, 1, $2,280. 

'47—Streamliner sedan, 1, $2,410. 

'42—(6) sedan, 1, $1,000 

*41—(6) convertible, 2, $950; 1, $985. 
STUDEBAKER 

'47—Commander club coupe, 1, $2,275. 


LOS ANGELES 


(California Automotive Dealers Wholesale 
Prices are 


Auction. Sales twice weekly. 

for week of May 17.) 
(Market shows clean older models 
harder to find. Prices are firm but 
older cars dropping. Buyer resistance 
keeps prices at same level on few late 
models offered. Late model shortage is 
keeping sales down. Sold 59 out of 148 
offerings.) 

BUICK 

*46—Super sedan, 1, $2,240. 

*46—Super station wagon, 1, $2,205. 

'42—-Special sedanette, 1, $1,195. 


'41—Super club coupe, 1, $1,285; 1, $1,185. 


*40—RM club coupe, 
'39—Century sedan, 1, $565; 
’*39—-Century coupe, 1, $620. 
ADILLAC 
'40—(62) sedan, 1, $985. 
CHEVROLET 
'47—SM club coupe, 1, $2,070. 
'47—-FM convertible, 1, $1,975. 
'47—F'M club coupe, 1, $2,065. 
'46—F'M sedan, 1, $1,770; 1, $1,690. 
'42—-SD sedan, 1, $1,165. 
*41—-Sedan, 1, $1,035; 1, $995. 
'40—Sedan, 1, $925; 1, $900; 1, $660; 


1, $1,050. 
1, $655. 


1, $955. 
'"39—Sedan, 1, $725; 1, $660. 
CROSLEY 
*41—Panel, 1, $110. 
DE SOTO 


'41—Sedan, 1, $215. 
'37—-Sedan, 1, $365. 
DODGE 
*36-——Coupe, 1, $185. 
FORD 

"47—SD club coupe, 1, $1,900; 1, $1,795. 
*46—Deluxe sedan, 1, $1,595; 1, $1,537. 
"36—Sedan, 1, $245. 
*34—Coupe, 1, $120. 

LINCOLN 
*39—Zephyr sedan, 1, $125. 

MERCURY 
'47—Convertible, 1, $2,200. 
*40—Sedan, 1, $765. 

NASH 
sedan, 1, $1,570 
OLDSMOBILE 

'41—-(76) sedan, 1, $1,045. 
*40—(70) club coupe, 1, $955. 
*39—(70) sedan, 1, $130. 


'46—"'600"" 














PECKAT AIRFORM 
List Price $22.50—Dealer’s Cost, 
$13.50, f.0.b. Maywood, Illinois. 








PECKAT AIRFORM CHROME 
List Price $26.00—Dealer's Cost, 
$15.60 (Slightly higher west of Rockies) 






exclusive patented 


brackets... 


Patent No. 2,180,909 
Other Pats. Pending 


oF Shuile Beller 


Featuring curved aluminum surfaces 


for greater rigidity and beauty... 


A ” 
clamp-on 


2-way adjustability— 


one model fits most cars. Vibrationless 
and silent at all speeds. The 
AIRFORM is a developement of 
PECKAT—leading manufacturer of 


auto shades for over nine years. 


CHARLES PECKAT MANUFACTURING CO. 
MAYWOOD, ILLINOIS 
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'46—Windsor sedan, 


'48—Club coupe, 





"47 
*41—-Sedan, 





Average Used Car Prices 


(Compiled by Automotive News) 


$1,488 $1,422 


March 


May (to date) ae 





(The above 


1948 
1947 
1946. 
1942 
1941. 
1940 


April 
1948 


$2,352 
1,945 
1,618 


May 1948 
(to date) 


$2,484 
2,025 
1,695 
1,029 
913 
780 


Model 


912 


Overall 


Average 


$1,488 


figures are averages of used car auction prices, all 


makes and models, carried regularly in Automotive News.) 


'38—Sedan, 1, $585. 
'41—(98) sedan, es ‘$1, 095; 1, $1,065. 
PACKARD 
'42—-Custom sedan, 1, $980. 
'37—(120) sedan, 1, $110. 
PLYMOUTH 
'47—Deluxe sedan, 1, $1,880. 
'46—SD sedan, 1, $1,475; 1, $1,465. 
'41—SD club coupe, 1, $1,050. 
'40—Sedan, 1, $700; 1, $705. 
'39—Sedan, 1, $675. 
'37—Sedan, 1, $365; 1, $55. 
'35—Sedan, 1, $130. 
PONTIAC 
'40—(6) coupe, 1, $645; 1, $810 
STUDEBAKER 
*41—Commander sedan, 1, $915. 


CORRY, PA. 


(Corry Auto Auction. 
day. Ray Austin, auctioneer. 
for sale of May 22.) 

(Market shows °46s and ‘47s slightly 
off from levels of previous week. Pick- 
ups have settled to a new level about 
$25 below earlier highs. Demand re- 
mains very strong, but buyers are re- 
sisting previous highs.) 


BUICK 
'48—Super sedan, 1, $3,130. 
'47—RM sedan, 1, $2,375. 


CHEVROLET 

'48—-FM sedan, 1, $2,230. 

'48—FL aerosedan, 1, $2,375. 

‘47—F™M convertible, 1, $1,850; 1, $1,910; 

1, $2,240. 

‘47—FM sedan, 1, $1,875; 1, $2,125; 
1, $1,840; 1, $1,880; 1, $1,980; 
1, $2,120. 

SM sedan, 1, $1,655; 1, $1,650 
1, $1,560; 1, $1,600. 

*46—Pickup, 1, $1,300. 

'42—Sedan, 2, $1,100; 1, $1,150 

'41—Club coupe, 1, $1,100. 

'40—Sedan, 1, $800. 

'39—Sedan, 1, $560. 

'36—Coupe, 1, $175. 


CHRYSLER 
'46—Sedan, 1, $1,880. 
DE SOTO 
*39—Sedan, 1, $725. 
DODGE 
‘47—Club coupe, 1, $2,000. 
*41—Sedan, 1, $1,095. 
*39—Sedan, 1, $575. 
*39—Club coupe, 1, $580. 
FORD 
-1-ton pickup, 1, $1,610; 
—Convertible, 1, $2,250; 
1, $2,400; 1, $2,025. 
"47—Convertible (8), 1, $1,855; 
*46—Sedan, 1, $1, 575; 1, $1,525. 
*41—Coupe, 1, $920. 
*40—Sedan, 1, $765. 
'40—Pickup, 1, $600. 
HUDSON 
‘47—-Sedan, 1, $1,710. 
MERCURY 
1, $1,625; 1, $1,600. 
NASH 
'47—Sedan, 1, $1,690; 1, $1,540. 
PACKARD 
1, $820. 
OLDSMOBILE 
—Convertible, 1, $2,175. 
'38—Sedan, 1, $450. 
PLYMOUTH 
Sedan, 1, $1,440; 1, $1,475; 
1, $1,700. 
*41—-Sedan, 1, $960. 
*40-—Sedan, 1, $650; 1, $490. 
PONTIAC 
"47—(6) sedan, 1, $1,850; 1, $1,825 
STUDEBAKER 
Sedan, 1, $1,975. 
Coupe, 1, $610. 
Coupe, 1, $375. 
MISCELLANEOUS 
-International am 1, $1,560 
'46—Willys Jeep, $630. 
GMC half- , ‘pickup, 3» 


WICHITA FALLS, TEX. 


(Wichita Falls Auto Auction. H, 
Cook, owner. Sale every Tuesday. 


°46— 


"48 
"48 


1, $1,670. 
1, $2,210; 


1, $1,850 


'46—Sedan, 


'42—-Sedan, 


$1,360. 


| are for sale of May 25.) 


(Sold 41 cars out of 98.) 
BUICK 
‘48--RM sedanette, 1, $3,550 
'47-—-Super sedan, 1, $2,450. 
CHEVROLET 
‘48—-SM club coupe, 1, $2,235. 
‘48—-FM sedan, 1, $2,350. 
‘48-—-FL sedan, 1, $2,580. 
‘48—-FL aerosedan, 1, $2,575; 
(N) 1, $2,250. 

‘47—-FL aerosedan, 1, $2,220; 1, 
1, $2,050. 
'47—Half-ton pickup, 1, 
'46-——-F'M sedan, 
'46—-Station wagon, 1, $1 600 

'41-—Deluxe sedan, 1, $815. 
CHRYSLER 
48-—-Town & Country sedan, 1, 
1, $1,880 
DE SOTO 
*48—-Custom sedan, 1, $2,850 
'40-—Sedan, 1, $650. 
DODGE 
1, $2,650. 
FORD 
*48—-SD convertible, 1, $2,375 
'48—-SD sedan, 1, $2,205. 
'46—SD sedan, 1, $1,690; 
1, $1,685 
"42—SD sedan, 1, $870. 
*41—Convertible, 1, $1,250 
*40—Sedan, 1, $555. 
*38—Sedan, 1, $385. 
HUDSON 
1, $1,650. 
MERCURY 
1, $1,870. 
1, $700; 1, $875. 
PLYMOUTH 
‘47—SD sedan, 1, $1,620. 
'46—SD sedan, 1, $1,500; 
1, $1,250. 


1, $2,250; 
$2,170; 


$1,710; 1, 
1, $1,880. 


$1,785. 


2,885 


1, $1,600 


'47—Sedan, 


Sedan, 


1, $1,550; 


'39-—-Sedan, $430. 


Sale every Satur- 
Prices are 


1, $1,525; 


ees 


| 
| 
| 








PONTIAC 
*48—-Sedan, 1, $2,985. 
*41—(8) Sedan, 1, $800. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. 
Monday. Prices are for May 24.) 
(Market showed 143 cars sold out of 
216 offerings.) 
BUICK 


'47——-Super convertible, 1, $2,725. 

'47—RM sedan, 1, $2,325. 

'47—Super sedanette, 1, $2,150. 

'40—RM sedan, 1, $1,025. 

'40—Super convertible, 1, $1,075. 

'40—Special sedan, 1, $660. 
CADILLAC 

'47—(62) convertible, 1, $4,250. 

'42—(62) sedan, 1, $1,810. 

(Continued on Page 33, Col. 1) 


FACT 


Facts are needed by thought- 
ful automobile men for the in- 
telligent management of their 
business—but how is one to get 
at the facts? 


Here is a suggestion. Get the 
habit of reading AUTOMOTIVE 
AND FINANCE FACTS month- 
ly. Prepared by the AMERICAN 
FINANCE SERVICE and cir- 
culated privately to the top men 
in the automotive and finance 
industries, AUTOMOTIVE AND 
FINANCE FACTS is the 
monthly summary of what you 
MUST know .about the ever- 
changing trends that affect your 
business. 


You will welcome intelligent 


aid in the period just ahead..- 


Because our business is fore- 
casting automobile value trends 
for automotive and finance com- 
panies our reports give you the 
fastest possible warning of any 
trend that may affect your busi- 
ness. 


Of special interest to automo- 
bile dealer members; this 
month’s issue contains a quick 
appraisal guide which was de- 
veloped at the request of many 
dealer members who have re- 
cently started retailing their 
own trade-ins, and have found 
it necessary to change their 
appraisal policy when trading 
for cars to offer critical retail 
buyers. 


Servicing memberships and 
circulating AUTOMOTIVE AND 
FINANCE FACTS is a non- 
profit activity of the AMBRI- 
CAN FINANCE SERVICE. AU- 
TOMOTIVE AND FINANCE 
FACTS is distributed solely for 
the information of our members 
and has no business program of 
its own to promote. 


Mail your check for ten dol- 
lars to the address below today. 
You will receive the current 
issue by return mail and any 
special bulletins that may be 
issued by the AMERICAN F'- 
NANCE SERVICE during your 
years membership. As a mem- 
ber, all our facilities for infor- 
mation will be available to you 
upon request. 


American Finance Service 
Serving Auto Sales and Finance 


Companies 
P.O. Box 71 Miami 1, Florida 


Sale every 
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Used Car Auction Prices 





(Continued from Page 32) 


'41—(62) sedan, 1, $1,685. 
"41—(61) sedanette, 1, $1,400. 


CHEVROLET 
'48—FL aerosedan, 1, $2,400. 
i8—F™M sedan, 1, $2,250. 
'48—%-ton stake truck, 1, $1,600. 
'47—FM club coupe, 1, $1,750; 1, $1,850. 
i7—FM convertible, 1, $2,125; 1, $1,800; 
1, $2,150; 1, $2,250. 
'47—FM sedan, 1, $2,200; 1, $1,850; 
1, $2,010. 
'46—SM sedan, 1, $1,565. 
'41—SD sedan, 1, $1,210; 1, $1,100. 


CHRYSLER 
'48—Windsor sedan, 1, $2,875. 
‘41—New Yorker sedan, 1, $1,150. 
DODGE 


'48—Half-ton pickup, 1, $1,610. 
'48—Deluxe sedan, 1, $2,450. 
'47—Deluxe sedan, 1, $1,875. 
'47—Half-ton canopy express, 1, $1,475. 
FORD 
'48—SD sedan, 1, $2,000; 1, $2,025. 
'48—F-1 (6) %-ton pickup, 1, $1,605; 
1, $1,610. 
'48—SD club coupe, 1, $1,900. 
'46—SD station wagon, 1, $1,800. 
46—Deluxe sedan, 1, $1,390. 
'40—(Special built) convertible, 

HUDSON 
'48—Sedan, 1, $2,550. 

MERCURY 
'47—Convertible, 1, $2,100; 1, $2,250. 
'47—Sedan, 1, $1,950. 

OLDSMOBILE 
'46—(76) sedan, 1, $1,600; 1, $1,500. 
'35—Convertible, 1, $335. 
PACKARD 
'40—Convertible, 1, $800. 

PLYMOUTH 
'48—SD station wagon, 1, $2,450; 1, $2,325. 
'41—SD sedan, 1, $750; 1, $725. 
'41—SD station wagon, 1, $1,145. 
'39—Business coupe, 1, $550. 
'35—Sport coupe, 1, $450. 

PONTIAC 
'48—Streamliner (6) sedan coupe, 1, $2,600. 
'47—Torpedo (6) convertible, 1, $2,600. 
'47—Streamliner (8) sedan coupe, 1, $2,275. 
'47—Torpedo (6) sedan coupe, 1, $2,135. 
'41—(6) sedanette, 1, $875. 

STUDEBAKER 
'39—Sedan, 1, $360. 

WILLYS 
'46-—Station wagon, 1, $1,410. 

'46—Jeep, 1, $775. 
37—Sedan, 1, $70. 
MISCELLANEOUS 
'25—-Gardner touring car, 1, $400. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. 
every Friday. Prices are for May 21.) 
(Market is good. Sold 161 cars out of 
246 offerings.) 
BUICK 
'48—Super convertible, 1, $3,300. 
'47—Super sedanette, 1, $2,400. 
‘46—Super sedan, 1, $2,175; 1, $2,225. 
'46—RM sedan, 1, $2,250. 
'41—-Special sedanette, 1, $750. 
CADILLAC 
'47—Convertible, 1, $4,000. 
"47—(62) sedan, 1, $3,700. 
CHEVROLET 
48—FL aerosedan, 1, $2,455; 1, $2,500. 
48—FM sedan, 1, $2,250; 1, $2,275; 
1, $2,300; 1, $2,350. 
‘47—FL aerosedan, 2, $2,000; 1, $2,130; 
1, $2,170; 1, $2,175. 
*46-——-SM sedan, 1, $1,575; 1, $1,400. 
*41—Convertible, 1, $1,110. 
*41—Club coupe, 1, $1,075. 
CHRYSLER 
*46—Windsor sedan, 1, $2,110. 
'42—Sedan, 1, $800. 
DE soTOoO 
'48—Custom sedan, 1, $2,900. 
'46—Sedan, 1, $1,830. 
DODGE 
'48—Custom sedan, 1, $2,570; 1, $2,300. 
'48—Convertible, 1, $2,750. 
'46—Half-ton panel, 1, $1,200. 
'46—Sedan, 1, $1,650. 


1, $1,750. 


'48—SD sedah, 1, $1,910; 1, $2,000; 

1, $2,030; 1, $2,135. 
'48—-SD club coupe, 1, $2,175; 1, $2,230. 
'47—Convertible, 1, $1,875. 
'46—SD sedan, 1, $1,150; 1, $1,550; 

1, $1,650; 1, $1,450; 1, $1,510. 
‘42—Sedan, 1, $1,050. 
'41—Sedan, 2, $900. 

HUDSON 
'47—Sedan, 1, $1,400; 1, $1,800. 
‘46—Club coupe, 1, $1,200. 

LINCOLN 
'49—Sport sedan, 1, $3,710. 

MERCURY 
'49—Sedan, 1, $3,175; 3, $3,200. 
'48—Sedan, 1, $2,225. 
46—Sedan, 1, $1,525; 1, $1,460. 

PACKARD 
'42—Sedan, 1, $800. 

PLYMOUTH 
'48—SD sedan, 1, $2,190; 1, $2,250; 
1, ° l 
'47—Club coupe, 1, $1,800; 1, $1,825. 
'46—SD sedan, 1, $1,450. 
'42—-Sedan, 1, $740. 

PONTIAC 
'48—Streamliner sedan, 1, $2,900. 
'48—Club sedan, 1, $2,690. 

'47—(6) sedan, 1, $2,300. 

'46—(6) sedan, 1, $1,750. 

'41—-Sedanette, 1, $810. 
STUDEBAKER 

'48—Half-ton pickup, 1, $1,525. 

'48—Champion convertible, 1, $2,600 

47—Coupe, 1, $2,080. 

'41—Sedan, 1, $737.50. 

WILLYS 
48—Panel delivery, 1, $1,625. 
48—Station sedan, 1, $2,200. 
48—-Jeep, 1, $1,050. 
46—Jeep, 1, $810. 


LOUISVILLE 


(Auto Auction Sales. Auction every Tues- 
day. Prices are for sale of May 25.) 
(Sales are very good. Dealers report- 
ing pickup in retail. New ’49 Mercurys 
and Lincoins took $200 to $400 dip. 
*48s, all lines, holding firm with prices 
of past weeks. R. V. Martin, auction- 
eer. Sold 71 cars out of 149.) 
BUICK 


47—Super convertible, 1, $2,675. 
41—Super sedan, 1, $1,230. 

CHEVROLET 
'48—FM sedan, 1, $2,335. 
47—FL aerosedan, 1, $2,150. 
47—-FL sedan, 1, $1,870. 
46—SM sedan, 1, $1,500. 
42—FL aerosedan, 1, $1,205. 
'41—SD sedan, 1, $720; 1, $825; 1, $925. 
'40—SD sedan, 1, $800. 

CROSLEY 

'$¢6—Sedan, 1, $420. 


Sale 


DODGE 
’47—Custom sedan, 1, $2,000. 
'39—Sedan, 1, $425. 

FORD 
'48—SD sedan, 1, $2,250. 
'47—SD sedan, 1, $1,840. 
'47—SD sedan, 1, $1,510. 
'41—SD sedan, 1, $805; 1, $950. 
*40—SD sedan, 1, $575; 1, $785. 

LINCOLN 


*49—Cosmopolitan sedan, 1, $4,500. 
MERCURY 


'49—Sedan, 1, $3,260. 
OLDSMOBILE 
'47—(76) sedan, 1, $2,275. 
'42—(76) sedan, 1, $910. 
PACKARD 
*48—Clipper sedan, 1, $2,810. 
PLYMOUTH 
‘48—SD sedan, 1, $2,250. 
‘47—SD sedan, 1, $1,890. 
'46—SD sedan, 1, $1,325. 
*41—Sedan, 1, $1,095. 


TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 
day. Prices are for sale of May 27.) 


(Market shows price trend downward. 
Dealers are reluctant about buying. All 
agree there is too little retail trade. 
Sold 52 out of 122 offerings.) 


BUICK 
'47—Station wagon, 1, $2,300. 
'47—Special sedan, 1, $2,175. 
'46—Sedan, 1, $2,075; 1, $2,175; 1, $2,155; 
1, $2,125. 
'42—Convertible, 1, $1,355. 




















| 
CADILLAC 

'41—(62) sedan, 1, $1,400. 
CHEVROLET 

48—-FL aerosedan, 1, $2,500 

‘47—FM elub coupe, 1, $1,945. 

‘47—FL sedan, 1, $2,100. 

‘47—FL aerosedan, 1, $2,050; 1, $2,135. 

'47—FL sedan, 1, $1,985. 

‘47—SM sedan, 1, $2,035. 

'46—SM sedan, 1, $1,535. | 

'46—F™M club coupe, 1, $1,625. | 

'41—SD sedan, 1, $1,035. 

'41—SD club coupe, 1, $1,080. 

'40—Sedan, 1, $800. 
CHRYSLER 

'47—Town & Country sedan, 1, $2,400. } 


DODGE 
'48—Pickup, 1, $1,675. 
'47—Custom sedan, 1, $1,965. 
'41—Sedan, 1, $850. 
FORD 
’48—SD chib coupe, 1, $2,200. 
'48—Sedan, 1, $1,995. 
'47—Sedan, 1, $1,725; 1, $1,775; 1, $1,800. 
'46—SD sedan, 1, $1,585. 
'46—Business coupe, 1, $1,395. 
'41—Sedan, 1, $790. 
'40—Sedan, 1, $735. 
HUDSON 
'48—(8) sedan, 1, $2,675; 1, 
LINCOLN 
*49—Club coupe, 1, $4,000. 
MERCURY 
'49—Sedan, 1, $3,200. 
'40—Sedan, 1, $815. 
OLDSMOBILE 
'46—(76) sedan, 1, $1,840. 
'46—(98) sedan, 1, $2,150. 
'41—(66) sedan, 1, $995. 
'40—Sedan, 1, $585. 
*39—Coupe, 1, $535. 
PLYMOUTH 
*48—SD sedan, 1, $2,275; 1, $2,220. 
'47—SD sedan, 1, $2,075; 1, $2,060. 
'46—Sedan, 1, $1,635. 
PONTIAC 
'47—(8) sedan, 1, $2,175. 


$2,720. 


on 


SCAWEAVE 


New Upholstery Fabric That’s Miles 


Ahead of the Fabrics You’ve Known 


SUDDEN stop —a sudden swerve — but no disastrous 


skidding slides from the seats if they’re SEAwEAveE! 


7, 1948 


'47—(8) convertible, 1, $2,385. 
'46—Sedan, 1, $1,735. 
'41—Sedan, 1, $860. 


INDIANAPOLIS 


(Ken Schaefer, Inc. Auction every Thurs- 
Prices are a partial listing for sale 


day. 
of May 27.) 
BUICK 
'48-—Super convertible, 1, $3 485. 
'48—-RM convertible, 1, $3,475. 
'48-——Super sedan, 1, $3,240. 
'47—Super convertible, 1, $2,875; 1, $2,550 


| '46—Super convertible, 1, $2,175 


'46—Special sedan, 1, $2,060. 

CADILLAC 
'48—(61) sedan, 1, $4,900. 
*42—Sedan, 1, $2,030. 

CHEVROLET 
'48—FL sedan, 1, $2,410; 1, $2,390; 

1, $2,320. 

*48—SM club coupe, 1, $2,300. 
'47—FL sedan, 1, $2,090; 1, $2,055. 
'46—-FL sedan, 1, $1,800. 
*42—-Sedan, 1, $1,060. 
'41—Sedan, 1, $995. 

CHRYSLER 
'47—Town & Country sedan, 1, 
'47—New Yorker sedan, 1, $2,500 
*47—Sedan, 1, $2,145. 

CROSLEY 


*48—Convertible, 1. $775. 
'47—Sedan, 1, $516. 
FORD 

'48—SD sedan, 1, $2,170; 1, $2,050; 
1, $2,000 

'48—(6) sedan, 1, $1,925. 

'47—SD sedan, 1, $1,910; 1, $1,710; 
1, $1,600. 

'46—Sedan, 1, $1,575. 

'41—-Sedan, 1, $765. 

'40—Sedan, 1, $880; 1, $775. 

HUDSON 


*48—(8) sedan, 1, $2,710. 


$2,675 


Leet 
Siitiwes os 
Fei ce at 


SeaweaVe Slides easily for comfort —but it’s not too slick 


for safety. 


That’s part of what makes Seaweave the finest car fabric 


we’ve known. The rest is durability: Seaweave will last the 
life of the car. And comfort. And quick and easy cleaning. 


And ease on clothing. And stunning new beauty of weave, 


of pattern, of color. 


LINCOLN 
*49—Cosmopolitan sedan, 1, $4,310 
| '48—Convertible, 1, $3,450. 
MERCURY 
*49—Sedan, 1, $3,130; 1, $3,100. 
*48—Club coupe, 1, $2,150 
'48—Sedan, 1, $2,125. 
'46—-Convertible, 1, $1,725. 
OLDSMOBILE 
7—(98) sedan, 1, $2,600 
*46—(76) sedan, 1, $1,860 
PACKARD 
47—-Sedan, 1, $1,865. 
PLYMOUTH 
‘48-——SD sedan, 1, $2,215 
| '47-——SD sedan, 1, $1,835 
'46—-Sedan, 1, $1,630; 1, $1,450 
'42—Sedan, 1, $860. 


| '41—Sedan, 1, $995; 1, $775. 
STUDEBAKER 
*48—Land Cruiser sedan, 1, $2,810. 


'48—Champion convertible, 1, $2,610. 
'47—Regal sedan, 1, $2,100. 
'47—Champion sedan, 1, $1,910; 1, $1,870. 
| WILLYS 
‘47-—-Station wagon, 1, $1,405; 1, $1,410. 


No Bargain for ‘Hot Car’ 


| ROCHESTER, N. H.—(UTPS)— 
| Local police were indebted to Fred 
A. Couture, automobile dealer, for 
the capture of a juvenile who had 
| stolen a 1948 Chevrolet coupe in 
| Bridgeport, Conn. The dealer be- 
|ecame suspicious when the youth 
tried to sell him the car for $1,450, 
but told him he would meet him 
at a local hotel with the money. 
Meanwhile, the authorities were 
notified and arrested the boy, who 
admitted he had taken the new 
ear from a Bridgeport parking lot. 


| 
| 
| 
| 
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° 
Car, Truck Output Estimates 
2 
By Automotive News 
PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 
Week Week dan. 1 
Ended Same Ended Total to 
June 5, Week May 29, May, June 7, 

1948 1947 1948* 1948* 1947* 

CHRYSLER .......... 16,544 16,352 317,186 

Os. otic oie welvs. cas 2,301 3,168 43,706 

a A 1,715 2,450 30,847 

SD ccche shen ¢ deus oles 5,152 6,018 90,805 

Plymouth baits 71,376 ‘cate 4,716 151,828 

ET Sao Sukschat divas 8,432 14,768 9,070 26,276 323,188 

RR Mw atsdive weak hae 4 5,197 11,776 4,906 12,098 255,486 

Re rye eee 861 599 993 3,660 13,390 

EN. | 5:55. ba 'n:binw's« 2,374 2,393 3,171 10,518 54,312 

GENERAL MOTORS . 27,732 30,378 34,854 111,924 607,634 

aS os chins os 5,067 5,367 6,154 © 21,504 108,244 

ID ic Sels.. bs. 6 0 eRe 1,247 1,305 1,694 6,536 24,592 

Chevrolet ............ 18,709 15,594 16,904 50,444 298,227 

Oldsmobile 3,408 8,895 4,791 15,237 $2,137 

BOMING ois visa rv cccses 4,301 4,217 5,311 18,203 94,434 

KAISER-FRAZER 3,113 2,274 3,984 18,146 39,441 

PSS RP ee 1,020 1,206 1,529 6,989 20,290 

SE se db eUiss desde 2,093 1,068 2,455 11,157 19,151 
CROSLEY 618 389 772 2,908 7,759 12,873 
HUDSON ............. 2,583 2,486 3,369 12,667 54,312 58,991 
as ocd’ 6.avdiv ete 2,248 2,225 2,810 11,261 51,443 58,436 
DEED sos Gocveeee 1,672 1,040 2,236 8,368 19,261 36,394 
STUDEBAKER 3,184 2,442 3,320 14,277 53,617 71,227 
WILLYS?+ 204 344 302 1,784 13,711 14,628 
Total Cars, U. S. ... 49,786 72,890 60,717 224,463 1,487,552 1,519,558 

+Station wagons. *Revised. 


COMMERCIAL CARS 
(U, 8, PRODUCTION ONLY) 


Week Week dan. 1 dan, 1 
Ended Same Ended Total to to 

dune 5, Week May 29, May, dune 7, June 5, 

1948 1947 1948* 1948* 1947* 1948* 

CHEVROLET ......... 6,774 1,382 9,306 34,206 128,729 172,952 
CROSLEY ............ 31 78 52 206 1,104 1,529 
DIAMOND T 201 287 227 1,079 7,081 6,166 
EES Noes Gnwe anaes ae 3,544 aT 5,502 715,028 65,541 
FEDERAL ............ 73 244 74 335 4,104 2,525 
ED lis fai de cseew 5 hiss 6,133 6,117 7,489 30,609 135,747 148,156 
EE nds 64.04.4600 604-4 1,268 716 1,918 6,422 31,075 35,330 
SEEEES «4.5 6-05 00:06 0. nego 45 ae oan 2,331 Pe 
INTERNATIONAL 2,843 3,240 3,606 14,519 64,917 78,724 
PE! Leese 207 436 287 994 9,101 6,090 
REL 3.) Woe hed ed's csa'ses eht 478 289 1,144 10,484 6,739 
STUDEBAKER 670 1,357 - 895 2,842 29,205 24,818 
MEE: | Vcc b0e reed ees's 208 360 205 1,029 8,205 6,175 
REED |< o:4:4:0:0:k6 Aaie's.6:0 2,016 1,806 2,581 10,087 39,231 53,150 
MISCELLANEOUS 326 515 416 1,664 8,841 9,082 
Total Trucks, U. S. . 20,750 20,605 27,795 110,688 550,133 616,977 





Total Cars, Trucks 
U. 8. 


eee eer ee) 


.. 15,762 98,741 


835,101 2,037,685 2,136,535 


19,222 110,093 104,573 


92,824 354,323 2,147,778 2,241,108 


*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, etc. 





Dealers Are Doing It 


Safety Efforts Spurt Since January 1, 
But Some Areas Still Lag 





(Continued from Page 2) 


Oshkosh State College, along with 
American Automobile Assn., in their 
drive for highway safety, Gov. Os- 
car Rennebohm praised the Wis- 
consin Automotive Trades Assn. 
highly. 

Topeka (Kans.) dealers sponsored 
a safety school, movies and demon- 
strations of testing devices. Another 
active municipal group is the Cin- 
cinnati dealers, who recently broke 
the ice for training in the schools 
there after several months of block- 
ing by educational authorities. 


Elmira (N.Y.) dealers found it 
easier than those in the Ohio city. 
They worked hand-in-hand with 
the American Legion and the coun- 
ty safety committee to get driving 
lessons in the schools. 

Alarmed at the death and acci- 
dent toll and alert to the public 
relations value of affiliation with 
safety projects, both the Chicago 
new and used car dealer associa- 
tions launched programs to check 
used models under the Inter- 
Industry committee and National 
Safety Foundation standards and 


Output 


(Continued from Page 1) 


rise of 1% percentage points. This 
rate was considered likely to pre- 
vail for some time, unless John L. 
Lewis should decide to strike the 
coal mines again in July. 

A total of 5,226 cars and trucks 
was built in Canada last week as 
the Dominion’s output for the year 
passed the 100,000 mark. 

—Mac Gorpon 


to place OK stickers on them. 
Members, it is said, guarantee 
each car will pass inspection lanes. 

Kansas dealers come to mind as 
an example of assisting in car in- 
spections. There have been fre- 
quent examples of state and local 
groups offering free inspections. 
Some dealers have offered this sure 
shortcut to safer driving individ- 
ually. 

* + * 

HILE ALL authorities agree 

that teaching young people to 

drive correctly and sanely is an ex- 
cellent place to start safety slogans 
off in a practical way, Philadelphia 
Automotive Trade Assn. goes them 
one better. 

PATA slants a safety program 
on the air to the little tots and 
offers animal cutouts with safety 
messages that apply to pedes- 
trians in any age bracket. 

Dealers are participating in the 
safe car conditioning and coopera- 
tive community projects of the 
Inter-Industry Highway Safety 
committee. 

Other segments of the President’s 
Highway Safety Conference “Action 
Program,” recommended for special 
emphasis and cooperative action 
with public officials active in high- 
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‘Chevrolet Sets Pace... 


CHEVROLET PACE SETTER—The stock 1948 Chevrolet cabriolet leads the field of 33 
entries into the home stretch at the start of the Indianapolis 500-mile race. The pace-making 





car was later awarded to Mauri Rose, who repeated his 1947 victory in record-breaking time. 





TRAVELED FARTHEST—T. H. Keating, general sales manager, greets J. W. Starr at the 
tent where Chevrolet was host to dealers during the Indianapolis 500-mile race. Starr, of 
Claremont, Calif., was reported to have traveled greatest distance of any Chevrolet dealer. 





BALTIMORE. — Richard C. Mc- 
Cormick, Maryland distributor for 
the forthcoming line of Tucker 
automobiles, reported last week the 
current Preston Tucker plan for 
lining up future automobile trade: 

Instead of taking orders for 
autos, Tucker dealers will sell a 

group of accessories to people in- 
terested in getting a Tucker. 

After the buyer has paid $223.50 
and up, also tax, for the accessories, 
he gets an allotment number by his 
Tucker dealer. 

This means, if the buyer pur- 
chases the accessories, the Tucker 
dealer delivers his car when it is 
produced. 

Among the accessories are a ra- 
dio, rayon automobile seat covers 
and a custom built two-piece set of 
luggage for motorists. 

Moreover, as part of the allot- 

ment agreement, the purchaser 
agrees that: If he desires to re- 
sell his car, he will give the pri- 
ority of repurchasing to the 
Tucker dealer during the first 
year of ownership; he will let the 
factory know periodically as to 
how the Tucker car is working. 

McCormick said the Tucker plan 
has two advantages over straight 
“order taking.” 

First, he says, this will keep the 


Brownell Heads 


Packard Personnel 


DETROIT.—George T. Christo- 
pher, president of Packard, an- 
nounced last week promotion of C. 
Wayne Brownell, labor relations 
manager since June, 1945, to indus- 
trial relations manager. 

A lawyer with many years of ex- 
perience in employe-management 
relationships, Brownell succeeds 

G. Patzkowsky, newly-named 


E. 
way safety, are high school driver} manager of Packard’s new auto- 
training, good driving practices, | matic transmission division. Brown- 


and national safety contests. 
Eprror’s Nors: Automotive News 


ell has been succeeded as labor re- 
lations manager by Herbert Watts, 


would like reports on what deal- | assistant labor relations manager 


ers in any locality are doing in 
the various safety movements. 


since November, 1944, and with 
Packard since 1926. 


Pre-Loaded Tuckers? 


Dealers to Try to Sell Accessory Group 
to Buyers Waiting in Line 





Tucker cars out of the black mar- 
ket.” 

Second, the customer is assured 
of fair treatment via deliveries. 
This, McCormick said, is because 
the customer forwards his allot- 
ment number straight to the Tucker 
factory, so that as soon as he has 
bought the accessories and when 
his number comes up, his car is 
shipped from the factory “with his 
name on it.” 

Tucker is said to feel that this 
plan — selling accessories — will 
help his company to meet the 
high cost of getting started in the 
automobile business and will also 
aid Tucker dealers “to get into 
business” right away. 

McCormick has just come back 
from a meeting in Philadelphia 
with Tucker officials. 


He says he hopes to have a show- 
ing of the car soon in Baltimore. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America's No, 1 Industry ... an esti- 
mated 90,000 readers weekly! 











Prices 


(Continued from Page 1) 


Should it announce price increases 
which include only higher tooling 
costs, or should the new prices be 
figured on the assumption of an 11 
to 13-cent wage boost? 


Ford faces another problem on its 


Lincoln and Mercury prices, an- | 
nounced recently. Since these ap- 


parently did not include increased 
labor costs, it likely will be neces- 
sary to hike them also. 


GM and Chrysler are in a little 
better position. Both of these 
companies expect to bring out 
their postwar models late this 
year, and it may be possible to 
hold off price increases until that 
time. 

However, the ultimate decision 
will probably rest on how much 
parts and materials prices are 
raised as a result of the third round 
of wage boosts. Resistance is de- 
veloping among suppliers to the 
wage-increase “pattern,” but 
whether they can hold out against 
overwhelming odds is problematical. 

* * * 


PRESSURE is building up on the 

independent car makers, too, and 
some of them may be forced to in- 
crease prices even if the “Big 
Three” companies hold off. 


It is considered likely that Nash, 
which is due to bring out its post- 
war models early this fall, may be 
able to delay a price boost until 
that time. Kaiser-Frazer, sched- 
uled for minor changes this sum- 
mer, may also buck any price 
raise in an effort to bring its 
structure into line with other 
makes. 

Whether truck prices will be af- 
fected by the third round of wage 
boosts is still unknown. Parts 
prices are also to be considered. 


Munchweiler Gets 
Regional Post 


DETROIT. — Alex Munchweiler, 
formerly district manager for Plym- 
outh at Cleveland, has been pro- 
moted to regional manager with 
headquarters at New York City, it 
is announced by R. C. Somerville, 
general sales manager for Plym- 
outh. 

Munchweiler’s association with 
Plymouth dates back to 1932, when 
he joined the corporation as district 
manager. Two years later in De- 
cember he transferred to another 
division of the corporation as a dis- 
trict manager. He resigned this 
position in December, 1936, to be- 
come a corporation dealer. 

In August, 1938, Munchweiler re- 
turned to Plymouth as a district 
manager. During April, 1942, he 
was transferred to the Evansville 
Ordnance plant as an expeditor, 
later transferring to the Dodge Chi- 
cago plant on similar duties. He 
was appointed supervisor of expe- 
ditors with headquarters at Cleve- 
land in October, 1943. On returning 
to Plymouth in June, 1946, he was 
appointed district manager at Syra- 
cuse, where he remained until May, 
1947, when he was transferred to 
Cleveland in a similar capacity. 


Hartford Crosley Dealers 


Pallotti and Poole of 549 Weth- 
ersfield Ave., Hartford, Conn., has 
been named dealer for Crosley cars 
and trucks. 





BASEBALL CZAR HELPS AUTO CONTEST—Pontiac's service contest, "Let's Start Pitching," 
which puts the East against the West, gets a lift from A. B. (Happy) Chandler, high com- 
missioner of baseball, who autographed ono of the symbolic baseballs. Left to right: G. A 


Won, Cincinnati zone manager; 
W. Mulbry, assistant to the commissioner. 


Chandler; 


Hal E. Milliken, zone manager, and Walter 
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Klingler Hails 
Pontiac Dealer 


Modernizations 


PONTIAC.—Pontiac’s program of 
expansion and modernization of 
dealerships is paying dividends, 
Harry J. Klingler, general manager 
of the division, declared last week 
following a 4,000-mile swing through 
the Southwest. 

During the last 10 months Kling- 
ler and other Pontiac executives 
have traveled approximately 40,000 
miles in dealer contact surveys. 





Lost: 93,000 Miles 


That’s What Diversion of Funds Has Cost 
Motorists in Roads Since 1931 


WASHINGTON. — Diversion of; termed a vital national defense 
highway user taxes to non-highway| and peacetime need. 
purposes has cost the nation’s mo- Th : 
torists at least 93,000 miles of high- it a an rong a eee 
type roads, according to figures of more state Se : 
prohibitions against 
a ion Go 7 e _ oe the diversion practice. Twenty states 
ti as y Te “| already have constitutional amend- 
F ts against diversion, and more 
Had this tax money been spent ns as 
for roads as it was collected during are voting on them this year. . 
the 1931-1946 period, 93,083 miles of | However, some states where di- 
22-foot roadway could have been| Version is most flagrant have no) 
built with the $2,236,965,000 which | Proposed safeguards as yet, accord- 
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: N SAN ANTONIO FIESTA—Th boys took ¢ th de highlighting th t| a , 
was diverted, it was shown. ing to the NIUC. Fiesta De San Jacinto which attracted an ‘estimated 400,000 ‘spoctoters. festa han. President I am proud of Pontiac’s — 
The NHUC pointed out that this At the recent Highway Trans- | R. B. Pullen is riding with Mrs. Pullen atop the Plymouth convertible which was his official | in the industry both as to the dealer 


is more than twice the total mile- portation Congress in Washing- | mount. In front seat beside chauffeur is Hollis Bridgeman, vice-president of the association. | organization and to product,” Kling- 


posed ton, representatives of hundreds | ~~ eg a eee > Se ———-=! ler said. “Everywhere we went we 
eee, nee ——. ‘high: found evidence of our dealers’ faith 


highway system, which has been | f highway users organizations ‘ ; | Distribution rights worldwide were 
Re ee eee re ———_"s to oe that Newark Firm Acquires also acquired, according to Mar- a ~~ Tn cor eee 
T Trade Fair | amas fans ee attaetate’s | Wardrobe Rack Rights | sulies may Get Se Penne parties, 
oronto Lrade F alr | withheld trom states w NEWARK, N. J.—D. W. Margu- | —_——______— ans ae ee ee 
ee ee . roaching the 600,000 mark. - 
Devotes Section They also called for exclusion | lies announces that the Auto Winn Gets Post dra-Matic ‘transmissions now axe 
from the federal highway system of | Wardrobe Rack, heretofore pro- Kenneth Winn has been appoint-/| being installed on 75 percent of 
To Auto Exhibits toll roads, which in some states|duced by the Carhanger Corp. at|ed business manager of Spring-|Pontiac’s total production, the 
have been proposed as a means of | Rochester, N. Y., has been acquired | field Motors, Inc. (Lincoln-Mer-|maximum number of automatic 


cury), 215 E. Capitol Ave., Spring- | transmission units Pontiac is able 
field, Ill. to obtain at this time, he added. 


TORONTO.—First North Ameri-| supplying highway needs resulting | by Associated Sales & Distributing 
can international trade fair being | from past diversion. Co., 1060 Broad St., Newark 2, N. J. 
held here May 31-June 12 has an a — 
automotive section with exhibitors | 
mainly from the United States, 
Great Britain and Canada. 

North American automobile man- 
ufacturers are not represented at 
the exhibition, which is a buyers’ 
fair, but two British automobile | 
companies have cars at the fair, 
and a large number of parts and 
accessories companies are repre- 
sented. 

Only cars on display “are by 
Rootes of England and the Austin 
Motor Co., Ltd., of England. Rootes | 
has on display a number of Hill- 
man “saloons” and station wagons, 
and Sunbeam-Talbot “saloon.” Aus- 
tin is showing the standard cars | 
and trucks as well as its large 
model deluxe “saloon.” 

Automotive parts makers include | 
a wide variety from automotive 
hardware to anti-freeze. Largest 
national representation is from 
Canada with more than a dozen 
firms exhibiting accessories and al- 
lied products, including air power 
tire spreaders, piston rings, seat 
covers, grille guards, torque 
wrenches, rubber valves and spring 
testers, alloy pistons, wrist pins, 
lubrication systems, heaters, springs 
and axles. Exhibits from United 
States firms include clutch bearings, 
generator bearings, pillow blocks, 
components of internal combustion 
engines, fuel injection for diesel 
engines, valve-grinding machines 
and transportable motor fire-extin- | 
guishers. | 

The exhibition is the Canadian | 
International Trade Fair, patterned 
on European trade fairs, and open 
only to accredited exhibitors and 
buyers from all parts of the world. 
Some 60 countries will be repre- 
sented among the 35,000 buyers. 


John Durham, Inc. 


John Durham, Inc., Albany, Ga., 
has been appointed a Willys-Over- 
land dealer. Temporary quarters | 
for sales, parts and service facill- 
ties are at 310 S. Monroe St. 
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TUB AND SHOWER 


IN EVERY ROOM The Sa V he hind the sale 


MOST CONVENIENTLY LOCATED + 


HOTEL DETROIT His leading lady... 


CADILLAC SQUARE puts you in the lead. 


ONE BLOCK EAST OF WOODWARD 










He buys the car you showed her in Vogue. 


M VV MacKINNON 
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Three Get Jail Terms 
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———_--— : | Wee Wings 


| stole cars here and then took them 








packaged items, accesso- 
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Stolen Car Proposal 


Dropped by N. Little Rock 








| in the nation’s capital every week. 








ness. 








it Tadd Theft R to Chicago and Tennessee. James ‘ . 
n Indiana eft Rin Warren, 28, and Henry Joyce, 36, ‘ : WANTED 
S each received a 3%-year sentence. se ar otes CAA Approves Stinsons ervice 
od” esas ade ee on Sau ececsieineipislinesmanteiile | For Seaplane Use oletely 
. Swyge as sentenced to jai i ind fre 
three admitted members of an auto| Hobson-Thurston Remodeled Miami Dealers Instructed at ge vine eee as = stoppages ‘ Dermot saanen Division of loor sp 
Se ae anand rein | Work has started on remodeling | 7 Display Stickers Dealers said the $50 to $200 rises |33 announced that the 1948 Stin. (inte! 
Be ; , 3 and enlarging the Hobson-Thurston| MIAMI, Fla.—Used-car dealers | Were due partly to the usual sea- | Flying Station W tory se 
nd police. . ’ ’ ld d |}son Flying Station Wagon and the 48 
| Motor Co. building in Colby, Kans.| have been warned by J. A. Youell | Sonal demand. 11948 Stinson Voyage - knowle¢ 
‘ 7 . . | yager, four-plac: H : 
John H. Bownes, 25, drew sen-|When completed the building will|of the Miami police department | . | personal planes, have been certifi- paint @ 
tences of 18 months on each of | be 25x90 feet overall, and will pro-| that they violate the law by selling | ~ | cated by the Civil Aeronautics Ad- slong ¥ 
three counts to run concurrently. | vide a spacious salesroom as well| cars which do not have current | NWSPA Booklet | ministration for seaplane operation handle 
He pleaded guilty to motor theft|}as a thoroughly equipped service | inspection stickers. a | Shistais dincndis bank deawened << ene os 
i i “ : e 'y . 
eee 2 ee eee We ee people coming down Lists 1,000 Items the CAA for operation on wheels, if pen | 
= aa oo station with old A d ~ . | skis and cross-wind landing gear, { state y« 
Gomciien . es 4 eT hey tell n ources | Stinson becomes the only four-place |  “arning: 
us they bought the car in good| CHICAGO. — Approximately 1,000 | orta alee Wane st 
faith, but that doesn’t help mat-| Product classifications and their | a. a B * TT smate. 
ters.” sources are given in a new refer- | "dine sat oe pares! we 6 (aenier, 
‘ : ; ,.| ence guide just issued by the Na-| +e inson seaplane is cer- | ACCOUN’ 
quires secont-hast cat dealers to onal Standard Parts Asm." ~ | tfeated to operate with elther the | "sigh 
have current inspection stickers on The 128-page guide is divided into = Acie sania, Tounanl ne sy 
any cars they sell. He says the law | two sections to make it easy for . aan a 
: run at gross load of 2,500 pounds ing on ¢ 
ALL STEEL prohibits the sale of any used car | automotive wholesalers to find the! varies with no wind condition from f ottice p 
unless it has passed inspection. products of a given manufacturer 36 to 40 seconds with different types po 
The a a ae oe a. of supply for specific) 4¢ propellers. Range is over 500 and offi 
prospective car buyers to_ insis . ; miles, Klenke added. ooo 
e SELL MORE ACCESSORIES that cars they buy have the inspec-| Space is provided also in each | Ne eee aeeed 
tion stickers displayed. manufacturer’s listing for the} dence. 
e PROVIDE EXTRA STORAGE [ Youell’s order immediately aon ae ot the a — Hobby Pays Off coat 
E brought protests from some used- | @ress and telephone number of the ; i i . it 26. 
SPACE @ DRESS UP THE ; car denlera, who insisted they have | firm’s territorial sales representa- eo oe aaiene ara aoe C1 SER 
 Saeeam a “gentlemen’s agreement” with|tive. The pocket-sized booklet is|*- — reports the delivery of a new | “tine op; 
PA RTS DEPA RTM ENT a | the police department of a 48-hour | Cut out to fit in the top drawer of DeSoto to an avid hobbyist. Inas- yn 
or grace period after sale in which | # desk. much as C. C. Holden, retired rail- rience \ 
é to have the cars inspected and - road worker, paid for the car with valuable 
passed. | Wiliam Uliman, Washington. sorrespon- 2,360 silver dollars, it is obvious a 
. é. * | dent, keeps I cw ade : : a - 
ca Display and sell more . = | up to date on political and econcmnie trends what he has been doing in his idle- 














ries, etc. with this steel 
Hope Bin End Display. N. LITTLE ROCK, Ark.—Mayor ° 
Johnson states that a proposed 
Bolts on any make parts endiannse Which would have rege- How Modern Is Your Dealership A, 
bin. Size: 7-1/2" dee lated sale of used cars has been Lh 
ty Af: H+ dropped from the City Council Management? 
84 high, 24” wide. Eig t calendar. Gne oe 
shelves furnished per bin. aa “aa eon Naa nate to Now for the first time, phgomeh 
al e tracing of stolen automo- 9 . di . : 
Shelves adjustable on biles in the city but met vigorous rt T “1A coggpd yon San bh 
é “ : opposition from members of the J , as a p 
1-1/2 centers. Dust proof Greater Little Rock Used Car sUESS automobile dealer, is a stock | 
closed-in base, Available Dealers’ Assn. who questioned its — management guide and ' of a 
. : : i , w ‘ 
in combination of any of ee ne ane Prepare operating dictionary | [ anth. 
following colors: gray, . ‘ ents Gini enabling the dealer to State 
green, buff, (white backs Title, Tax Drive periodically check oper- | | genuin 
if desired) O d bv D Manage- ating efficiency and to J | Make 
: pene vy enver ment set up functions and 
responsibilities for all 
$33 33 Used Car Assn. jobs within his own or- -_ 
° DENVER.—The Denver Used Car ganization. | JA 
FREIGHT PREPAID Dealers Assn. has opened a cam- 
if paign to obtain a uniform state au- hi ) : 

(Built up and crated) Satie tke heer and te date the Dealerships FI cooyriant 1001 Price, $10.00 WANTED- 
levy of ad valorem taxes on cars in “i Complete { manufac 
their possession. Henry A. Hennies, . s ‘ |. 9 Conse =* 

IMMEDIATE president of the association, an- Edited by Floyd L. Hoffman, Certified Public Accountant Following 
nounced that members have sub- ' kansas, 
DELIVERY scribed $1,700 for attorney fees. Clip This Ad and Send Check to (17) Lowa, ik 
It was pointed out at the meeting . . . tana, Ne 
nen Thanos Sanur i idbaeinn Ge Automobile Dealers Bookkeeping & Accounting School ten | 
state law—whereby a desler is al- 80 North LaSalle St. Chicago 2, Il. kota, Or 
tc = 5 lowed credit on merchandise tax on We will mail C.O.D. in United States and purchaser pays all pestage. _, Ve 
jearis vehicles in stock during the year, — 
re upon which the specific ownership Ww iene 
METAL PRODUCTS, INC. | tax has been paid by the previous our dan 
1503 ROCKWELL AVE. oe owner—and is assessing the dealers town ef 
CLEVELAND 14, OHIO pe ‘i a on every one of these vehicles. — 2 
Bins aS caine, The county is also assessing on party wh 
- —-— all vehicles at cost, not NADA loan made for 
value as agreed. They are includ- est an 
Saas 4S ing all vehicles which the dealers qualigcat! 
: a:\> |. have had on consignment. Ashland, 
Le hae The dealers are also working for 
' a a speedier and more foolproof title I 
/ Le f arrangement. The most important 
thing of this phase, they point out, Seat C destaned 
! is the need for an airtight mort- isdtdeal ear “Wenmollie 
ira - gage recording plan, whereby the guaranteed. Deluxe lacquered 6 Perman 
: aaa f state keeps a record of all mort- SS. Pee Oe es Eee unlimite 
a gages, instead of the county clerks =red, green and bive. Leather. yee come ge 
"] a in the various 63 counties. At the ette reinforcements over fibre 4 Door Must ha 
= z meeting it was agreed to press for - both seats. Welted in plastic 3 Passenger Coupe 7.50 Mopar | 
adoption by the state legislature of throughout. Gen wih Gee Ben range p 
a uniform title law. ATTENTION: Sean on @ and dri’ 
The meeting was attended by Car Agencies pe l 
P : era sa 
Farmers need better stakes for their pick-up a Se ey eras seat on Agmporal- “FOB. Baltimore aga 
’ . ou pa 
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the truck you sell! Of Florida U. e: Assn. Howard St Cor Biddle, Baltimore 1, Md © Ca VErnon 431 
MIAMI, Fla.—W. B. Patterson, CADILLAC 
@ Livestock, baled hay or cotton... these of Jacksonville, has been elected meee 
and other bulky loads require a rugged chairman of the newly reorganized experience 
stake that will stand up under hard use Florida Used Car Dealers Assn., it ness in sh 
as well as the extra wear of being fre- |was announced here last week. nage 
quently removed from the truck box when | O. B. Wade is vice-chairman, L. tent s , 
not needed. GRANITE all-steel stakes |M. Hargroves, secretary, and Jim | . ie oon 
were engineered to stand the gaff! Built PACKAGED FOR Cumble, treasurer. L. P. Evans of | AUTO PA 
right — priced right — packaged right EFFICIENT HANDLING Miami is one of eight directors aa 
tor volume selling at a profit! WRITE e : Se | elected. ae maa with 
TODAY FOR SPECIFICATIONS AND ee SS . i : , = 
PRICE LIST. ae oe oa 5-10 Percent Price Rise | Excellent 
profit-making advantage of ‘Reported in St. Louis 505. _o/e 
GRANITE all-steel stakes' | | DEALER I! 
ST. LOUIS.—Used-car prices Depen dable rienced tr 


IVa 





bounced up 5 to 10 percent on St. | 





well know 
and comm 


Louis lots during April as more | submit. ref 

if, : te persons turned to the second-hand | and late 

wi eels le 4) GRANITE MFG CO INC MOUNT AIRY NC market, fearing that new cars| ana oa “ — “ , Amematin 
would remain in short supply as TY PRODUCTS CORP., 55 Rumferd Avenue ect eee: Oe eel 4 a a 


City, N. J 









ons 


sion of 
t Corp 
8 Stin 
ind the 
r-place 
certifi- 
ices Ad- 
ration. 
ved by 
wheels, 
y gear, 
r-place 

cate- 
am H., 
nager. 
is cer- 
1er the 
position, 
ake-off 
pounds 
n from 
t types 
er 500 


marck, 
anew 

Inas- 
d rail- 
ir with 
\bvious 
is idle- 











PEO AS NORE RI ee 


ee Oe ee 


Ee A 


Sr TEE © 





Ww \NTED, 


A-1 


AUTO PARTS 


HELP WANTED 


FOR NASH DEALERSHIP, 
ervice manager to take complete charge 
f service department. Modern com- 
pletely equipped shop. Plenty of 


light | 


ind fresh air and 14,000 square feet of | 


loor space devoted to service. The man 
or this job must be a good trouble- 
shooter, have a thorough mechanical 
knowledge of Nash cars, understand fac- 
tory service procedure and have good 
knowledge of customer follow-up system. 
He must have a thorough knowledge of 
paint and metal work, be able to get 
slong with mechanics and know how to 
handle customers. I am not seeking a 
cheap man. I want one who can produce 
ind am prepared to pay salary and a 
percentage of service department profits. 


If you believe you can qualify, write us, | 


state your age, previous experience and 
earnings, and send a copy of your latest 
photograph. This dealership is located in 
t southern California city of more than 


0,000 population with ideal all-year cli- | 
RUSH COMPANY, Nash | 


mate. A. M. 


dealer, 3596 Seventh St., Riverside, Calif. 


ACCOUNTANT-OFFICE MANAGER, thor- 


oughty capaDle take charge general office. 
Top accounting required. “Motor Hold- 
ing’’ system as used by General Motors 
Dealers. 
ing on credits, collections, hiring, training 
ottice personnel. Only person with thor- 
ough background in automobile agencies 
demanding and having top accounting 
and office management considered. Reply 
with complete history, family status, per- 
sonal habits, photograph, compensation 
required. Replies held in strict confi- 
dence. Aggressive Dodge dealer East 
Coast Florida where people really live. 
Box 2356, c/o Automotive News, De- 
troit 26. 

SERVICE MANAGER WANTED—A 
tine opportunity with progressive organ- 
ization in Northeast United States. Must 
be able to take complete charge. Expe- 
rience with Brockway, Mack or White 
valuable. Replies will be held in strict 
confidence. Write Box 2357, c/o Automo- 
tive News, Detroit 26. 


Wanted 
Ford Parts 
Ass’t Manager 


One of the largest parts volume 
Ford dealers in the nation needs 
a man whose experience quali- 
fies him in the Ford parts field 
as a parts buyer, and balanced 
stock expert .. . efficient corps 
of parts men with which to 
work . . . good working condi- 
tions. Salary and Bonus. 

State fully your experience in 
genuine Ford parts business. 
Make your application by mail 
direct to Mr. C. H. Rentz, 








Hal Lynch Motors, Ine. 
Hogan & Union St. 
JACKSONVILLE, FLA. 





WANTED—AUTOMOBILE PARTS SALES- 


MAN. To represent oldest and largest 
manufacturer Personalized Die-Cast Li- 
cense Plate Frames. Earnings never be- 
jow $500 month. The sky is the limit. 
Following territories open: Arizona, Ar- 
kansas, , Connecticut, Idaho, 
lowa, Kentucky, Louisiana, Maine, Mas- 
sachusetts, Mississippi, Missouri, Mon- 
tana, Nebraska, New Hampshire, New 
Mexico, New York (Central), North Da- 
kota, Oregon, South Dakota, Tennessee, 
Utah, Vermont, Virginia, West Virginia, 
Washington, Wyoming. THE BENMATT 
ORGANIZATION, INC., 3447 E. 24th S8t., 
Los Angeles 23, al. 


WANTED — First-class mechanic to take 


ever shop in established garage. Small 
town ef 1,000 population. garage 
has agency fer first line cars and the 


best truck agency in the county. For the 
party who qualifies, arrangements can be 
made for nice living quarters. Good sal- 
ary and pleasant working conditions. 
Please answer in own handwriting, giving 
qualigcations and experience. 
Ashland, Kentucky. 





Parts Manager 
California 


Permanent, secure future with 
unlimited opportunity to  be- 
come general manager or owner. 
Must have broad education, wide 
Mopar parts experience, a long- 
range purpose and the ambition 
and drive to accomplish it. Lib- 
eral salary, commission and 
bonus. $75,000 Dodge and Plym- 
outh parts stock. Replies confi- 
dential. Box 2355, c/o Automo- 
tive News, Detroit 26. 





CADILLAC SERVICE-MANAGER—Large 


mid-western distributor wants man 33-45 
experienced in Cadillac service. Must 
have ability to operate and increase busi- 
ness in shop now doing 15 to 17 thousand 
monthly. Salary and commission. Excel- 
lent o rtunity for right man. Write 
Box 2551, c/o Automotive News, Detroit 
26. 


AND ACCESSORIES 
SALESMAN — National distributor has 
exclusive territory open for a live-wire 
man with car dealer following. Firm es- 
tablished 15 years selling to car dealers. 
Complete line of accessories and parts. 
Excellent commission arrangement. Box 
2245, c/o Automotive News, Detroit 26 


DEALER IN FLORIDA desires an expe- 


rienced truck and trailer salesman for 
well known line of equipment on salary 
and commission basis. Applicant must 
submit reference of previous employment 
and late photo. Apply Box 2365, c/o 
Automotive News, Detroit 26. 





AUTO MECHANIC—Spend the summer by | 


the sea. KURTZ, Ford Dealer, Ocean 


City, N. J 


Require vast experience in pass- | 








Box 829, | 


NEW 1948-49 MODELS FOR EXPORT. 


AVAILABLE: 


OFFICE MANAGER-ACCOUNTANT—Ex- | 


SALESMAN, with good automobile, wanted 


SALESMEN 
facturer wants salesmen now calling on | 





EXECUTIVE SALES TALENT available to| 


CLASSIFIED WANT AD DEPA 


Reaching an estimated 


Rates. FIFTEEN CENTS 


Position Wanted Ads 


Count initials and groups of 


Tv eh a Le 


if siqned 


ind « r ervice as replies are to 


WANT AD DEPT 


HELP WANTED 


ACCOUNTANT, BOOKKEEPER & OFFICE 


MANAGER, thoroughly familiar with all 
phases of dealership operations in well 
established Ford dealership in live South 
Central Illinois city of 8,000 people. Box 
2361, c/o Automotive News, Detroit 26. 


to travel several states, selling trans- 
portation service to automobile dealers | 
and distributors, All expenses paid, State 


present position, age, experience, and de- 
sired salary. Box 2360, c/o Automotive 
News, Detroit 26 


MIDWEST seat cover manu- 
new car dealers to sell a quality line of 
reasonably priced custom-tailored seat 
covers made of fibre, nylon or plastic. 
Write details territory desired, etc. Box 
2359, c/o Automotive News, Detroit 26. 


POSITION WANTED 


Te encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
reguiar rates, namely: 744 cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 








GENERAL MANAGER or 
BUSINESS MANAGER. Experience: Gen- 
eral manager Chevrolet dealership in Chi- 
cago, also Ford experience, approximately 
14 years combined. Ten years with 
national finance company in branch man- 
ager capacity. Qualifications: Well versed 
in dealership operation, departmental 
functions, procedures, new and used car 
merchandising. Can successfully super- 
vise personnel. Now employed as auto 
finance executive, age 45, excellent health. 
Interested in connection with Chicago 
dealer, may consider moving West coast. 
Box 2366, c/o Automotive News, De- 
troit 26. 





business man or organization who can 
utilize services of an outstanding mer- 
chandiser. Background—includes record 
of sales performance and 


with one concern. Built sales organiza- | 
tion and established company policies. 
Sold through all types of distributors 


with outstanding flair of accomplishment | 


in sales negotiations. Prefer New York 
location. W. A. Colman, 6202 22nd Ave., 
Brooklyn, N.Y.C 





perienced im all phases of dealership. 
G.M. accounting system, operation anal- 
ysis, profit controls, office management. 
Metropolitan New York area preferred. 
Box 2249, c/o Automotive News, Detroit 
26, Mich. 


DEALERSHIP WANTED 


GENERAL MOTORS DEALERSHIP pre- 


| HAVE QUALIFIED with Genera! 


FOR SALE: 





New Modernistic Bldg. 





ESTABLISHED DEALERSHIP, now hand- 


FOR SALE: 


Automotive News, 


ferred. Location important—city of 20,- 
000 to 75,000 desired. Location should 
be In <alifgornia, Oregon or ashington, 
on or near coast. All replies will be held 
in strict confidence. Cash for right deal. 
Box 2336, c/o Automotive News, De- 
troit 26. 


Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 





DEALERSHIP FOR SALE 
SMALL, PROSPEROUS 
DEALERSHIP in Pennsylvania, Special 
circumstances give location large poten- 
tial. Last year’s net $25,000 with % 
new car supply. All cash required. Sale 
price based on inventory, plus moderate 
bonus. Require quick action. Replies 
confidential. Write Box 2353, c/o Auto- 
motive News, Detroit 26. 





FOR SALE 
Automobile Dealership 
(Now Handling Studebaker Line) 
In the Heart of the Oil Fields 


Specially Designed 

and Equipped—cContains 5,600 Sq. Ft 

LARGE ACTIVE SERVICE DEPT. 
B. F. Goodrich Distributor 

Two Years Truck Orders on Hand 


ONLY $95,000 COMPLETE 


Wire or Phone 


Nation Wide Brokers | 


Phone 3-3165 | 


611 Court Bidg. 
EVANSVILLE, 
Realtor—S,. C, Heugel, 


INDIANA 
Mer. 


ling Haiser-Frazer products. Southwest- 
ern United States. Located on three 
main highways and main street of pros- 
perous city of 25,000. Ill health forces 
me to sell. Gross sales approximately 
$25,000 monthly. Box 2343, c/o Auto- 
motive News, Detroit 26. 
DUAL FRANCHISE, well 
located on two highways in Georgia; new 
building and new shop equipment. Also 
farm machinery line and gasoline agency. | 
Owner wishes to retire. Box 2352, c/o 
Detroit 26. 

NEW CARS WANTED 


long service | 


AUTOMOTIVE 


1 
| 


TRUCK DISTRIBUTOR — Established 











William Monroe Layton, 261 Constitution 
Ave., ¢N.W.) (538)—-Washington 1, D. C. 
Phone NATIONAL 1110. 








3740 Summit 


1700 N.E. 2ND AVE. 








Reliable—Fair—Honest—Protective Service 


915 N. 








AUCTION SALE MOTOR CARS 


EVERY MONDAY 
INSIDE HEATED Sales Arena for 300 cars. 
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NEWS, PENOL COT 





BUSINESS FOR SALE 
large trucking area, with 45,000 
truck registered. Will sell at inventory. 
Annual sales near $1,000,000. Present 
lease on long terms. Well established 
dealers. Box 2362, c/o Automotive News, 
Detroit 26. 


years, 


GARAGE AND FILLING STATION—Weii 


equipped throughout; 3 gas pumps felec- 
tric); 3 years left on lease, with option. 
On town highway 24. Net ten thousand 
last year. eason for selling, death of 
husband. Details, P.O. Box 1188, Mani- 
tow Sprys., Colorado. 


| NEW GARAGE—Central Ohio. Main thor- 


oughfare. Box 2363, c/o Automotive 


News, Detroit 26. a 
USED CARS WANTED 








Packards Wanted 


Will buy clean °46, '47 and ‘48 
Packard sedans, convertibles, 
station sedans and all Custom 
Body types. Wire, phone or 
write 


| Packard Miami Company 


MIAMI, FLORIDA 
Phone 9-1759 





USED CARS FOR SALE _ 


AUTO AUCTION 


(WHOLESALE ONLY) 


Every FRIDAY - - - 11 A.M. 
RAIN OR SHINE 
vo 


WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd. 
@ BRING CARS TO SELL 
e BUY CARS YOU NEED 
e LOW AUCTION FEES 
e@ John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION CO. 











Austin’s Auto 


Auction 
Every Thursday 1:00 P.M. 


We serve the central New York area 


Clean Cars Low Mileage 
Dealers Only 
Austin 


Sales & Exchange, Inc. 
WALTON, NEW YORK 


For reservations call Walton 125-W, 








8:45-5:00 
Ken Schaefer’s — 100% Dealer 
AUCTION 
Inside a Comfortable Building, Every 
THURSDAY 


Right in the HEART of 
INDIANAPOLIS, INDIANA 
“The Great Mid-West Market’’ 
Illinois St. Phone Lincoln 5383 


DEALERS ONLY 
Aurora Downs Race Track, Route 31, 
Aurora, Hlinois 
Sale Starts 11:00 A.M 


AURORA AUCTION SALES 


Phone Aurora 8711 or 7877 
“Dutch”? Stuart, Auctioneer 


AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. | 


(For Dealers Only) 
EVERY MONDAY... 


12 NOON 


AUCTION 
Every Wednesday — 12 Noon 
Dealers Only 
Rain or Shine — Under Cover 


BUILDING 


| 
10} 











TOLEDO CAR AUCTION COMPANY 
Toledo, Ohio 
PO. 7021 








DANVILLE, PA. 
AUTO AUCTION 
Every 
WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 


USED CARS FOR SALE 


Poe t 4a he 


Maine + ‘ 


idustry 


DETROIT 


USED CARS FOR SALE 


WE WHOLESALE. 





Detroit’s York, auction. 
Largest This auction was designed 
to accommodate Pennsyl- 


vania, Maryland and New 
Jersey dealers. 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 


New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 








that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 


| 
Wholesaler | 


LARGEST PENNSYLVANIA 
AUTO AUCTION 
EVERY FRIDAY NOON 
In the Heart of Lancaster County | 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 





DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 


Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 





AUTO AUCTION | 


| AUTOMOBILE 
| 








DEALERS ONLY AUCTION 


28 MILES FROM CHICAGO LOOP 
Sale Starts at 11 A.M. (C.S.T.) 
Y Mile East of Illinois State Line 

On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Every Thursday 
° | 


MANEY MOTOR CO. 


Murfreesboro, Tenn. 


Buyers coming in by plane or train— 


call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 


rt? 


WHOLESALE!!! 

It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's, 1948's and 
1949's for immediate delivery. rans- 
poftation arranged to all points. Wire 
or call us for hotel reservations. 





AUTO AUCTION 


Every Thursday, 
Beginning June 10, 1948 


Wholesale Only 


Located 2 miles East of Clarion, Pa., 

Rt. 322. 1 mile from Clarion Airport. 

Call from the airport if you fly in, and 
we will pick you up. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 





AUCTION 


(Auto Dealers Only) 


EVAN METCALF .. . Auctioneer 


Walt Chapman Auto Auction 








EVERY WEDNESDA Y Strattanville, Pa. - Phone 32 
JOHN CORRIGAN 
Auctioneer 
GEO. CASSIDY 
Manager ERIE AUTO AUCTION 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 
1050 East 8ist St. Chicago, I. 
“Chicago Is the Place Your Cars’’ 


Every WEDNESDAY, | P. M. 
(Dealers Only) 


to Buy ALL CARS INSIDE 





On Route 5, Just West of Erie, Pa. 


WE WHOLESALE 
LATE MODEL CARS 


Hartley and Austin 
Ray Austin, Auctioneer 


Call or Wire 








* } 

AURORA AUTO MART | 

83 N. Lincoln Avenue 

AURORA, ILLINOIS 
Phone 31512 


AUTO AUCTION 
(Dealers Only) 


| Every Wednesday (indoors), 1 P.M. 
8 Miles West of New York City 


| Highway No.6 Lodi, New Jersey 
| 
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U SED © ARS FOR SALE 


TRUCKS WANTED 


a | WANTED DODGE WRECKER, iate | 
ave BUYERS inc. wholesale, deal at model, preferably 1948, equipped with 
3000 Fenkell, 7 blocks east of Livernois,| Holmes Traffic King or Speed King 
Detroit, Mich. UN. 3-7400, Wrecker. Send specifications, details and 
z _Box 467. Lexington, Nebraska 


__Drice. 


TRUCKS FOR SALE 

DODGE — WHAX — 1947 new. Truckstell 
Conversion, 16050 Eaton, 2-speed axle. 
trailing axle 900/20, 10 ply tires, deluxe 
cab. dual long arm mirrors, radiator 
grille guard, running lights. color red 
built for ten ton payload to meet high- 
way load limits. Bailey-Smith, Inc., 421 | 
8. Capitol Ave., Lansing Michigan. 


eo 


7% TON TRACTOR-TRUCK (6) 
1942 Federal Model 605, 742-Ton, 6x6 
Located Newark, N. J. 

New York and Vicinity contact 
DAVID B. KAPLUS, INC. 
Newark, N. J. 
NASHVILLE COMMODITIES CORP. 
Phone 6-1325 1310 Broadway 
Nashville, Tenn, 


TRUCKS WANTED 
DODGE TRUCKS: Wanted by franchise 
dealer. All models, Will buy only from 
franchised Dodge truck dealers. Worden- 
Young, Inc., 3229 Pulaski Highway, | 
Baltimore 24, Maryland, Broadway 1300. | 


| 





NEW SCHOOL BUS CHASSIS—Quote best 
price, quantity, and specifications. Hud- 
son & Co., Macon, Miss. 





WE NEED LATE MODEL used trucks and | 
used cars, Will pay top dollar. Go any- 
where. Let us know what you have, also 
the price. Call Estebrook 2660 or write 
to Fred Bedford, 534 No. Cicero Ave., 
Chicago 44, ennai 


Want to buy, sell, or trade? See the! 
classified ads in AUTOMOTIVE NEWS. 


BUICK PARTS 


Largest Stock of Both Old and Current 
Model Buick Parts 


WHOLESALERS ATTENTION: 
WE ARE QUANTITY SHIPPERS 


Same Day Service on Mail Orders and Inquiries 


All Shipments on a C.O.D. Basis 


ROBERTSON BUICK CO. 











“Edge of the Loop” 
1000 SO. WABASH AVE. 
CHICAGO 5, ILL. 
ALL PHONES: WABASH 1030 


DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET JOPLIN, MISSOURI 





Phone 4600 








STUART & RAMP, INC. 


AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, INDIANA 


BU Y—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, INDIANA 
Phone HI. 5368 





Highway 66—TRI-STATE FAIR GROUNDS—Phone 2-9503 


AMARILLO AUTO AUCTION 


Top Dollar AMARILLO, TEXAS = Top Dollar 
Heart of the Wheat Farming Land 


Bring Your Clean 46s and 47s 


Our Buyers Are Crying Loud for 46s and 47s 
We Have a Good Sale But Need 46s and 47s 


PLENTY OF GOOD BUYERS 
EVERY MONDAY — 12 NOON 

























| TEN NEW 


| WANTED- 
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TRUCKS FOR SALE 


FOR SALE—INTERNATIONAL truck trac- 
tor with brand new 1947 K7 motor, new 
brakes, 5-speed transmission, complete 
with 23% ft. Nabors Van trailer (electric 
brakes); a real buy §2,750. BISHOP 
MOTOR CO., INC., Phone 239, DeQuincy, 
4A 


FOR SALE—NEW 1948 3%4-ton GMC truck 
equipped with military type heavy-duty 
Holmes wrecking equipment, body and 
heavy-duty front end winch—will handle 
anything that rolis the highways. Will 
sacrifice for immediate sale. Harry 
Martin, 700 N.E. 10th St., Fort Lauder- 
dale, Florida. 





| REFRIGERATED TRUCKS—We have two | 


1946 Studebaker M16 ton and half cab- 
over trucks with large refrigerated bodies. 
They have doors, front and rear. They 


were used by the Shillito Company in 
frozen foods business until recently, when 
they discontinued the line. They have 
been driven less than 12,000 miles and 
cost almost $4,800 apiece, new. Will sac- 
rifice for $2,750 apiece or the both for | 


$5,400. For further information contact: 
Paul A. Warner, c/o Andy Schain, 
2316 Gilbert Ave., Cincinnati, 
Phone: Woodburn 6418. 


FOR SALE—WRECK TRUCK. 1947 Chev- 
rolet wreck truck. Dual wheel, L.W.B., 
color white. 2.000 miles, equipped with 
Holmes traffic king equipment complete 
Heater and defroster, 
tires rear, 8-ply front. Genuine leather 
upholstery. The whole unit looks and | 
drives like new. Price $3.500. Phone: 
Holsopple, Pa. 10, Terrace Chevrolet Co., 
Jerome, Pa. 


Ohio 





TRUCKS 


International 4x4, 2\%-ton cargoes and 600- 
Gallon Tankers, located Nashville, Tenn. 
Several of each type. Appearance and me- 
chanical condition good. Prices right. Also 
several more trucks various types and ca- 
pacities priced to sell. 

Phone, wire or write 
NASHVILLE COMMODITIES CORP. 
Phone 6-1325 1310 Broadway 
Nashville, Tenn. 





BU SES w ANTED 


IMMEDIATE CASH for your 1947-1948 
43 pass. Ford, Chevrolet school buses 
and 54 pass. Dodges. Rush prices, make 

of body, equipment, location immediately. 

Box 2364, c/o Automotive News, De- 

troit 26. 


BUSES FOR SALE 


NEW 1948 FORD SCHOOL ‘BUS, Hicks 
48-passenger body, equipped for Ohio re- 
quirements. Immediate delivery. Phone 
or wire Jos. A. Kuchle & Co., 
Erlanger, Kentucky. 








fully equipped, 
rear. Discount dealers. 
mation on -request. 
cer, Pa. 


NEW 1947 FORD V-8, 158” school bus, 36- 
passenger Hicks body, heater, defroster, 
spare, booster brakes, etc. $3,000. Rayl- 
Stanley, Ford Dealer, Joplin, Missouri. 
Phone LD44. 


Additional infor- 
Willis Garage, Mer- 





TWIN COACH BUS 
Twin Coach Model 44 GDE 
Diesel-Electric; City Type; Hercules Diesel | 
Engines; 11.00x20 Tires; 44 passenger; 
pusher type; low mileage; appearance and 
condition good. May be inspected Newark, 
N. J.; Charleston, S. C.; Miami, Fila.; 
Nashville, Tenn. ; 
Contact David B. Kaplus, Inc., Newark, N.J. 
NASHVILLE COMMODITIES CORP. 
1310 Broadway, Nashville, Tenn. 
Phone 6-1325 





TEN NEW 48-passenger Chevrolet 
fully equipped, 8.25x20 
rear. Discount dealers. 
mation on request. 
cer, Pa. 


NEW 42 PASSENGER Wayne school bus. 
Dodge WF 34 s Chassis Completely 
equipped. Wholesale. West Side Motors, 
Inc., Dodge dealer, 1350 West Broad St., 
Columbus 8, Ohio. 


ACCESSORIES FOR SALE 


SEAT COVERS 


Beautiful custom made, sail cloth; full sets 
of front and rear seat covers to fit Buick 
"42, '46, "47 and '48 Super and Roadmaster 
models, and Oldsmobile ‘42, '46 and '47 
“*90"" series. Also some model Cadillacs 


$5.95 PER FULL SET 


buses, 
tires front 
Additional infor- 
Willis Garage, Mer- 








If eheck is not enclosed with order, will be 


shipped C.O.D, All new in original cartons. | 
Previous wholesale cost $16.35 per set. | 


Now, while they last, $5.95 per set. 


Limited supply. Phone, write or wire. 


STEPHENS BUICK 
COMPANY 


25 South Tenth Street 
Minneapolis, Minnesota 















PARTS WANTED 





Used 1941-1942 Oldsmobile hy- 
dramatic transmission assembly. Write 
details to West-Horner Motor Co., Helena, 


Arkansas. 


WANTED— REAR MOTOR support insula- 
tor, number 600994 for 1932 Model P.B. 
Plymouth. Write John P,. Hughes Motor 
Co.. 800 Commerce St., Lynchburg, Va. 


| WANTED FRONT AND REAR FENDERS 
| for 1935 Master Chevrolet. Bendix Serv- 
ice, 1008 Vandalia, Collinsville, Illinois. 


| WANTED - OL DSMOBILE 1941 or 1942, 


series 76 or 78 body complete, club sedan 








or 4-door. Give details. Carmichael Mo- 
| tor Corp., Clarksburg, W. Va. 
NEED RIGHT FRONT FENDER Ford 





PAT PATTERSON PAUL McCLURE 












1939 Standard Tudor Sedan (S81A- 
16006 B). Write Kurtz, Ford dealer, 
Ocean City, N. J, : 


Inc., | 


7:50x20—10-ply | 


Inc., 


48-passenger Chevrolet buses, | 
8.25x20 tires front and 


New York and vicinity. | 


and | 


























vue PARTS WANTED PARTS FOR SALE 

| WANTED FRONT FENDERS for 1940 | CHEVROLET PARTS ¥ront fenders, fen- 
Buick (51) Super Sedan. Wire or call der skirts, running boards, hood panels, 
collect. Eldridge Reams, Inc., Richmond, cowls, face bars, grilles, headlamps 
Virginia. Telephone 3-3485. 1947-48 %-%-1 ton trucks. Cisar Chev 

ana = rolet Co., 16220 Kinsman Road, Shaker 

PARTS FOR SALE etal | Heights, “Ohio. 

FORD PARTS shipped anywhere. Call,| WHOLESALE PONTIAC PARTS. Large 
write, phone. Tranter-Williams Motors, stocks of hard-to-get parts. Body and 
Inc., 4016 Allston Ave.. Cincinnati 9, | fender parts for all models. Fast service 
Ohio. Melrose 7275-6-7. liberal discount. Walter H. Schultz Pon- 

tiac, 16-20 Passaic Street, Trenton §&, 
| New Jersey. 
OLDSMOBILE FOR SALE 681772 left front fenders for 
1938 DeSotos and Chryslers. 50% — 
list price. Mat Buh! Motor Sales, 5 
And All General Motors Eureka, Wyandotte, Mich. Phone 4000 
PARTS AT WHOLESALE | ?cYMouTH-DODGE used auto parts 1936- 
z — 1948. What do you need? Write SAR- 
£100,000 INVENTORY CHIONE & SONS, Alliance, Ohio. 
LIBERAL DISCOUNTS 
| Hoods Core ns ag | A ‘ 
Grilles Hydramatic Parts 
Hub Caps Shock Absorbers Attention, 
Fenders Distributors . 
Gas Tarks Carburetors Pontiac Dealers 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts We carry a large stock of radiator grilles, 


doors, fenders, quarter panels, and many 
other hard-to-get items. A trial order will 
convince you that we have the parts. 


* 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


| LARGEST OLDSMOBILE PARTS 
DEP 8 


OT IN EAST 
| $431 N. 15th St. Philadelphia, 


Telephone SAgamore 2-5568 


Pa. 
Woody Pontiac Sales, Inc. 
12140 Jos. Campau DETROIT 12, MICH. 


Telephone Twinbrook 1-1600 
Michigan's Largest Pontiac Parts Dealer 








FORD 
GENUINE PARTS 


Buy a little or a lot of scarce items 
at attractive trade discounts. 


Prompt Service 


BOULEVARD MOTOR CORP. 
Authorized Distributors 











CADILLAC-OLDSMOBILE 


PARTS and ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 


DISCOUNT TO DEALERS 
2392 Boulevard 


Jersey City, New Jersey RUND MOTORS, INC. 


| Delaware 3-3400 | 3725 Grand River Detroit 8, Mich. 


TEmple 1-3700 








1942 Thru 1948 


FORDS AND MERCURYS 
ON YOUR USED CAR LOT 


| Can now be modernized 
standards to get the top $$! 


Columbia Overdrive! 


The 1949 models will make EVERY Ford and 
Mercury owner want the economy .. . smoothness 
. and performance of an overdrive. 


. brought up to 1949 
Install a famous 


You'll give them what they want when you sell 
them a Columbia Overdrive--it’s the proved over- 
drive .. . used on Ford products since 1935. 


$79.50 
$37.50 
$97.50 


*Orders for 10 or more 
*Lots of 5 
“Single Orders ........ 


*F.0.B. Cleveland. 


Shipped Complete—Wt. 95 lbs. 
Installation Time—4 to 5 hrs. 
90-day—4,000-Mile Warranty 


Federal Tax included. 


MORE THAN 35,000 SOLD LAST YEAR FOR AS MUCH 
AS $185.00 INSTALLED 


* 


Write - Wire - Phone 
COLUMBIA OVERDRIVE DISTRIBUTING 
Union Commerce Bldg. « Cleveland 14, Ohio 

Phone: CHERRY 73861 


co. 






















HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 



























Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 






























Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 

























Make It Your Business to Spend Next Friday With Us at 
Horse Heads. The Meeting Place of the Auto Dealers from 
the East and West. One Trip Will Convince You. 









HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 
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GENUINE FORD PARTS 
* 


Hard-to-Get Items 


Our Specialty 


e 
DISCOUNTS YOU WILL LOVE 
* 


EATON TWO-SPEED AXLE ASSEMBLY 
AT A REAL SPECIAL PRICE! 


a 
Phone, Wire or Write 


JACK COOPER 


PRESCOTT MOTOR CO. 
PRESCOTT, ARKANSAS 












HARD-TO-FIND 
OLDSMOBILE PARTS 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmohile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 





get parts. 


Up to 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 
315 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Olaxmobile 


AUTO AUCTION Every MONDAY 


AT PITTSBURGH, PENNA. 
12 O'CLOCK NOON DEALERS ONLY 
OLIVER M. WRIGHT — AUCTIONEER 


Pittsburgh Auto Auction 


20 Miles East of Pittsburgh on Route 22. 
Opposite the Drive-In Theatre 


PHONE PITCAIRN 9474 DAY OF SALE ONLY 













UN, 23812 UN. 2312 
Greater Columbus Auto Auction 
Friday — 12 O’clock Noon 


the Same Location 
DEALERS ONLY 


Greater Columbus Auto Mart 


935 Gladden Road and Northwest Blvd. Columbus, Ohio 
Drive West 900 Numbers on Goodale St., Turn Right Two Blocks 





Every 


In 




















| 
| 
| 
| 


TIRES—NEW 


PARTS FOR SALE 


CHEVROLET PARTS — Shipments made 
immediately upon receipt of order. Low- 
est wholesale discounts prevail. Stone- 
Fish Chevrolet, Inc., 56 East Broadway. 
Shelbyville, Indiana. 


FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-47 Trucks 
Write for Complete Listing 
& 


SUMMIT CITY RADIATOR WKS. 
701 Barr St. A-9233 
FORT WAYNE 2, IND. 





TIRES WANTED 
CASH WAITING for surplus change-over 
tires and tubes. Any size. any quantity 
Tires must have mold marks. Box 2407 
Philadelphia. Pennsylvania. 


TIRES FOR SALE 


GOODYEARK §super-cushion 
7.10—15 ‘replaces 6.50—15) whitewall, 
$22.50; black, $18.65. Your cost 50% and 
10% off. plus $1.22 tax. Factory seconds 
but guaranteed. Royal Sales Company, 
1003 Spring Garden Street, Philadelphia, 
Pa. 














Phone Pennypacker 5-9048. 


700.15—4-Ply Tires 


Major Brand—Factory Blemishes 
(Manufacturer's Name on Tires) . 

White—$11.81 Plus $1.44 Fed. Tax 

Black—$ 9.90 Plus $1.44 Fed. Tax 


EAGLE TIRE CoO. 


54th St. at 10th Ave., N.Y. 19, N.Y. 
Phone: PLaza 7-6514 


50—9.00 x 16 ARMY surplus tires cheap. 


Mud grip original tread and several re- 


caps. All in good condition. Will sell 
any amount Thomasville Motors, Inc., 
115 Fletcher St., Thomasville, Ga. 


Phone 1158 





AUTO EQUIPMENT FOR SALE 


AUTOMOBILE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 


100 8. CLINTON ST. 
ANDover 8888 


CHICAGO 6, ILL. 
DORchester 8373 





TRUCK EQUIPMENT FOR SALE 


FOR SALE: Two crated Ford truck cabs, 
1942-47. Complete upholstery and dash. 
One green and one prime, $250. O’Hearn 
Auto Co., Melrose, Wisconsin. 


New Ford Truek Cabs 


Complete with wiring and instruments. 
Fits 1940-47 models. 


$350 
New Chevrolet Cabs 


1947-48 models, complete. 
$450 


New Dodge Deluxe Cabs 


Complete 


New Studebaker Cabs 
Complete with wiring and instruments. 
Fits 1941-47 models. Civilian or Army 

type. 


New Chevrolet Front 
End Assemblies 


Fits 1947-48 models. % to 2 ton. 


Wanted 


Army surplus and civilian passenger car 
and truck parts, such as motors, rear 
ends, transmissions, cabs and front end 
assembly takeoffs. Also complete trucks. 


Chicago Truck Sales 


4545 W. Madison St. Chicago 24, Ill. 
Tel. MANsfield 7772 








SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New and used 


steel parts bins, hundreds in stock. Also 
large stock of new and used benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air compres- 
sors, spray painting equipment, vises, 
welders, lockers, shelving, etc. We ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 
change, 3400 W. Fort St., Detroit 16, 
Mich. Phone TAshmoo 5-2310. 


WHEEL BALANCING can be a means of | 


quick, easy profit. A new quality wheel 
balancer, only $24.50. Send for free in- 
formation. Clinton Sales Company, Box 
577, Rochester 2, N. Y. 


TANKS (STEEL), unused — 75-gallon. 


$7.50; 165-gallon, $9.95. Free pictures. | 
Buck's Auto Parts T Street, Merced, 
California. 
= ANTIQUE CARS FOR SALE 
MAXWELL 1909, 2-cylinder Red ‘‘AA"’ | 
roadster. All original equipment, beauti- 
fully restored. Price: $650 HUDSON 


1909. First Series Model 
All original and restored 
est Green, cream wheels. 
Might consider modern car, 
house trailer. DON EPHLIN, 


20 Speedster. 


Price $1,250. 
truck, or 
Mahopac, 


, Pe # ‘ 

1919 DODGE custom limousine. Perfect 
running order. Original paint. Ken 
Langley, Newburyport, Mass 


WILL TRADE 


WILL SELL OR TRADE for new automo- 


bile. One 18-foot Chris Craft. 95 H.P. 
Chrysler Marine engine, completely over- 
hauled and refinished. Gladney Motor 
Co., Inc., Elsberry, Mo. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 


grinding and _  wmetalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce, 
St. Lynchburg, Virginia. 


MIMEOGRAPHING — SPECIALIZING in 


sales letters and 1c government postcards. 
Mackie, 81 Dales, Jersey City, New 
Jersey. 


Beautiful For- | 


AUTOMOTIVE NEWS, JUNE 7, 1948 











BUY AND SELL 


WITH “MAC, THE LIBERAL SCOTCHMAN” 


(Archie McClelland ) 


Doc Miller, Auctioneer 


AUCTION 


EVERY THURSDAY (1 P. M., E.S.T.) 


(DEALERS ONLY) 


CHARLIE “WHEEL AND DEAL” McCARTY 


(PROMOTER) 


H. C. Turney Auto Sales 


156 E. CENTER ST. 
AKRON, OHIO 
Phone BL. 3127 








JOIN THE THOUSANDS 


From coast to coast who receive our weekly prices on 
our regular Saturday Auction. All sales are honest-to- 
goodness sales. Our prices are never padded. Send for 
yours today. Tell your friends to do the same. 


* 
There’s No Charge 


CORRY AUTO AUCTION 


EVERY SATURDAY 
12 Noon (D.S.T.) 


“Where a Square Deal Is the Rule” 


Sponsored by 


Aikens Motor Sales, Inc. 


CORRY, PA. (30 Miles Southeast of Erie, Pa.) 
Dial 21-345 








EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


2300 READING ROAD 


(For Dealers Only) 


AT EARL A. SCHOTTS 


Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 


CINCINNATI, OHTO 





Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [_] 
for which check is attached [[] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


State 


TRADE CONNECTION: 
Truck Dealer —) 
Insurance [7 Financial [| 


Zone NoO........ 


Manufacturer [— 


Supplier ™ 






















XUM 


Cars created a whole new way of living—the spread-out suburban way. 


We created Better Homes & Gardens solely for the benefit of the 
people who live this comfortable suburban kind of life. 


That’s the reason Better Homes & Gardens goes directly to the 
market that you yourself created. 


~«- AKIO am IIs 


the Lelter Homes hast nLeryaH 
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